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E ¢. SEIBELS. BACK FROM 
EUROPE. BOUGHT NO NE 
COMPANIES WHILE ABROAD 


Globe Underwriters Exchange Pres- 
ident Talks of Investment 
Chain Company 


HOW PLAN WAS STARTED 


Local Status of Companies in U. S. 
and on Continent Continued 
Under Same Management 








Among the passengers returning to 
America on the last west bound trip of 
the “Majestic” was E. G. Seibels, president 
of the Globe Underwriters’ Exchange, 
Inc., an investment company dealing in 
the stocks of insurance companies, and 
which has attracted considerable atten- 
tion among the insurance cognoscenti be- 
cause of its ownership of the stock of 
foreign as well as American companies. 
These companies include the Southern 
Home, the Savannah Fire and the Re- 
public of Texas in this country: the 
Iduna Fire, Iduna Life and Iduna Ma- 
rine of Berlin, and the Scandinavien of 
Stockholm, Sweden, one of the oldest 
and most successful of the Scandinavian 
companies. Mr. Seibels was on a vaca- 
tion, but he said to The Eastern Under- 
writer that he had discussed an invest- 
ment in a well-established and successful 
foreign company for which the Globe 
might enter into negotiations, but that 
nothing definite had been decided. 

Career of Mr. Seibels 


Mr. Seibels built up his early insurance 
reputation in the South and he is still a 
member of the firm of Seibels, Bruce & 
Co., as well as president. Its headquar- 
ters are in Columbia, S. C., and the com- 
panies managed by it are the Glens Falls, 
Royal Exchange and Colonial department 
of the National of Hartford. In 1915 
he moved to New York since which time 
he has been manager of the Cotton Fire 
and Marine Underwriters’ department of 
a number of companies. They are the 
Home, Continental, North British & Mer- 
cantile, Globe & Rutgers, Glens Falls and 
other companies. He had not thought of 
extending his activities in any way but 
upon being asked to take the presidency 
of the Globe Underwriters Exchange, 
Inc, after first declining, he finally de- 
cided to do so as it was the fulfillment of 
an idea he has cherished over a number 
of vears. 

Considerable has been published about 
the Globe outfit in some of the papers, 
especially those of Hartford, and some 
of this published material has been in- 
accurate. Mr. Seibels was asked by The 
Eastern Underwriter if he would not tell 
the story of the Globe and what it is 
secking to accomplish. He said: 

“The Globe Underwriters Exchange, 
Ne., is purely an investment company. 

or some years I had thought there was 
a field and opportunity for such a éom- 
Pany and had discussed such a proposi- 


(Continued on Page 32) 























PHOENIX 


Assurance Company, Ltd. 
of London 


150 William Street, New York 


A Corporation which has stood the test 
of time! 147 years of successful business 
operation. World-wide interests. Abso- 
lute security. 








DEPENDABLE Excellent Service and Facilities 
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Indemnity Company 


150 William Street, New York 















































No Midsummer Doldrums! 


Thus far July is the best July for new business we 
have ever had. Our metropolitan agencies are going 
full blast, vigorously serving the insuring public and 
the placers of surplus lines and brokerage. They, 
reinforced by our Application Department, specialize 
in our business-saving 


Split-Second Service 


J. Elliott Hall 
McWilliam & Hyde 
Ralph G. Engelsman 
Rooney & Vermilye 
Jos. A. Eckenrode 
John A. Stevenson 

J. A. Goulden & Son 
David B. Adler 
Gustav C. Wuerth 


50 Church Street 

285 Madison Ave. 
2 Park Avenue CALedonia 1872 
141 Broadway BARclay 0264 
26 Court St., Bklyn. TRIangle 0178 
150 Broadway RECtor 2090 
80 William Street JOHn 1030 
1775 Broadway CIRcle 7162 
217 Broadway FITzroy 2880 


CORtlandt 7800 
CALedonia 3720 


WM. A. LAW, President 3 
WM. H. KINGSLEY, Vice-Pres. . HUGH D. HART, Vice-Pres. 





The Penn Mutual Life Insurance Company 
Philadelphia 


Independence Square Founded 1847 























STATE TAXES INCREASE 
AS U.S. INHERITANCE TAX 
CREDIT 1S LIBERALIZED 


Estates Saved From Federal ‘Col- 
lectors Caught in Common- 
wealth Channels 


NEW BOOK BY DAVIDSON 
New York City Man Writes About 


Avoiding Capital Losses 
in Estates 





Clinton Davidson of New York, who 
in 1928 paid for more premiums than any 
agent in America, writing no less than 
eight cases of-a million or more, has writ- 


, ten a new book of interest to estate plan- 


ners which bears the title, “Minimizing 
Taxes and Avoiding Capital Losses in 
Estates.” It is being distributed by the 
Estate Planning Corporation of No. 67 
Wall Street. The book contains numer- 
ous charts, plans, etc., and is not for sale 
to the insurance fraternity. Under the 
subdivision relative to the minimizing of 
income taxes chapter headings follow: 
Personal Holding Companies—Their 
Use and Misuse. 
Combining Trusts with Holding Cor- 
porations. 
Foreign Income. 
Stock Exchange Firms and Investment 
Bankers. 
Trust Fund in lieu of Dower Avoids 
Income Tax. 
Special Tax Deductions for Insurance. 


Present Tax Trends 

Discussing “Present Tax Trends— 
States Absorbing Federal Savings,” Mr. 
Davidson says: 

“‘But,’ you may say, ‘since these es- 
tates were settled, the Federal inheritance 
tax law has been amended to allow as a 
credit inheritance taxes paid to the states, 
not exceeding 80% of the Federal tax 

, 


“That is correct. But what the average 
man, Owning securities in several states, 
does not understand is that as the se- 
verity of Federal taxes decreases, the se- 
verity of the State taxes is constantly 
increasing in proportion. New York and 
several other states have already revised 
their laws so that they now absorb the 
80% credit. 

“The man on the street often says that 
the Federal inheritance tax will some day 
be done away with entirely. But the 
states are almost immediately increasing 
their own estate tax rates to absorb this 
Federal saving, so that in the end the 
estate will be paying the same amount of 
taxes, but will be paying it to the states 
instead of to the Federal Government. 
The expenses of State governmental af- 
fairs are increasing, not decreasing—and 
every tax student knows that each State 
will take such steps as may be necessary 
to keep its tax revenue intact. 

Non-Taxing States 

“Contrary to widespread belief. resi- 

dents of Florida pay more Federal estate 


(Continued on Page 15) 
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John Hancock’s New Preferred 


Risk Whole Life Policy 


Amount Age Annual Premiums 
Eee EERE ree $155.00 
ee ER 178.70 
re Sree © eee 197.70 
10.600 ......23.4 ee ee eee rere 229.00 
10,000_______- $3 _oeuceine A 270.30 
10,000..______ pha pababpiptetaese: 326.00 
16,000... ...... __ aeRO eee 402.40 
10,000_._____- See ae eee 507.50 
16,600... 4.05. DO dcnku sce 653.50 


This policy offers to the better than average insurance risk 
preferential rates—a fair proposition and of outstanding advan- 
tage to those who can obtain it. 


_ SUB STANDARD 


Our Company’s liberal underwriting is worthy of special consideration from those having sub- 
standard business to place. 


MODIFIED LIFE 


This participating low initial rate policy with a first year dividend will often save a case where Ordi- 
nary Life cannot be sold. Try it when low net cost is desired for business protection. 


Modified Life is a permanent plan. No conversions to re-sell and a new commission on the sixth 
year. 


SPECIAL FEATURES 


We issue very substantial amounts on the lives of children between ages 10 and 14. Another step 
forward by a progressive Company keeping abreast with the present day practice of parents taking 
advantage of a low rate for large policies for their children. 


Non-medical privilege granted to brokers. Disability and Double Indemnity on Term policies. 


These features coupled with prompt efficient service will make money for you. 







LIFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 


HARRY GARDINER, General Agent 
225 Broadway, New York, N. Y. 


Telephone, Barclay 1070 






‘*Get Acquainted with the Harry Gardiner Agency’’ 
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Duryea To Relinquish 
Penn Mutual Agency 


MANY YEARS AT SAN FANCISCO 





To Become Contributing Editor of Com- 
pany’s “News Letter”; Widely Known 
As A Life Insurance Author 





On August 1 John B. Duryea, general 
agent, Penn Mutual Life in San Fran- 
cisco, will relinquish his agency so as 
to give his time and energies to the 
writing of sales material for the com- 
pany’s agency force. This he will do 
chiefly as contributing editor of the 
Penn Mutual’s “News Letter,” monthly 
agency magazine edited by Stewart An- 
derson. He will also supply other simi- 
lar material for the agency force. Mr. 





JOHN B. DURYEA 


Duryea will continue to reside in San 
Francisco. 

For many years Mr. Duryea has been 
highly reputed and nationally known in 
the life insurance world as a writer of 
textbooks for agents’ use. Early in his 
career he was a college instructor and 
a salesman of securities and real estate. 
Entering life insurance by way of the 
Penn Mutual in October, 1915, at Seat- 
tle, he was transferred a few years later 
to San Francisco where he handled the 
company’s general agency there jointly 
with Arthur W. Finley. Since June, 
1922, he has had sole charge in San 
Francisco. 


Published His First Book in 1891 


As an author, Mr. Duryea’s first work, 
“The Art of Writing Letters,” was pub- 
lished in 1891. It ‘was a business col- 
lege textbook of 176 pages and ran 
through five editions. In 1892, while 
teaching banking, political economy and 
other subjects in Highland Park College 
at Des Moines, he issued his second 
volume, entitled, “Business of Banking 
and Commercial Credits.” It*'was used 
chiefly as a book of reference by bank 
officers and had four editions. In 1907 
came Mr. Duryea’s first life insurance 
book-—“How to Solicit.” It was revised 
in 1912 and was revised again in 1922, 
with another revision now projected. 
Over 40,000 copies have been sold to 
life underwriters. In 1919 “First Les- 
Sons in Life Insurance” was written and 
m 1925 was reissued under the name of 
‘What to Know About Life Insurance.” 
In 1924 Mr. Duryea published “What 
to Say,” a collection of his own sales 
talks which he had used in his work 
as a life underwriter. And then in 1926 
When to Stop Talking” was. published. 

€ sale of all these life insurance 
books has been large enough to be re- 
Markable. 


Mr. Duryea was chiefly instrumental 


Penn Mutual Runs an “Evening Agency” 


The Penn Mutual Life has as part of 
its home office agency under John A. 
Stevenson a part time agency which 
carries on all of its activities in the 
evening. 

The idea came from two clerks in 
the home office, Edward D. Barrett, 3rd, 
and Joseph E. Boettner, and the story 
of the working out of the idea appears 
in the current Penn Mutual “News Let- 
ter.” 

Each of the men had done some after- 
hours soliciting. They reasoned that 
there were other men, perhaps in other 
businesses, similarly situated and equally 
ambitious. 

They put up to Vice-President Hugh 
D. Hart the project of forming a part 
time evening agency. Their plan con- 
templated the creation of a complete or- 
ganization, for recruiting, training, and 
supervising during their evening hours 
and the evening hours of the agents 
whom they might secure. Mr. Hart ten- 
tatively assented, requiring first a pro- 





bationary period of two months to see 
whether or not their plan was practical. 
Messrs. Barrett and Boettner accepted 
the challenge and in the -first two 
mionths they paid for $60,000. This was 
satisfactory, and they opened the real 
agency. It started June 15, 1928, and 
between August 1, 1928, and June 1, of 
this year, they paid for $400,000. They 
then had twenty-two agents, five of 
whom finished their training in May. 
During May they produced fifty-two 
applications, amounting to $125,500 of 
paid-for business. 

These young men conduct classes three 
evenings each week, and the period of 
training an agent is about two months. 
After he has passed the Pennsylvania 
State Board Examination, the new man 
is given a contract and works on a part- 
time basis. Both partners go out with 
their men, when desired, and help them 
to close. 

An agency bulletin is issued, just as in 
general agencies, and it is supplemented 
by “pep” letters. 





UNIQUE WAGE AGREEMENT 





Purchase of Life and Disability Insur- 
ance Figures in New Scale of St. 
Louis Electricians 
Under the terms of a new wage agree- 
ment entered into between the union 
electricians and employers of St. Louis, 
Mo., and effective on July 15 the men 
will be paid $16 a day, including a pay- 
ment of $2.80 for the purchase of life 
and disability insurance, old age pen- 
sion and other miscellaneous charges. 
The electricians formerly received $12 

a day. 

The insurance on the union electri- 
cians will bé purchased from the Union 
Co-operative Insurance Co.. No. 114 N. 
Fourth street, St. Louis, of which James 
Noonan of Washington, D. C., interna- 
tional union president, is chairman. The 
insurance company shares offices with 
the Union Labor Insurance Company of 


which O. E. Jennings, representative of 
the electrical workers’ union, is presi- 
dent. Jennings has stated that his com- 
pany is not handling the new insurance 
on the electricians. 

Under the terms of the new wage 
agreement all work must be approved 
by the Electrical Approval Bureau, Inc. 
and no alterations are to be made with- 
out the approval of the bureau. 





BERGEN LOSES LICENSES 


Superintendent Albert Conway has re- 
voked all licenses issued to Harry Ber- 
gen, No. 148 Montague street, Brooklyn, 
N. Y., by the Insurance Department. 
Bergen was licensed as agent of the 
Mutual Life and the Travelers. He was 
also licensed as agent of the Capital 
City Surety Co., Guardian Casualty Co., 
U. S. Merchants & Shippers Insurance 
Co., Federal Union Insurance Co. and 
the Mechanics Insurance Co. 








in bringing to San Francisco the sum- 
mer school of the Carnegie School of 
Life Insurance Salesmanship in 1922. In 
1923 he was a member of the commit- 
tee on salesmanship of the National As- 
sociation, under the chairmanship of Ed- 
ward A. Woods, and during the next 
three years was chairman of the com- 
mittee. ! 

The F. W. Heron trophy was present- 
ed to the San Francisco Life Underwrit- 
ers’ Association in 1924 and was to be 
presented each year to the man who 
had rendered the greatest service either 
to the Life Underwriters’ Association or 
to the institution of life insurance. Three 
names were placed on the trophy before 
presentation and that of John B. Duryea 
was one of them, “Education of Agents” 
denominating his service. 


AGENCY MANAGEMENT COURSE 


Will Be Given at Time of National As- 
sociation Convention by Holcombe 
Bureau 
So that many managers and general 
agents, who will attend the convention 
of the National Association of Life Un- 
derwriters, may have the opportunity of 
taking the lecture course in agency man- 
agement, the Life Insurance Sales Re- 
search Bureau will present this material 
in a condensed two and one-half day 
session in Washington, D. C., Septem- 
ber 23-25. Instructors will be John 
Marshall Holcombe, Jr., manager of the 
Bureau; H. G. Kenagy, head of the field 
service department; S. G. Dickinson, 


home office service department, and L. 
B. Hendershot, field service department. 
The Managers’ Club of Washington and 
the National Association are actively 
supporting this part of the convention. 





INTER-SOUTHERN MILLION CASE 


The Inter-Southern Life of Louisville 
has received its first application for a 
$1,000,000 policy. The case was written 
by R. C. Collins, general agent of the 
company at Hendersonville, N. C. The 
applicant, who is thirty-two years old, 
had $175,000 in the company previously. 
The company is to issue one policy, but 
reinsure part of it. 





PILOT RAISES LIMITS 


Will Take $100,000 Whole Life or 20- 
Payment; $25,000 Double Indemnity; 
Drop “Economic” Policy 

The Pilot Life has increased the lim- 
its on its special whole life, twenty-nay- 
ment life, and double accident indemnity 
provisions. It has also discontinued the 
“economic” plan. Arthur Watt, secre- 
tary and actuary, explains the changes 
as follows: 

(1) Insurance issued to white male 
risks first class in every respect may 
include double accident indemnity up to 
$25,000 instead of $15,000 as heretofore. 
Except for this increase in amount, the 


present underwriting rules are to be 
followed. 

(2) Insurance on the special whole 
life and twenty payment life plans, both 
participating and non-participating, will 
be issued to first class risks on appli- 
cations for up to $100,000 instead of 
$50,000 as heretofore. 

(3) The “economic plan” will not be 
issued in future. At one time, this plan 





was in great demand, but it has gradu- 
ally been superseded by the whole life 
and ideal business policies. 


Anchor Life Merged By 

Atlas Of Tulsa, Okla. 
WALKER TO RUN BIGGER CO. 
Name of Atlas Retained; Production 


Runs About $2,000,000 Monthly; 
$30,000,000 in Force 








Option to purchase a majority of 
shares in the Atlas Life of Tulsa was 
exercised by the board of directors of 
the Anchor Life on July 11. Officers 
of the Atlas tendered their resignations 
and were immediately replaced by offi- 
cers and directors of the Anchor Life, 
with Harry H. Rogers, president. The 
name of Atlas will be retained and offi- 
cers of the combined companies will be 
established in the Atlas Life building in 
Tulsa. William Harris Walker, found- 
er of both companies, is vice-president 
and general manager of the reorganized 
company. Mr. Rogers is also president 
of the Exchange National Bank. 

Other officers elected Thursday are 
Judge H. L. Standeven, vice-president; 
E. C. Klima, secretary, and E. W. Ja- 
cob, treasurer. Dr. L. A. McComb is 
new medical director. 

Why Atlas Name Was Used 

It is understood that more than a mil- 
lion dollars were involved in the ex- 
change of controlling interest in the At- 
las company. All insurance in the An- 
chor Life will be reinsured in the Atlas. 

It was deemed advisable to retain the 
name of Atlas because that company has 
been in operation eight years longer 
than the Anchor and is operative in 
seven states, while the latter is only 
established in two states. 

Under the new organization the com- 
pany will have thirty million insurance 
in force and will be in position to en- 
large the production materially above 
the combined production of both com- 
panies, it is said. 

Mr. Walker, one of the organizers of 
the Atlas, stated that the company will 
start with a $2,000,000 production per 
month. The president announces that 
officials have set their goal for a hun- 
dred million company in the near fu- 
ture. 

The Atlas was started in 1918 and the 
Anchor in 1927. Home offices of the lat- 
ter will be abandoned with the estab- 
lishment of the company’s offices in the 
Atlas building, one of the most modern 
and finest buildings in the city. 





ISSUES NEW GROUP POLICY 





Morris Plan Insurance Society Enabled 
by N. Y. State Group Amendment to 
Sell Borrowers Protection Form 
The Morris Plan Insurance Society 
has put on the market its new group 
borrowers protection policy which is 
made possible by the recent amendment 
to the New York state statute concern- 
ing group insurance. By this permit the 
society is able to insure the lives of all 
borrowers without the issue of an in- 
dividual policy or requiring an individ- 
ual application. In this way unpaid bal- 
ances that might be due to the bank at 
the death of the borrower will be pro- 
tected. The rate of premium is $.65 per 

$100, for all ages. 

The Morris Plan Insurance Society 
is considered the pioneer in this type of 
insurance. When the Society was or- 
ganized in 1917, no such form of cov- 
erage existed. Inasmuch as actuaries 
and executives of other companies did 
not think that this service could be ren- 
dered to borrowers and did not care to 
issue policies for that purpose, the Mor- 
ris Plan organization formed its own 
company. 

Henry H. Kohn, president of the 
Morris Plan Insurance Society, believes 
that the group borrowers protection pol- 
icy is the first of its kind to be issued 
since the New York legislature passed 
the new act. 7 
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Instalment Options 
Flexibility Shown 


THREE PENN MUTUAL CASES 








One Ten Year Option; One Net Pro- 
ceeds Retained by Company; One 
Large Size Policy 





Flexibility in instalment options is il- 
lustrated in three cases of income for 
wife and children furnished to agents of 
the Penn Mutual Life by that company 
for their observation in future cases. 
The three cases follow: 

No. 1 

The net proceeds were to be applied 
under Option “A” and paid out in 
monthly instalments over a period of 
ten years to the wife of the insured. 

If the wife predeceased the insured, or 
upon her death while receiving instal- 
ments certain, any instalments certain 
which the wife would have taken, if liv- 
ing, were to be payable in equal shares 
to such of the children of the insured 
by the wife as were living as each in- 
stalment certain fell due. 

Upon the death of the last survivor 
of the children while receiving instal- 
ments certain, the commuted value of 
any unpaid instalments certain which 
such last survivor would have taken, if 
living, was to be payable to the execu- 
tors or administrators of such last sur- 
vivor. 

Upon the death of the survivor of the 
insured and the wife, if none of the 
children were living, the commuted val- 
ue of any unpaid instalments certain was 
to be payable as follows: 

If such commuted value was equal to 
or in excess of the sum of $1,000, such 
commuted value was to be applied under 
Option “C,” for the benefit of the in- 
sured’s mother; and upon her death 
while receiving instalments certain, the 
commuted value of any unpaid instal- 
ments certain which she would have 
taken, if living, was to be payable to 
her executor or administrator. 

If such commuted value was less than 
the sum of $1,000, then it was to be pay- 
able to the executors or administrators 
of the survivor of the insured and the 
wife. 

No. 2 


The net proceeds were to be retained 
by the company for the benefit of the 
insured’s wife, and a monthly interest in- 
come provided during her lifetime. The 
wife was to be granted the right to 
have the proceeds applied under any one 
of the various instalment options or to 
withdraw the net proceeds in multiples 
of $1,000 each at any time. 

If at any time the balance of the net 
proceeds in the hands of the company 
was reduced to less than $1,000, such bal- 
ance was to be paid immediately in one 
sum to the wife. 

In event of the death of the wife while 
receiving instalments certain, any unpaid 
instalments certain which the wife would 
have received if living were to be pay- 
able to the two sons of the insured in 
equal shares or to the survivor of them, 
if they or either of them were living as 
each instalment certain fell due. 

If the wife predeceased the insured or 
died while receiving interest payments, 
the amount then in the hands of the 
company was to be payable to the two 
sons or to the survivor of them. 

Each son’s share was to be distrib- 
uted under Option “E” in monthly pay- 
ments of $50 each (consisting of the in- 
terest payment, together with the por- 
tion of such son’s share necessary to 
make up the $50 payment). 

In the event of the death of either of 
the sons while receiving income under 
Option “E,” the balance of such son’s 
share was to be payable to the surviving 
son as provided for such surviving son’s 
original share, with the proviso that, in 
event of an additional share becoming 
due such surviving son, the additional 
share would not increase the monthly 
payment of $50 to such son, but would 


be used to lengthen the period over 


which such payments were to be made. 

The final reversion was made to the 
estate of the last survivor of the insured, 
wife and sons. 

No. 3 

The policy was one which involved a 
very large amount of insurance and the 
proceeds were to be distributed ik. the 
following manner: 


One-fourth of the proceeds was to be 
payable in cash to the wife of the in- 
sured, if she was living at the maturity 
of the policy, otherwise in equal shares 
to a son and a daghter, or to the sur- 
vivor of them. 


The son’s share was to be payable in 
cash at the age of thirty-five years; and 
the daughter’s share was to be used to 
provide a life income under Option “C” 
for the daughter, beginning at the age 
of fifty-five years. 

A monthly interest income was pro- 
vided for the son and daughter until 
they reached the ages of thirty-five and 
fifty-five years respectively. In event 
of the death of either of the son or 
the daughter, the share of the deceased 
son or daughter was to be payable to the 
surviving son or daughter in the same 
manner as provided for his or her ori- 
ginal share. 

One-fourth of the net proceeds was to 
provide a monthly income for the wife 
of the insured, during her lifetime; but 
if the wife had predeceased the insured, 
or upon her death while receiving inter- 
est payments, the net proceeds were to 
be paid out to the son and daughter in 
the same manner as provided for the 
one-fourth of net proceeds which was 
to be payable in cash to the wife. 

One-fourth of the net proceeds was 
to be used for the benefit of the son. 
A monthly interest income was provid- 
ed until the son attained the age of 
twenty-one years, at which time he was 
to receive one-fifth of his share, and the 
balance was to be held at interest until 
he attained age twenty-five, when an- 
other one-fifth was to be payable in 
cash to him, and the remainder of his 








—— 














share held at interest until age thirty 
when the balance was to be payable in 
cash. 

In the event that any interest became 
due prior to the son attaining the age of 
twenty-one years, the interest payments 
prior to age twenty-one were to be pay- 
able to the wife, if living, otherwise to 
the son. 

In event that the son predeceased the 
insured, or upon his death while any 
portion of his share was being retained 
at interest, his share, or the balance 
thereof, was to be retained under the 
Interest Option for the benefit of the 
wife, during her lifetime. 

In the event that the wife was not 
living, or upon the death of the wife 
while receiving interest payments, the 
son’s share, or the balance thereof, was 
to be payable to the daughter in cash, 
if living, otherwise to the insured’s es- 
tate. 

The remaining one-fourth of the net 
proceeds was to be used to provide a 
Life Income under Option “C” to the 
daughter, beginning at the age of fifty- 
five years. A monthly interest income 
was provided in event that the maturity 
of the policy should occur prior to that 
time. The interest payments, which 
might become due prior to the daughter 
attaining the age of twenty-one years, 
was to be payable to the wife, if living, 
otherwise to the daughter. 

In event that the daughter was not 
living at maturity, or upon the death of 
the daughter while receiving interest 
payments or instalments certain, her 
share of the net proceeds, or the com- 
muted value of any unpaid instalments 
certain, was to be retained under the 
Interest Option for the benefit of the 
wife, during her lifetime, but if the wife 
was not living, or upon the death of the 
wife while receiving interest payments, 
then the daughter’s share. or the com- 
muted value of any unpaid instalments 
certain under the daughter’s share, was 
to be payable in cash to the son, if he 
were living, otherwise to the insured’s 
estate. 





Growth 


For the first five months of 1929, The Guardian’s pro- 
duction of new paid business shows an increase of 21.2%. 
Each month so far this year has proved to be the best of 
its name in the Company’s sixty-nine years—in written, 
issued and paid-for business, all three. 


A comparison of The Guardian’s rate of progress with 
the remarkable growth of ordinary life insurance in this 
country during the past five years presents an interesting 


picture. 


From 1924 to 1928, inclusive, The Guardian’s 


annual production of new paid-for ordinary life insurance 
increased at a rate more than twice that for the total ordi- 
nary life production of all United States companies. 


In 1929, for the first five months, The Guardian’s per- 
centage of increase is approximately two and a half times 
that for the country as a whole. 
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THE GuaARDIAN LIFE 
INSURANCE COMPANY OF AMERICA 


“The Company that Guards and Serves” 


50 UNION SQUARE 





New York City 








GREATER BY 
140% 


Would you not welcome 
a way to more than double 
your earnings? . 


In the first year on our 
New Low Rate Life plan 
the average policy was 
$8,044. On all plans the 
previous year the average 
policy was $3,359. 


Fidelity’s modern sell- 
ing tools include also a 
productive lead service— 
29,390 direct leads were 
distributed to Fidelity 
Agents last year. More 
than $400,000,000 insur- 
ance in force. Contracts 
available in thirty-nine 
states. 


ig 


Write for Booklet 
“What’s Ahead?” 


DELITY MUTUAL LIFE 
INSURANCE COMPANY 
PHILADELPHIA 


WALTER LEMAR TALBOT President 





NEW ST. LOUIS COMPANY 


State National Life Organized by Corne- 
lius J. Shea, Formerly With Con- 
tinental Life of St. Louis 


The State National Life of St. Louis 
has been organized by Cornelius J. 
Shea, formerly with the Continental Life 
of St. Louis, and before that with the 
Michigan Mutual Life. Shea will be 
president of the company. The company 
will have $100,000 capital and $150,000 
surplus. 








LICENSED IN OKLAHOMA 

The Transcontinental Life Insurance 
Co. of Oklahoma, with capital of $104, 
963 and surplus of $98,589, was licensed 
Friday to operate in Oklahoma. Organi- 
zation of the company was recently com- 
pleted with George A. Henshaw presi 
dent; John E. Dixon, president o! the 
Homaokla Oil Co., vice-president; R. S. 
De Arman of Mangum, vice- -pres lent; 
Hubert Bolen, Oklahoma City, vice-pres- 
ident; Scott Ferris, Oklahoma City, 
treasurer; John W. Harrled, former 
United States senator from Okla‘oma, 
secretary; and R. R. Bell, counsel. R. F. 
Foster is agency director. In ac tition 
to the officers the board of directors in 
clude V. V. Harris, canitalist of Okla 
homa City; C. G. Hill, George Henshaw, 
Jr., Oklahoma City; ‘and J. F. \cKell 
of Ada. Offices are to be estab ished 
on the eighth floor of the High ‘ower 
building. 





57 YEARS OF SERVICE 
M. L. Perrin, Pittston, Pa., has rep 
resented the Travelers continuous'y fot 
fifty-seven years. He signed up wi! the 
company as a producer in 1872 just 
eight years after the first accident policy 
was written in America. 
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Barly Start Made On 
1930 Thrift Campaign 


INFORMAL CONFERENCE IN N. Y. 





Planning Committee to Be Appointed 
to Map Out Activities; Trust Com- 
panies Interested 





Preliminary plans for the January, 
1930, National Thrift Week were mapped 
out this week at an informal conference 
at the Recess Club, New York, called 
by Chairman Adolph Lewisohn, which 
had a good attendance of life insurance 
general agents, company officials, and 
trust Company representatives. With 
Graham C. Wells, Provident Mutual, as 
chairman, the definite trend indicated at 
this conference was toward a greater 
participation of the trust companies in 
the thrift movement. In his remarks 
Mr. Wells stressed the idea of linking 
the spending and conservation of money 
through the medium of insurance and 
trust company co-operation. And later 
Harvey Weeks, in charge of trust de- 
velopment work for the Central Hanover 
Bank & Trust, pointed out how his sys- 


tem of “Oats” which has been given- 


wide publicity, could be applied to the 
thrift movement. 

One of the steps taken at the meeting 
was to pass a resolution providing for 
the formation of a planning committee 
which would get into action at once so 
as to make an early start on the 1930 
activities. . Chairman Lewisohn will 
make known his selections shortly. 

Those present had the opportunity to 
hear a characteristic thrift message by 
Mr. Lewisohn who has been at the head 
of the drive ever since its inception. 
In his opinion there is nothing more im- 
portant than to inculcate the habit of 
thrift in the boy and girl starting out 
in life so that thrift will be a distinct 
ideal with them. He sees this proce- 
dure as a crime preventive and cited 
cases of criminals where the right start 
when they were young might have 
meant useful lives for them. 

Exchange of Endorsements 

Another activity for the coming drive 
will be to get an exchange of endorse- 
ments from the heads of the various co- 
Operating organizations. The bankers, 
for example, will be asked to give their 
opinion of life insurance as a thrift ve- 
hicle and similarly, life insurance ex- 
ecutives will be called upon to endorse 
the good work of the savings banks and 
trust companies in urging people to ob- 
serve “Make a Will Day” during thrift 
week. The suggestion was also made 
by Mr. Weeks that an expression of the 
value of life insurance be secured from 
the head of the American Federation of 
Labor, following which agents could 
visit factories and manufacturing plants 
in their vicinity and give publicity to his 
Temarks, 

The dramatization of thrift was the 
essence of a talk made by Harry Hopf, 
efficiency engineer, who was attending a 
thrift conference for the first time. He 
said that thrift referred to the most in- 
teresting thing in the world—yourself— 
and it should be presented as a problem 
of conservation. In other words, the dif- 

erence between what comes in and 
What goes out of the wage earner’s 
Pocket is thrift. 

Goodell Reviews Thrift Movement 


John A. Goodell, director of the Na- 
tonal Thrift Committee, who has been 
one of its most active supporters over 
4 period of years, praised the late Ed- 
ward A. Woods as one of the pioneer 
life insurance men in the national thrift 
Campaign. This was in 1919. Winslow 
ussell, vice-president, Phoenix Mutual 
ife, was also one of the pioneers, he 
said. “The 1926-27 activity of life in- 
surance companies and agents was most 
ncouraging,” declared Mr. Goodell, “and 
yeoman work was done by Graham C. 


(Continued on Page 14) 














HO, HUM! 


This is just in the nature of a re- 
minder that at exactly this time last 
year, while a lot of folks were trying 
to yawn the hot weather away, some 
life insurance salesmen forgot the 
heat and wrote hundreds of thou- 
sands of dollars worth of business. 


Seems hard to labor, sometimes, when 
the sun is doing its best---or worst. 

But it’s child’s play when compared 
with the job of trying to live on 
nothing a week. 


Prudential Ordinary Agencies 
are ready to offer full 
cooperation to 
brokers 


The Prudential 


Insurance Company of America 





Home Office: Newark, New Jersey 


Epwarp D. Durratp, President 

















Missionaries Started 
First Indian Companies 


LIFE INSURANCE IN ORIENT 





Sixty-Three Companies Doing Business 
In Hindustan; Mortality In 
India Decreases 





In India life insurance companies num- 
ber sixty-three, of which forty-one are 
stock and twenty-two mutual. Bombay 
has more than half of the companies and 


Bengal has eleven. There are nine in 
the Punjab, nine in Madras and three 
in Delhi. 

Two of the companies, eighty years 
old each, were established by Christian 
missionaries. They are the Christian 
Mutual Insurance Co. and the Tinne- 
velly Diocesan Council Widows’ Fund. 
Both are mutuals and Christians are 
largely insured. 

The first purely Indian stock company 
was the Oriental of Bombay which was 
established fifty-four years ago, and is 
the largest Indian company. Its accu- 
mulated funds exceed the total funds of 
ali the Indian life companies. 

Before the life insurance act of India 
was passed all the Indian stock compa- 
nies paid dividends to their shareholders, 
irrespective of whether or not their lifz 
insurance funds permitted of such divi- 
dends being declared. Now no dividend 
is paid by any company out of its life 
ivnds except out of profits ascertained 
by an actuarial valuation of its assets 
and liabilities. The net rate of interest 
has gone down slightly during the past 
year. Even at that, it is 14% higher 
than it was before the war. The present 
rate of interest net is 5.57. The bulk 
of the assets of the Indian companies 
consist of stock exchange securities. 

Some of the companies have interest- 
ing names. For instance, there is the 
Light of Asia, the New Era, the Hin- 
dustani Bima and the Himalaya. 

Mortality tables show that there has 
been an improvement in longevity over 
the past three decades. The Oriental’s 
latest experience is 12% less than that 
experienced by the New York Life, for 
instance, among its Indian lives insured 
since 1885. The mortality of the Orien- 
tal is heavier for Hindus than for Ma- 
homedans; lowest for Europeans, Anglo- 
Indians and Parsis. There was a higher 
mortality under whole life than under 
limited payment. 

Several new companies are writing in- 
surance, including the Jupiter General 
and Indian Mutual. The Star of India 
is also one of the newer companies. 





STEAL $150,000 SECURITIES 





Taken From Safe of Newark Law\Firm; 

Said to Belong to John 

R. Hardin 

Securities valued at $150,000 were re- 
cently stolen from the safe of the law 
office in Newark of Pitney, Hardin & 
Skinner. According to the newspapers 
they belonged to John R. Hardin, who 
is a member of the law firm and also is 
president of the Mutual Benefit. The 
theft was disclosed when a -woman, 
named Grace Brooks, was arrested by 
Cleveland police and was held for inves- 

tigation. ° 





FORM ASSESSMENT GROUP 


H. B. Houghton, president of the Na- 
tional Aid Life Association of Oklahoma 
City, has announced the affiliation of five 
associations in various cities of Texas. 
They are Helping Hand Protective As- 
sociation of Abilene; San Antonio Mu- 
tual Life Association; El Paso Mutual 
Life; Home Circle Protective Associa- 
tion of Leakey, and the Central Life As- 
sociation of Dallas. The total active in- 
surance in force involved in the acqui- 
sitien is $3,057,700, Mr. Houghton said. 
The company operates on the assess- 
ment basis. 
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INTERESTING FACTS ABOUT THE PHOENIX MUTUAL 





Raise 


WRITE OR PHONE 








CALIFORNIA: 
Los ANGELEs 
George W. Ayars 
Commercial Exch. Bldg. 
San Francisco 
Clarence W. Peterson 
Standard Oil Bldg. 


CONNECTICUT: 
Hartrorp 
Corbett & May 
79 Elm Street 
Clayton W. Welles 
49 Pearl Street 


GEORGIA: 
ATLANTA 


Tom L. Landress 


Citizens and Southern Bldg. 


ILLINOIS: 
Cxicaco 


Robert A. Judd 
Midland Bldg. 


INDIANA: 
Fort Wayne 
E. C. Ungemach 
People’s Trust Bldg. 
INDIANAPOLIS 
L. G. Ferguson 
Meyer-Kiser Bank Bldg. 


IOWA: 
DavENnPoRT 
L. M. B. Morrissey 
Kahl Bldg. 
Des Moines 
Will D. Bowles 
Valley Nat'l Bank Bldg. 


KENTUCKY: 


Starks Bldg. 


MAINE: 
PorTLAND 
George S. Ellis 
Casco Bank Bldg. 


MARYLAND: 
Batimore 
A. W. Peake 
Maryland Trust Bldg. 


MASSACHUSETTS: 
Boston 
W.N. Watson 


Chamber of Commerce Bldg. 


SPRINGFIELD 
W. B. Robbins 
Security Bldg. 
Worcester 
H. G. Reese 
Central Bldg. 


MICHIGAN: 
Detroit 
Joe C. Caperton 
First Natl Bank Bldg. 


MINNESOTA: 
MINNEAPOLIS 
fy E. Williams 
lymouth Bldg. 
Sr. Paut : 
J. A. Corcoran 
Pioneer Bldg. 


MISSOURI: . 
Kansas City 
L. A. Soper 
Sharp Bldg. 
Sr. Louis 
Edward J. Bur! 
La Salle Bldg. 





YW 
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teed renewals. Under one plan, quality business earns 











WRITE OR PHONE 





NEW YORK CITY: 
L. H. Andrews 
41 Maiden Lane 
Alexander Cowen 
100 E. 42nd Street 
J. H. Kull 
1775 Broadway 
Robert J. Williams 
342 Madison Avenue 





A NEW | 
SURPLUS LINE 
AGREEMENT 


It witt be worth your while to inquire at once about 
the new Phoenix Mutual Surplus Line Agreement 
which makes it possible for full time life insurance men 
to secure unusually attractive commissions on surplus 
business they cannot place with their own companies. 
The new agreement offers you higher first year corr 
missions and your choice of two unique plans of guaran~ 








extra rewards — and large volume brings added compen- 
sation. The other plan is equally attractive. 

For you, this means an opportunity to increase your 
income. For your clients, it means an opportunity to ob- 
tain larger lines of protection under liberal policy forms, 
with or without Disability or Double Indemnity features 
and including Term policies (renewable to age 60) or 
attractive Retirement Income Plans. 

Exceptionally low rates for Life Annuities and ex- 
cellent facilities for service make such a contact with 
the Phoenix Mutual especially desirable. For further 
particulars, write to the Home Office or to the nearest 
btanch manager named in the accompanying lists. 


PHOENIX MUTUAL 


LIFE INSURANCE COMPANY 


HOME OFFICE HARTFORD CONN. 














NEW YORK STATE: 
ALBANY 
Ralph S. Butler 
66-68 State Street 
BurFraLo 
Pierce & Lee . 
Liberty Bank Bldg. 


Temple Bldg. 
SyRacusE 

Frank omy} 

Heffernan Bldg. 


NORTH CAROLINA: 
CHARLOTTE 
B. Scott Blanton 
First Nat'l Bank Bldg. 
OHIO: 
CINCINNATI 
S. E. Spencer 
Ingalls Bldg. 
CLEVELAND 
J. H. Rutherford 
-B. F. Keith Bldg. 
ToLepo 
James G. Dunne 
Ohio Bldg. 


OKLAHOMA: 
Ox anoma City 
George C. Summy 
Colcord Bldg. 


OREGON: 
——, Dry 
eorge D. er 
U. SNatl Bank Bldg. 


PENNSYLVANIA: 
PHILADELPHIA 
Leonard Held 
Finance Bldg. 


PittsBuRGH 
C. Hugh Blair 
Clark Bldg. 


RHODE ISLAND: 
ProviDENCE 
Leach & Dickinson 
Turks Head Bldg. 


SOUTH DAKOTA: 
WatTERTOWN 
A. R. Ferguson 
Citizens Nat'l Bank Bldg. 


TENNESSEE: 
CHATTANOOGA 
Tom L. Landress 
Provident Bldg. 


G. M. Anderson 
Exchange Bldg. 
VERMONT: 
RuTLanp 
C. P. Barlow 
80 West Street 


VIRGINIA: 
Norro.k 
Coleman Bros. 
Dickson Bldg. 


WASHINGTON: 
SEATTLE 
S. Berne Carlton 
Stuart Bldg. 
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Chrysler Gets Hundred 
Million Group Policy 


AETNA WRITES AUTO EMPLOYES 





Annual Premium Expected to Be Over 
Million; 40,000 Workers Covered; 
Life and Disability 





The Chrysler Corporation has effect- 
ed through the Aetna Life combination 
group life and accident and sickness 
policies for the benefit of more than 
40,000 employes of its division, subsidia- 
ries and affiliated companies. The 
amount of life insurance involved is in 
excess of $100,000,000 and a weekly bene- 
fit of more than $500,000. The cost of 
the plan is shared between the corpora- 
tion and the employes. 


The magnitude of the life and disabil- 
ity coverages is revealed through the 
size of the premium involved. It is es- 
timated the annual premium that will 
be paid to the Aetna will be in excess 
of a million dollars. It is believed that 
there is only one company in America 
carrying both group life and group dis- 
ability insurance that pays a greater 
amount of annual premium for such cov- 
erages. 


Combines Dodge and Chrysler Policy 


The new policy supplants the separate 
policies carried by the Dodge and Chrys- 
ler Corporations prior to the merger of 
these companies. 

All present active employes of the 
Chrysler Corporation were eligible for 
participation ‘in the insurance program. 
The amounts of insurance to which the 
individual employes could apply depend- 


ed on their respective earnings. The 
schedule of insurance is as follows: 
Classification by Life Weekly 
Weekly Earnings Insurance Benefits 
A—Up to $17.50...... $1,000 $ 7.00 
B—$1i7.50 to $21.50... 2,000 7.00 
C—$21.50 to $31.50... 3,000 14.00 
D—$31.50 and over... 3,000 21.00 


Supervisory forces and executives ob- 
taincd higher amounts both of group 
life and disability insurance. 


Under the terms of the contract the 
instirance is payable to the beneficiary 
named by the employe in the event of 
death from any cause. In case the em- 
ploye becomes permanently and. totally 
disabled before reaching age sixty, the 
total! amount of insurance is payable to 
the employe himself either in one lump 
sum or in instalments with interest. 
The weekly benefits for temporary 
disability begin after three days of dis- 
ability and continue for a period not ex- 
ceeding twenty-six weeks for any one 
disability. 

Previous to this date no form of group 
disability insurance was in effect on the 
Dodse units. Chrysler employes, prior 
to tne policy date, were, to an extent, 
familiar with group accident and sick- 
ness insurance through their Mutual 
Benefit Association which has been in 
Operation for several years. With the 
adopiion of the new plan, the insurance 
underwriters by the employes’ associa- 
tion was disconfinued. 
_ Group disability insurance is becom- 
ing an increasingly important factor in 
industry and is now being written on 
an extensive scale. The plan has imme- 
late appeal to wage earners as it pro- 
vides for the emergencies which arise 


when the income of the wage earner is 
cut off. 

The original group life policy of the 
Dodge Brothers went into effect De- 
cember 24, 1913. This policy, carried by 
the Aetna, was written when group in- 
surance was a comparative novelty in 
this country. Benefits under the plan 
ranged between $200 and $800 and the 
entire cost was carried by the corpora- 
tion. 

The schedule of insurance was 
changed and increased from time to 
time to allow for the rapid growth of 
the company and the increasing econom- 
ic demand for greater protection. In 
the fall of 1925 the policy was again 
extended to allow the employes to ob- 
tain additional insurance under a con- 
tributory arrangement. 

hrysler First Insures in 1925 

The Chrysler Corporation first adopt- 
ed group life insurance September 1, 
1925. The policy was written on a co- 


operative basis and approximately 12,000... 


employes were insured for an excess of 
$12,000,000. 

The revised plan of insurance covers 
the _ entire Chrysler organization 
throughout the United States and the 
rest of the world, embracing all such 
units as the Plymouth, DeSoto and 
Dodge plants. The plan was presented 
simultaneously to the various plants and 
over 97% of the employes had signed up 
for the insurance at the termination of 
the campaign with a likelihood of a 
100% participation at a later date. 


NEW BANKERS LIFE MANAGERS 








Iowa Company Appoints F. X. Roach 
for South Dakota and R. V. Barnes 
for Eastern Kansas 
Two new agency managers have been 
appointed by the Bankers Life of Iowa. 

Roach of Faith, South Dakota, 
has been appointed agency manager for 
North Dakota, succeeding A. P. Malm, 
resigned. Agency headquarters will be 
at Fargo. 

Twenty-two counties in eastern Kan- 
sas, with headquarters at Lawrence, 
have been designated as new territory. 
and R. V. Barnes has been appointed 
agency manager. Mr. Barnes, who 
comes from Baraboo, Wis., has been af- 
filiated with the Bankers Life since 1923 
as a salesman in the Madison, Wis., 
agency. 





JOINS J. P. GRAHAM AGENCY 

Sam T. Greene is a newcomer in the 
J. P. Graham agency of the Aetna Life 
at 165 Broadway, N. Y. In his first 
month Mr. Greene produced $50,000 of 
business. 











Satisfying Service 


The MUTUAL BENEFIT LIFE writes 
policy contracts that meet the needs of the 
people; assists its agents in presenting these 
contracts; and gives to policyholders a service 


that satisfies. 


_ The Mutual Benefit Life Insurance Co. 


Newark, New Jersey 


Organized 1845 


ase 








MARYLAND BANKRUPTCY CASE 





$500 of Cash Surrender Value is Exempt, 
Circuit Court Rules; Beneficiary 
Was Changeable 

Under the laws of the state of Mary- 
land, a bankrupt is entitled to $500 from 
the cash surrender value of insurance 
policies as an exemption in cases where 
the wife of the insured is the benefi- 
ciary and the insured has reserved the 
right to change the beneficiary, accord- 
ing to a ruling of the United States 
circuit court of anpeals for the Fourth 
Circuit in the case of Oseian E. Hick- 
man, trustee in bankruptcy of Haskin 
Hanover, against Haskin Hanover, bank- 
rupt. The decision affirms the Balti- 
more district court. 

The trustee claimed that under the 
Maryland laws, the exemption in such 
cases was limited to $100. Hanover had 
policies with a cash surrender value of 
$838 when he was adjudicated a bank- 
rupt August 1, 1928, and he claimed that 
the policies were exempt to the extent 
of $500. 

He had his life insured for the benefit 
of his wife but his power to change the 
beneficiary had not been exercised when 
bankruptcy intervened. 


SAE NS ett 


ACACIA’S DISABILITY GOOD 





Dr. J. D. Nichols Says Company’s Sat- 
isfactory Record Is Due to 
Conservative Writing 
Dr. John B. Nichols, medical director 
of the Acacia Mutual, in discussing dis- 

ability says: 

“The ten years’ experience of Acacia 
with waiver of premium disability bene- 
fit has yielded satisfactory results, thus 
constituting a justification of the un- 
derwriting practice pursued. 

“Our experience with the monthly an- 
nuity disability benefit is not yet suffi- 
cient for the forming of any estimate 
as to the results. The experience of 
other companies, however, amply dem- 
onstrates the necessity for caution and 
conservatism in monthly annuity disabil- 
ity underwriting.” 





L. D. ROTHENSIES TALKS 
Leon D. Rothensies, general agent of 
the Penn Mutual Life at Wilmington, 
Del., talked on life insurance before the 
students of the Beacon Business Col- 
lege in that city. 





The Manhattan Life has appointed P. 
M. Boyce as its general agent in Louis- 
ville, with offices in the Starks Building. 











happiness of its representatives. 





1851 BERKSHIRE LIFE INSURANCE COMPANY 1929 


In establishing connections with a life insurance company, the personal 
equation of its official family is of paramount importance to the prospective 
agent. The Berkshire Life Insurance Company of Pittsfield, Massachusetts, 
has a well-earned reputation for a co-operative spirit between the Home 
Office and the Field Force that is of inestimable value to the success and 


*"Ask any Berkshire Agent” 
BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 1851 


FRED. H. RHODES, President 





». 


George T. Smith, Vice- 
Chas. F. Nettleship, 2nd Vice-President 








The Colonial Life Insurance Company ot America 


Insurance in Force 
Over ONE HUNDRED MILLION DOLLARS 


A strong and progressive Company, affording agents unusual money-making 
opportunities through a wide variety of Industrial and Ordinary policies adapted 
to the insurance needs of the whole family. 

OFFICERS 
EB. J. Heppenheimer, President 


Home Offico—Jersey City. N. J. 
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EQUITABLE SEVENTIETH ANNIVERSARY SERIES 


SEVENTY REASONS 








= 


FOR INSURING 





A man should invest in life insurance because it 


. Protects dependents 

. Preserves home ties 

. Capitalizes earning power 

. Creates an immediate estate 
. Keeps children at school 

. Underwrites college expenses 
. Provides for home purchase 
. Systematizes saving 

. Insures future savings 

. Is financially safe 

. Continues salary 

. Underwrites objectives 

. Lessens child labor 

. Protects employees 

. Equalizes burdens 

. Abolishes poorhouses 

. Reduces public charity 

. Helps entire community 

. Promotes public health 

. Capitalizes the inevitable 

. Provides an annuity 

. Replaces the breadwinner 

. Preserves self respect 

. Certifies good standing 

. Finances philanthropies 






26. 
27. 


28. 


29. 
30. 


3l. 
32. 
33. 
34. 
35. 
36. 
37. 
38. 
39. 
40. 
41. 
42. 
43. 
44. 
45. 
46. 
47. 


Provides for total disability 

Pays double for accidental 
death 

Provides money when most 
needed 

Offsets debts which death brings 

Releases other funds for invest- 
ment 

Is a sight draft at maturity 

Is tax exempt within limits 

Is asset of increasing value 

Pays 100 cents on the dollar 

Creates vast investment fund 

Produces principal from income 

Is a guaranteed investment 

Conserves other property 

Endows colleges and churches 

Offsets administration expenses 

Is an incontestable inheritance 

Retires bond issues 

Liquidates mortgages 

Protects partnerships 

Creates loan fund 

Protects business interests 

Fortifies bank credit 
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THOMAS |. PARKINSON, PRESIDENT 


THERE’S AN EQUITABLE POLICY FOR EVERY NEED AND PURPOSE 


. Provides collateral 

. Protects stockholders 

. Safeguards corporations 
. Alleviates distress 

. Reduces worry 

. Increases longevity 

. Brightens old age 

. Eases the sick bed 

. Comforts the dying 

. Keeps wolf from door 

. Is non-depreciable 

. Covers inheritance taxes 


. Provides superb investment 


trust 


. Affords expert financial service 
. Offers life income settlements 

. Is adaptable to needs 

. Is sanctioned by all States 

. Is collectable without expense 
. Provides for travel and 


recreation 


. Develops country’s resources 
. Involves no ticker tape worries 
. Releases balance of income 


. Organizes cooperative altruism 


THE EQUITABLE LIFE ASSURANCE SOCIETY OF THE UNITED STATES - 


393 SEVENTH AVE., NEW YORK, N. Y. 
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Calls Farmers Poorest 
Risks For Disability 


DISCUSSION BY DR. J. B. NICHOLS 





Acacia Mutual Life’s Medical Director 
Analyzes Cases and Occupations 
For Agents 





In a statement to agents of the Acacia 

Mutual Life about disability insurance 
and the care which must be exercised 
in writing it, Dr. John B. Nichols of 
the Acacia Mutual said that last year 
thirty-five companies lost $15,000,000 
writing this business. Three of the 
companies lost $9,000,000. He said in 
part: x " 
“There. are many cases which are 
standard for life insurance but can not 
be accepted for disability benefits. If 
an agent has taken an application for 
disability annuity and it is rejected, he 
may easily lose the life insurance policy; 
therefore, I shall try to give the agent 
an understanding of some of the causes 
for refusal to issue disability benefits to 
standard risks so that in these cases he 
can avoid writing them for disability an- 
nuity. 


Sanity in Health Rating Methods 


“The experience and practice of the 
health insurance companies is edifying. 
They have found themselves compelled 
from time to time to increase their rates 
in order to cover the claims that devel- 
oped. They have also reduced the pe- 
riod of time over which they will con- 
tinue to make payments for a protract- 
ed disability due to illness to some fifty- 
five or sixty-five weeks. In addition to 
this, they make provision for cancella- 
tion of their contracts of insurance un- 
der certain unfavorable conditions. 

“In contrast to this, the disability fea- 
tures carried in conjunction with life 
contracts present marked differences. 
The rates established at the time of 
issuance of the policy are permanently 
fixed, and cannot be increased if found 
unprofitable. The disability contract is 
not cancellable and must remain a per- 
manent and irrevocable obligation of the 
company. The period over which the 
payments must be made in case of dis- 
ability is unlimited, and may have to 
continue for years. 

“In the practice of underwriting de- 
partment of the Acacia Home Office the 
disability features are rated independ- 
ently of the life features. An applicant 
may be quite acceptable for standard life 
insurance, but not be a suitable risk 
for disability benefits. Life experience 
and disability experience do not neces- 
sarily run parallel; satisfactory life re- 
sults may be associated with unsatisfac- 
tory disability results. In fact, it has 
been found that the long-lived individ- 
uals may be rather prone to the occur- 
rence of very protracted illnesses and 
disability (especially of mental nature) 
that involve very long and dispropor- 
tionate continuance of disability pay- 
ments without shortening life and thus 
terminating the contract. 

_ “The main special features of disabil- 
ity underwriting arise from the possi- 
ilities and opportunities afforded for 
the presentation of unwarranted and 
fraudulent claims for disability pay- 
ments. This is a factor that does not 
arise so prominently in connection with 
life underwriting, as a person’s life 
would very rarely be sacrificed for the 
ore of unjustly obtaining life in- 
Tance, 


Earning Power Facts 

“It is of prime importance in dis- 
ability underwriting that the payments 
receivable from insurance companies 
shall be sufficiently less than the normal 
€arned income to constitute some deter- 
Tent against unwarranted claims. Con- 
Sequently, one of the features to which 
Most importance is attached in disabjl- 
ity underwriting is the total amount of 

sability payments from all insurance 
Companies carried or desired, as con- 


« 


trasted with the applicant’s income or 
earning power. On this account an ac- 
curate and complete statement is re- 
quired from applicants for disability 
benefits of the total of such benefits 
carried in other companies, which is 
given consideration in connection with 
the amount asked in the current ap- 
plication. 

“On account of its delicate and private 
character, it has not become customary 
to ask applicants to state their incomes. 
However, there is a growing feeling 
among insurance companies that an in- 
quiry of disability applicants as to the 
amount of their income is not an unrea- 
sonable requirement in view of the bene- 
fits desired. Lacking such statements 
from the applicants, we are compelled 
to use the nearest approximation ob- 
tainable as to their incomes and earn- 
ings. 

“The granting of disability payments 
in the larger amounts, especially over 
$500 monthly, is extremely questionable 
and risky. 

“The argument is frequently advanced 
in questionable cases that the granting 
of monthly annuity by other companies 
is a reason why we also should grant 
it. This argument has force exactly 
contrary to that intended; since the 
greater the amount of disability issued 
by other companies, the less is the mar- 
gin left that is permissible. 

“The question of income covers not 
only the present returns, but also the 
probable future course of earning ca- 
pacity and opportunity, up to the age 
of sixty years, when the disability ob- 
ligation ceases. The stability and per- 
manence of earned income is of high 
importance. 

Occupations 

“Occupations and businesses of a well 
established, stable and permanent char- 
acter, yielding a steady return of wages, 
salaries and profits, are ideally favor- 
able for disability insurance, and have 
yielded the most satisfactory results. In 
some types of occupation, as physicians 
and other professional men, there is a 
tendency for earnings to decline after 
the prime of life. Occupations and 
businesses that are seasonal or tem- 
porary in character, uncertain or fluc- 
tuating in their returns, speculative in 
type, or subject to vicissitudes and 
losses, are very unfavorable for disabil- 
ity insurance. Salesmen on commission, 
real estate operators, oil and gasoline 
industry, promoters, speculators, and the 
like. are apt to present uncertainty as 
to the future course of income. Farm- 
ers, it has been found, are among the 
most unsatisfactory and disappointing 
occupational subjects. for disability in- 
surance. 

“Recent or frequent changes of em- 


ployment, occupation, or business are apt ~ 


to indicate lack of ability or enterprise 
or industriousness, and therefore render 
the stability and permanence of future 
income very precarious. A history of 
frequent change of business, losses; fail- 
ures, bankruptcies, heavy indebtedness, 
financial instability, and lack of adequate 
capital and backing, gives a dubious out- 
look for future prosperity and success. 
All such factors are manifestly extreme- 
ly adverse for disability insurance. 

“The consideration of the moral haz- 
ard is of fundamental importance in dis- 
ability underwriting, to the end of elim- 
inating those who would take unwar- 
ranted or fraudulent advantage of the 
companies. 

“Different diseases vary greatly in 
their liability to produce illness of the 
protracted and incapacitating character 
that constitutes total and permanent dis- 
ability. Some diseases may be very dan- 
gerous to life, and yet be of brief and 
acute duration and soon over. Others 
are ‘essentially chronic, or leave lasting 
or permanent disabling effects. This as- 
pect of disease requires careful consid- 
eration in disability underwriting. The 
most frequent cause of total and per- 
manent disability is tuberculosis, which 
is responsible for more than a third of 
approved disability claims.” 


SECURITY MUTUAL CONVENTION 


Rev. W. E. Tanner and Dr. S. L. Krebs 
Among Speakers; Officers Also 
Talk to Agents 

The Security Mutual Life of Bingham- 
ton, N. Y., held its annual convention 
of the Top Notchers and Select Circle 
Clubs last week in the home office city. 
The G. H. Dann Agency of the home 
office acted as host to the delegates. 

The program included a talk on “Trus- 
tees of Life” by the Rev. Wilson E. 
Tanner of Binghamton; Dr. Charles A. 
Payne, world traveler and lecturer, with 
moving pictures of Yellowstone Park; 
and Dr. Stanley L. Krebs, president of 
the Institute of Mercantile Art of New 
York, on “Doubling Sales in the Insur- 
ance Business.” 

Among the addresses by home office 
officials were: “Our Business,” by David 
S. Dickenson, president; “Our Plans,” 
by F. Leon Mable, superintendent of 
agencies; and “Our Policies,” by Fred 
R. Brunner, actuary. Miss Blanche B. 
Greenberg of Chicago is the head of the 
Select Circle Club. Samuel Berman of 
New York is president of the Top 
Notchers. 








$8,000,000 FOURSOME 





That Is Amount of Life Insurance Car- 
ried by Players in Round of Golf 
at Great Neck, Long Island 

Arthur W. Stebbins, of Stebbins, Let- 
erman & Gates, Inc., New York City 
brokers, is well known for his widespread 
clientele in the theatrical and motion pic- 
ture profession. Just the other day Mr. 
Stebbins ran into a bit of luck on the 
Lakeville golf course near Great Neck, 

. L, when he was playing a foursome 
with Al Jolson; Joseph Schenck, hus- 
band of Norma Talmadge, the cinema 
star; and Nicholas Schenck, president of 
Loew’s Theatre Corporation. The par 
on this course is 73, and Mr. Stebbins 
was in such good playing form that he 
made it in 71, an accomplishment for a 
left-handed player. 

This foursome, from an _ insurance 
viewpoint, is an interesting one, for each 
of Mr. Stebbins’ associates is insured for 
a million dollars and over. Al Jolson 
carries more than that amount, and so 
does Mr. Stebbins himself. And some 
time ago he wrote one of the largest 
lines ever taken out at one time when 
he placed $5,000,000 of life insurance for 
Joseph Schenck. Nicholas Schenck is 
insured for more than a million. 





GOOD RELIANCE JUNE 


One of the largest monthly gains in 
paid business in several years was made 
by the Reliance Life in June. Its paid 
life business last month was $7,269,427, 
an increase of 22% over June, 1928. Its 
paid accident business of $3,036,350 and 
paid weekly indemnity health business 
of $6,905.50 were both more than 22% 
over that of the same period last year. 
During the first half of 1929 the paid 
for new life insurance in Reliance Life 
amounted to $34,723,077, an increase of 
6.7% over the same period of 1928. Ac- 
cident insurance amounted to $16,297,850, 
an increase of 11.7%, and weekly indem- 
nity health insurance was $38,321.50, a 
gain of 15.7%. 





THIRD EDITION OF MANES’ BOOK 


The third edition of Dr. Alfred Manes’ 
“Versicherungs-Lexikon,” prepared un- 
der the aegis of the German Society for 
Insurance Science, will appear about 
Christmas week, 1929, from the publish- 
ing firm of E. S. Mittler & Son, Berlin. 
Dr. Manes plans to include about nine 
hundred original articles on insurance 
practice, statistics, biography, account- 
ing, law, education and economics. 

Among the contributors will be Drs. 
Benzger, Braun, Dorn, Cruciger, Grosse, 
Heymann, Holwerda, Lengyel, Loewry, 
Palme, Samwer, von Waldheim, Worner 
and other noted leaders in the field of 
international insurance. 





The 
Berkshire’s 


“PREFERRED LIFE” 


50% Commission and your renewals 
guaranteed. Illustrations on request. 


S. SAMUEL WOLFSON, Gen’t. Agent 
Berkshire Life Insurance Co. 


Suite 1503—225 West 34th St., N. Y. 
’Phones PENnsylvania 6878-6879 














F. C. HATHAWAY RE-ELECTED 





Heads Los Angeles Life Underwriters 
Again; Annual Meeting and 
; Election Held 

Fred C. Hathawey has been re-elected 
president of the Los Angeles Life Un- 
derwriters’ Association. Other officers 
elected at the annual meeting are Wil- 
mer M. Hammond and Marion B. Youel, 
vice-presidents; J. F. Hackman, treas- 
urer, and Percy P. McNab, Lester Ros- 
coe, Harold Saul and James M. Blood- 
worth, board members. 

At the annual meeting the association 
was addressed by Will G. Farrell of 
the House of Farrell; W. Hatton Hu- 
lett of the New York Life, and “The 
Senator from Sand Pit,” a newspaper 
and radio humorist. 








Reason / 

300% 

pro 
There ts ahtabson! 


bobs, 


YL 
ull OL 





“a 


had bbe bale bi of 

















July 19, 1929 





<a 





LIVE HINTS FOR BUSINESS 
e=\GET TERS: | 
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Practical Suggestions to Help the Man With the Ra 


See 
te 


Book Increase His Income and General Efficiency 


The Equitable So- 
ciety house organ, 
“Agency Items,” feels 
that teams of two in- 
surance salesmen are 
not formed as often as they might be. 
It says: “Many of our successful rep- 
resentatives find that it pays in inspira- 
tion—and in commissions—to team up 
occasionally with a fellow underwriter. 
Old and new prospects may thus be in- 
terviewed with telling effect. When do- 
ing team work both representatives will 
work harder and longer, being mindful 
of each other’s time. Particularly stub- 
born cases can often be closed when 
new ideas are injected by the new man 
of the team.” 


Insurance 
Teams 


Work Well 


* * 


“Don’t forget,” 
says M. J. Donnelly 
of the Equitable So- 
ciety in “Agency 
Items,” “that the old 
groups are furnishing a huge volume of 
additional group insurance business on 
both the contributory and non-contribu- 
tory plans. With the full facts before 
him, many an employer will prefer to 
make the job pay for the insurance by 
providing non-contributory protection.” 

Mr. Donnelly has recently turned in a 
case which bears out his point. It is in- 
dicative of how a strong agent dealing 
with a strong patron can build up a bul- 
wark of insurance strength for employer 
and employe alike. 

In. 1920 Mr. Donnelly, whose home 
town is New Castle, Pa., interested the 
publishers of “The New Castle News” 
in non-contributory group life insurance 
for the employes. The program worked 
out so well that Fred Rentz, the presi- 
dent and manager of the news company, 
subsequently doubled the amount of the 
insurance, the increase becoming effect- 
ive December 1, 1924. Now Mr. Donnel- 
ly has an application for accident and 
health insurance, as well as one for ac- 
cidental death and dismemberment, both 
to be paid for entirely by the employer. 

* * * 


“Is a man justified 
in speculating?” asks 
the “Life Aetna-izer.” 
It answers itself and 
at the same time an- 
swers the question of how to compete 
with the stock market urge as follows: 


Group 
Cases 
Grow 


Justify 
Speculation 
By Insurance 


“Men are sincere about their desire. 


to speculate. They are convinced that 
they will not get far if they do not take 
chances. And as the editor of a well 
known magazine wrote recently, the 
American is right in feeling this way. 
To this attitude he attributes a large 
tart of America’s general prosperity and 
leadership in the world. 

“So the t:surance salesman must al- 
low that speculation is justified. Yet we 
real cnough in every daily paper of fi- 
nancial misfe1tuncs with their resultant 
misery upon wives and children and 
oftentimes even communities, to know 
that there is a bad as well as a good 
side to taking chances. 

“It would be much better advice if this 


editor and others who think as he does 
said that while a man is entitled to take 
chances, he should do so only when at 
least a reasonable security is guaran- 
teed to those for whom he is responsi- 
ble. He should guarantee to himself and 
his family a reasonably independent 
standard of living. Then if he has the 
urge to speculate, if he believes that only 
by taking chances can he ever reach 
worth-while goals, he can do so without 
jeopardizing the future independence and 
hanniness of his family. 

“Life insurance is indispensable to the 
speculator’s plans. This minimum stand- 
ard below which he and his family can- 
not be carried is that part of his inten- 
tions on which he should take no chances 
—and life insurance is absolutely the 
only investment the ultimate goal of 
which is guaranteed.” 

+ <= « 


A little investiga- 
tion of the names in 
the agents’ file, 
marked “Lapsed,” 
may develop into a 
new prospect list of no mean proportions, 
says the Union Central “Agency Bulle- 
tin.” Look over, particularly, those 
which have been lapsed within the past 
three years and the check-up may pro- 
vide a most promising working list. 

The man who was broke two years 
ago may have made a killing in the re- 
cent market inflation and be willing to 
reinstate his former insurance as well as 
be a logical prospect for more. 

The young man who decided that, 
since no one was depending on him for 
support, there was no necessity for his 
continuing his protection, may today be 
married and fully cognizant of his need. 
Perhaps he will readily agree to pay- 
ment of the past due premiums, togeth- 
er with interest, in order to avail him- 
self of the low cost of the original pol- 
icy. Or, if still single, he may welcome 
a proposition such as personal life in- 
come. 

The older gentleman who neglected his 
insurance because his wife had died and 
his children were making their own way, 
may have remarried and may desire to 
provide for Mrs. Prospect II. There may 
be grandchildren in whom all his ambi- 
tions are centered, and whom he would 
like to leave some bequest or provide 
with an education. 

Such situations might be recounted 
without number, but they will be auto- 
matically suggested to the agent as he 
leafs through this supposed list of “dead 
ones.” 


Lapsers 
As 
Prospects 


*” * * 


NEWARK SUN LIFE PRODUCTION 

The Newark division of the Sun Life 
of Canada showed an increase of over 
$2,000,000 in new business for the first 
six months of 1929 over that of a similar 
period of 1928. 





MISSOURI STATE FIGURES 
The Missouri State Life had a written 
total of $199,008,596 ordinary and group, 
for the first six months of 1929, 


Gain in Income, nearly 
Gain in Assets, over 


in Force, over 


Total Income, over 
Total Assets, over 


Gerard S. Nollén, President 





Gains in Millions of Dollars Mark 


Bankers Life Company’s Best Year 
1928 Gains 


Gain in Legal Reserve Life Insurance 


Total Life Insurance in Force, over 
1928 Business 
Total Life Insurance Paid-For, over 


BANKERS LIFE COMPANY 


Established 1879 


$ 14,800,000 
$ 52,000,000 
$ 37,500,000 


$118,400,000 
$886,000,000 


Des Moines, Iowa 





BANK-INSURANCE PLAN IN VA. 


Systematic Savings Corp. of Richmond 
Makes Arrangements With Pilot 
Life for Special Accounts 


The Systematic Savings Corp. of Rich- 
mond, Va., has made arrangements with 
the Pilot Life of Greensboro, N. C., 
whereby its savings account customers 
desiring to accumulate a fund for some 
definite purpose may have the advan- 
tages of protection features of life in- 
surance while the fund is being accumu- 
lated. The plan known as the insured 
savings plan is similar to one being used 
by two Washington, D. C. banks with 
marked success. 

_ Under the plan a portion of the sav- 
ings deposited monthly or weekly is de- 
voted to payment of the life insurance 
premiums. Male depositors together 
with unmarried business women within 
the age range of eighteen to forty-five 
may be insured up to $2,500 on the non- 
medical basis, provided a questionnaire 
they must answer indicates that they are 
in good physical condition. With exam- 
ination, insurable persons may be in- 
sured without limit from fifteen to sixty. 


The policies are written on the ordi- 
nary life non-participating plan and sav- 








TO BROKERS 


GUARANTEED INCOME 
POLICY in any amounts 
without medical examination 
—worth your while to inquire 


For Particulars Phone 


CANADA LIFE ASSURANCE 
COMPANY 
H. W. JONES, Mer. 
110 William Street 


New York City 
Beekman 5058-6691 

















ings certificates are issued for a period 
of ten years. At the end of ten years the 
holder takes over the policy and con- 
tinues the premiums thereafter or avails 
himself of the cash surrender. 








A 


size. 


degree of its service. 
its service broadens. 


34 Nassau Street 


DAVID F. HOUSTON 
President 





“In This Way We Measure” 


LIFE INSURANCE COMPANY may well measure its 
success by the good it performs rather than by great 
Through eighty-six years THE MUTUAL LIFE 
INSURANCE COMPANY OF NEW YORK, the “first American Com- 
pany,” has measured its success by the scope, manner anc 
In such a way it is measuring now as 


Issuance of contracts of all standard forms, substantia! 
dividends, income settlement provisions, Disability and Doubi 
Indemnity Benefits, and prompt payments and practices for 
convenience of members are embraced in its present service. 


It welcomes as field representatives those who know thai 
success is according to the natural law of compensation—tha‘ 
the best comes to those who give out the best of themselves. 


The Mutual Life Insurance Company 


of New York 


New York, N. Y. 


GEORGE K. SARGENT 
2nd Vice-President 


and 
Manager of Agencies 
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Decedent Assignment 
of Policies’ Decision 


COURT OF CLAIMS’ DECISION 





Has to Do With Gross Income Under 
Estate Tax; Policies Were 
In New York Life 





The Court of Claims of the United 
States has made a ruling relative to 
gross income under the estate tax of 
the Revenue Act of 1918. The decisions 
are epitomized as follows: 


Insurance Paid to Executor 


Subdivision (f) of section 402 of the 
Revenue Act of 1918, in so far as it 
requires the inclusion in the gross estate 
of the amount received by the executor 
as insurance under policies taken out by 
the decedent upon his own life, is con- 
stitutional. 


Insurance Paid to Assignee 


Where the decedent makes an abso- 
lute and unconditional assignment of a 
policy of insurance upon his own life, 
no part of the proceeds received by the 
assignee need be included in determin- 
ing the value of the gross estate. 

The case is that of Martha A. Guet- 
tel and Arthur Guettel, individually, and 
Martha A. Guettel and Henry A. Auer- 
bach, trustees for Edward Guettel un- 
der the will of Henry A. Guettel, de- 
ceased, vs. The United States. 

The opinion follows: 

On January 14, 1920, the New York 
Life Insurance Co. issued three policies 
of insurance on the life of Henry A. 
Guettel, who died testate in August, 
1921, each of said policies payable to 
the estate of decedent. On March 25, 
1920, said decedent assigned one of said 
policies to his wife, and there was paid 
to her upon the death of the insured 
the proceeds of same, $100,815. In deter- 
mining the amount of the estate tax 
due from the decedent’s estate the com- 
missioner included in the gross estate 
the deduction provided for in section 402, 
the proceeds of the three policies, less 
subsection (f), of the Revenue Act of 
1918, the pertinent provisions of which 
read as follows: 

“That the value of the gross estate of 
the decedent shall be determined by in- 
cluding the value at the time of his 
death of all property, real or personal, 
tangible or intangible, wherever situated. 

“(i)_ To the extent of the amount re- 
ceivable by the executor as insurance 
under policies taken out by the dece- 
dent upon his own life; and to the ex- 
tent of the excess over $40,000 of the 
amount receivable by all other benefi- 
Clarics as insurance under policies taken 
out by the decedent upon his own life.” 

Plaintiff’s chief contention is that the 
Statute fixing the measure of the tax, in 
So far as it includes the proceeds of the 
Msuiance policies, is unconstitutional. 

hat question was involved in the case 
of the Chase National Bank of the City 
of New York, v. The United States, de- 
cided January 2, 1929, after the prep- 
aration of the briefs in the instant case. 

hat case went to the Supreme Court 
of the United States on certified ques- 
tions of law concerning which instruc- 
tions were requested for the proper dis- 

Position of the case. The facts as cer- 

tified, and as briefly set out in the opin- 

ion are as follows: “On September 13, 

1922, after the effective date of the Rev- 

enue Act of 1921, Herbert W. Brown 

Procured three insurance policies on his 

life aggregating $200,000, each naming 

his wife as beneficiary. Each policy re- 

Served to the insured the right to change 

the beneficiary. All premiums on the 

Policies were paid by the insured. On 
April 10, 1924, he died testate, leaving 
the plaintiff below his executor and an 
€state subject to the estate tax imposed 
y the Revenue Act of 1921. The tax 
assessed by the commissioner in- 
apie $9,146.76 imposed by reason of 

€ inclusion in the estate of the pro- 


ceeds of the three insurance policies, less 
$40,000 exemption authorized by the 
statute. The executor paid the tax and 
upon denial of a claim for refund 
brought the present suit in the Court of 
Claims to recover the tax as illegally 
assessed.” 

The questions certified were stated as 
follows: 


“Question I: Whether the tax imposed 
by the final clause of section 402(f), 
Revenue Act of 1921, on life insurance 
policies payable in terms to beneficiaries 
‘other than the decedent or his estate’ 
is a direct tax on property and void be- 
cause not apportioned. 

“Question II: Whether the $9,146.76 
tax imposed bears such an unreasonable 
relation to the subject matter of the tax 
as to render it void.” 

Both questions were answered in the 
negative. 

Defendant contends that the decision 
in the Chase National Bank case is con- 
trolling as to each of the three policies 
involved herein. We are in agreement 
with the defendant’s contention as to 
the two policies payable to the estate of 
Henry A. Guettel, and hold that the 
value of said two policies was properly 
included in the decedent’s gross estate 
under the authority of that case. We 
must, however, disagree with defendant’s 
contention as to the policy payable to 
decedent’s estate and thereafter as- 
signd by plaintiff to his wife. It was 
an absolute and unconditional assign- 
ment of the policy “for value received,” 
and the insurance company paid to the 
assignee at the death of the insured the 
full proceeds of the policy, $100,815. By 
this assignment the insured was divest- 
ed of all right and title to the policy, 
and all beneficial interest therein passed 
to the assignee. After the assignment 
the insured was without authority to 
change the beneficiary or to exercise 
any control whatever over said policy 
during the existence of the assignment. 

The language “all other beneficiaries” 
used in the statute, can not be fairly 
construed as applying to the assignee of 
a policy payable to a designated bene- 
ficiary. Such a construction would be 
an unwarranted extension of the mean- 
ing of the statute here involved. Tax- 
ing statutes may not be extended by 
implication beyond the clear import of 
the language used. (Gould v. Gould, 245 
U. S., 151; United States v. Merriam, 
2a3 U. S., 179. 

We have reached the conclusion that 
the policy assigned to decedent’s wife 
was improperly included in decedent’s 
gross estate. Plaintiff is entitled to judg- 
ment as provided in the conclusion of 
law herein. 





NOW MAJOR IN RESERVES 





L. E. Rolfe of Lincoln, Neb., = Well 
As Agent of Northwestern Nation- 
al Life 


A man who has combined life insur- 
ance with a military career and has suc- 
ceeded in both is L. E. Rolfe of Lincoln, 
Neb., who represents H. O. Wilhelm & 
Co., state agents in Nebraska for the 
Northwestern National Life. Mr. Rolfe, 
who commanded several hundred men 
in active’ war service when he was 21 
years old, has just been promoted to 
the rank of major in the reserves at the 
age of 32, the youngest age at which 
this rank is conferred. 

Mr. Rolfe enlisted as a private in the 
regular army as soon as the United 
States entered the ‘war and was pro- 
moted successively to corporal, sergeant, 
top sergeant, second lieutenant and first 
lieutenant. In 1922 he was made a cap- 
tain, and on June 28 became a major. 
After the war he was at one time presi- 
dent of the Reserve Officers’ Associa- 
tion at Lincoln. 

Mr. Rolfe produced over $200,000 in 
the first six months of 1929, rounding 
out his sixth year with the Northwest- 
ern National Life, and his production 
for Dn year is expected to go over 








“The Appeal of Value Knows no Boundary, 
and 
Quality speaks a Universal Tongue.” 








New England Mutual Life Insurance Co. 
Boston, Mass. 


Chartered 1835 











PENN MUTUAL MED. DIRECTOR 





Dr. James P. Hutchinson Takes Place 
Vacant Since Death of Dr. Toul- 
min; Noted Surgeon 

Dr. James P. Hutchinson has been 
elected a medical director of the Penn 
Mutual, to succeed Dr. Harry Toulmin 
who died last February. He was ap- 
pointed a medical examiner of the Penn 
Mutual in 1898, assistant medical direc- 
tor in 1910, and associate medical di- 
rector in 1924. 

Dr. Hutchinson graduated from Har- 
vard in 1890 with A.B., and from the 
University of Pennsylvania in 1893 with 
M.D| For many years he was surgeon 
in several Philadelphia hospitals. Dur- 
ing his active professional life he ranked 
as one of the distinguished surgeons of 
the country. 

From 1915 to 1919, during the war, he 
had charge of the American Hospital at 
Neuilly, near Paris, where his service 
gave him added distinction. He is a se- 
nior member of the American Surgical 


JOHN HANCOCK INVESTMENTS 





$31,658,810 Put Out During First Six 
Months of 1929; Farm and City 
Mortgages Predominate 


For the six months of 1929 ending 


June 30 the John Hancock Mutual Life’ 


made total new investments amounting 
to $31,658,810. 

Much the larger portion of this was 
in mortgage loans, totaling $22,484,810. 
Loans on 1,203 farms for the period 
amounted to $7,888,042.78, to yield 5.19%. 
Loans on 1,047 city properties during the 
period amounted to $14,596,767.30, to 
yield 5.73%. 

Other new investments for the six 
months, besides mortgage loans, totaled 
$9,174,000, divided as follows: Railroad 
securities, $1,622,500; public utilities, 
$3,203,000; government securities, $4,348,- 
500. 





Association and of the American Clinic- 
al Surgical, and is a member of the 
College of Physicians and-of the Am- 
erican Medical Association. 








Mortgages, Inheritance 


Life or Money values. 


and railway securities. 


financial resources. 





Whatever Your Life Insurance Needs 
There is a JOHN HANCOCK POLICY to fill them 


BE it for personal or business protection, or for home and 
family, with settlement of the proceeds by lump sum or by 
instalment or incom2 payments. Annuity contracts in various 
forms. Total Disability and Double Indemnity issued. 


Special policies covering Partnership Agreements, Funds to 
guarantee a College Education, to provide Bequests, to cover 
Taxes and Estate Shrinkage,—thus 
making certain the carrying out of almost any program involviag 


Group insurance his been issued since 1924.The Company 
now issues Wholesale and Salary Deduction insurance to which 
was added in 1928 Group Accident and Sickness insurance, and 
Group Accident and Dismemberment insurance. 

Investments are of high quality, carefully distributed as to 
farm and city mortgage loans, public utilities, government bonds 


Dividend payments are at the highest scale in the Company's 
history. There has been a general reduction in annual cost to 
policyholders during the past seven years, while in the same 
period the Company has doubled its outstanding insurance and 


Surplus over all Liabilities, $38,667,784 
Reserves, $447,834,175; Other Liabilities, $9,669,748 
Total Assets, $496,171,707 





LIFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 
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Try to Fix Value of 
Old Colony Holdings 


$4,000,000 HOME OFFICE’ BLDG. 


But Only 57% Rented, Witness Testi- 
fies; Florida Property Located in 
Rural Section 


At the inquiry into the solvency of the 
Old Colony Life of Chicago before Mas- 
ter in Chancery Korshak this week both 
the value of the home office property 
and the company’s forfeited property 
were discussed by witnesses. Lee J. 
Lesser, a Loop real estate operator, val- 
ued the home office property at $3,986,- 
000. This price was conditional upon 
the building being rented 100%. One- 
third of the office space was vacant, not 
including the ground floor, which with 
the exception of a cigar stand is occu- 
pied by a restaurant, which pays no 
rental. Counsellor C. W. Armstrong ex- 
plained that the restaurant is operated 
by a corporation the officers of which 
are said to be officers of the. company. 
Lesser thought that only 50% of the 
property is rented. 

D. B. Smidt, an independent real es- 
tate operator, valued the building and 
property from $3,250,000 to $3,500,000. 


The farm property in Florida consists , 


of 7,760 acres.. One witness thought the 
land might bring $3 an acre; another, 
$11 an acre. It was testified that about 
40% of the land is suitable for pasture 
purposes. The balance is citrus and 
farm property. It is felt, however, that 
ultimately the value of the property 
might be $360,000. 





ACCEPT CHARTER AMENDMENTS 

The charter amendments recently vot- 
ed by the Connecticut legislature were 
formally accepted by the stockholders of 
the Aetna Life, Aetna Casualty & Sure- 
ty and Automobile Insurance Co. of 
Hartford last week. 

The amendments to all three of the 
charters provide for par values of shares 
of not less than $10 in place of the 
present $100. The authorized capital of 
the Aetna Life is increased to $50,000,- 
000, of which $15,000,000 is now out- 
standing, and that of the Aetna Casualty 
& Surety is increased to $10,000,000, of 
which $3,000,000 is now issued. 

The directors were authorized to take 
the necessary steps to reduce the par 
values. 





NEW NATIONAL UNION LIFE 

The New National Union Life of Spo- 
kane in the first six months of its active 
business operations placed $500,000 of 
new life insurance on its books, accord- 
ing to F. E. Dunton, secretary, who re- 
viewed the progress at a meeting of the 
board of directors, presided over by G. 
I. Toevs, president. Officers of the Na- 
tional Union Life, in addition to Mr. 
Toevs are H. H. Hebert, vice-president; 
J. W. Burgan, second vice-president; F. 
E. Dunton, secretary; O. R. Wagner, 
treasurer; C. E. Wagner, assistant sec- 
retary; R. H. Horne, superintendent of 
agencies; Dr. A. T. R. Cunningham, med- 
ical advisor, and Davis, Heil & Davis, 
general counsel. 





P. S. RANCK MONTH 
Paul S. Ranck, assistant manager of 


the Union Central agency in the Trans- ~ 


portation Building, 
charge of the agency for the month of 
July. He has been with the Union Cen- 
tral for sixteen years and has been as- 
sociated with C. B. Knight for twenty- 
one years. July has been designated as 
Paul S. Ranck month of the agency. 


New York, is in 





BREAKFAST MEETING JULY 18 

The July gathering of the District of 
Columbia Life Underwriters’ Association 
will be a breakfast meeting to be held 
July 18 and will start at 8:30 in the 
morning. Harold D. Krafft is president. 


CONVENTION ATTRACTIONS 


Arthur F. Bagley of Metropolitan Life 
To Have Setting-up Exercises at 
National Association 
The National Association of Life Un- 
derwriters has arranged with Arthur E. 
Bagley, who broadcasts the Tower 
health exercises of the Metropolitan 
Life each morning, for “set-ups” in the 
ballroom of the Mayflower Hotel at the 
national convention. 
sands of people are believed to start the 
day with Bagley at one end of the radio 
and themselves at the other—probably 
the most enthusiastic gym class in the 
world. Bagley broadcasts every day ex- 
cept Sundays. He arrives at the studio 
shortly before 6:45 each morning and 
broadcasts until 8 in fift-cn -ninute pe- 
riods with an intermission of five min- 

utes. 

Another entertaining feature of the 
convention will be the singing of negro 
spirituals by the Pullman Porter Quar- 
tette. 





REGAN AGENCY’S GAIN 
The Willard Regan Agency of the 
Connecticut Mutual, No. 11 West 42nd 
street, N. Y., shows a gain over the first 
six months of 28% in paid business. 


Hundreds of thou-. 


GUARDIAN CONVENTION 

The 1929 convention of fieldmen of 
the Guardian Life will be held in Estes 
Park, Colorado, on August 22, 23 and 
24. Approximately a 15% increase in 
the membership of the Guardian’s Lead- 
ers’ Club will be shown when the club 
year ends on July 31. These members 
with their families should make an at- 
tendance in excess of any previous con- 
jJentions. Chicago and Omaha have been 
selected as the central meeting points 
for Guardian representatives from all 
over the country. Special trains will pick 
up the parties at these two cities to 
bring them to and from the convention 
site at Estes Park. 


U. S. PRODUCTION INCREASE 

The Association of Life Insurance 
Presidents says that the new life insur- 
ance production for the first six months 
was 48% greater than for the corre- 
sponding period of 1928. In June new 
ordinary insurance amounted to $750,- 
228,000; new industrial $242,166,000 and 
new group $106,589,000. 


COAST MERGER 
The Mountain States Life, Hollywood, 
Cal., and the Sierra Nevada Life & Cas- 
ualty, Oakland, Cal., will merge. 








= 


FOUR JOIN MELLOR 
L. H. Bodman, H. G. Remington, M. M. 
Sobel and R. F. Bowman Are 
College Graduates 

Sigourney Mellor, general agent at 
Philadelphia for the Home Life of New 
York, has taken into his agency four 
young men, averaging twenty-seven 
years of age, who prior to joining ‘he 
agency have never had any previous cx- 
perience in life insurance. They are 
Lewis H. Bodman, Harry G. Remington, 
M. Milton Sobel and Robert F. Bow- 
man. Of the four only Bodman, who 
was connected with Brown, Crosby & 
Co., for two years, has had any insur- 
ance experience. All four are colicge 
graduates. 





SOUTHERN APPOINTMENTS 
The Pilot Life Insurance Co. has ap- 
pointed J. H. Pratt general agent at 
Jacksonville, Fla. Bridges & Howard 
Jones Co. have been appointed general 
agents at Memphis, Tenn. 





GETS OUT SPECIAL PROTECTION 


The Acacia Mutual Life has issued a 
new contract called the Acacia Special 
Protection policy. 





MISSOURI 
STATE 
LIFE 


The Progressive Company 





Company. 











First Six Months 1929 


32% Gain 


in Paid-for Business 


1929 (To June 20) $166,089,195 
1928 (To June 20) 125,268,187 


Gain for Period $ 40,821,008 


—and this despite the outstanding record of 
1928, the greatest year in the history of the 


HILLSMAN TAYLOR, President 
St. Louis, Missouri 


Admitted Assets Over 
$131,000,000.00 


Insurance in Force Over 
$1,200,000,000,00 
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Many Agency Licenses 
Being Revoked in N. Y. 


INSURANCE DEPARTMENT ACTS 





Most Complaints Have to Do With 
Failure to Account for Premiums 
Which Have Been Collected 





Superintendent Conway of New York 
is revoking many licenses of agents and 
brokers these days. In the latest list of 
revocations appear the names of Benja- 
min Lipsitz, Julius Sher, Harry Haykin, 
Louis J. Goldman, Michael Levine and 
Bergman & Briskman. 

Lipsitz was licensed as agent of the 
John Hancock and Security Mutual. 

Sher is an agent of the Equitable 
Life Assurance Society. Haykin was 
licensed as an agent for the Mutual. 
Goldman was a Traveler agent. Levine 
represented the Connecticut Mutual and 
Equitable, while Joseph Bergman and 
Herman Briskman did business as 
agents of the Mutual Life. 

Most of the revocations of the de- 
partment arise out of failure to account 
for premiums collected. 





E. L. MARSHALL NOW V.-P. 





Actuary of Lafayette Life is Promoted; 
Graduate of University of Michi- 
gan; Also An Author 
Dr. Erston L. Marshall, actuary of the 
Lafayette Life, has been made vice- 
president continuing also as actuary. Dr. 
Marshall is now a resident of Des 
Moines, but formerly lived in Lafayette. 
He will return to the latter city. When 
A. E. Werkhoff, president of the com- 
pany, died some time ago, Fred L. Alex- 
ander, who had been vice-president, was 
named president. Mr. Marshall takes 

the latter’s place. 

Dr. Marshall is a native of Michigan 
and a graduate of the University of 
Michigan, college of liberal arts, where 
he also studied insurance and actuarial 
science. He also took a three-year law 
course in the same university, winning 
the degree of Juris Doctor. He began 
his actual life insurance work in Detroit 
twenty-one years ago and went with the 
Lafayette Life as actuary in 1912. 

He is author of Marshall’s Tables of 
Net Premiums and Reserves for Lives 
Under 15 Years of Age. 





TOLEDO ASSISTANT MANAGER 

Millard T. DeLavan has been promot- 
ed from a field assistant, agency devel- 
opment, and life, accident and group de- 
partinents, in the Toledo, O., office of the 
Travelers to assistant manager of those 
departments in that branch. He became 
connected with the company at Toledo 
in Jenuary, 1923. 


C. W. ELTON ACTING MANAGER 
Charles W. Elton is acting manager of 
the Pittsburgh agency of the Connecti- 
cut General. He succeeds Norvin E. 
Smith. He is a graduate of Carnegie 
Tech and at one time specialized in 
group insurance. He is well known in 
ittsburgh. 








MADE AGENCY SECRETARY 

John B. Parker, assistant secretary of 
the National Life of the U. S. A. has 
been appointed agency secretary. 


TRUST OFFICER DEAD 
Charles H. Imhoff, vice-president of 
“a —_ Union Trust Co., Newark, 
Is dead. 





SINGLE PREMIUM POLICIES 





New York Life Announces Some 
Changes in Commissions Upon This 
Contract; Statement to Agents 
The New York Life has given agents 
notice of the following changes in con- 
nection with Single Premium policies is- 
sued on applications procured. on and 

after August 1, 1929: 

“First — Single premium policies, 
whether issued in connection with an- 
nuities or not, shall not count in any 
way in Nylic. 

“Second—The commission on single 
premium policies issued at ages 71 to 
79, inclusive, whether in connection with 
annuities or not, shall be an amount 
equal in dollars and cents to the amount 
of commission payable on a single pre- 
mium policy issued for the same 
amount and on the same plan at age 70, 
the company reserving the right to 
spread the commission over a period of 
two or more years, the deferred part 
of the comissmion to be payable only if 
the insured survives. 

“Third—As heretofore, the commis- 
sion rates on single premium policies is- 
sued at age 70 or under shall be 3% 
on whole life and endowment for 15 or 
more years, 24%4% on 10-year endow- 
ments and 2% on 5-year endowments. 

“In the future any extra dividend 
hereafter payable on single premium 
policies at the end of the fifth year un- 
der policies issued at ages above 70 
shall be the same amount in dollars and 
cents as the corresponding dividend on 
such policies issued at age 70, and fur- 
ther that no single premium policies will 
be issued at age 80 and above, except 
under special conditions and subject to 
adjustment in commissions.” 





STONE SUCCEEDS BROWN 

Walter F. Stone has been appointed 
general agent of the Aetna Life in St. 
Paul. He went with the company in Los 
Angeles in 1926 and in 1927 paid for 
more than $400,000. He was later made 
superintendent of the western division 
of the Aetna Life. At one time Mr. 
Stone was high school superintendent in 
Kansas. He is a graduate of Oklahoma 
University and the University of Kansas 
Law School. For some time he prac- 
ticed law in Topeka. He succeeds C. M. 
Brown who retires after forty-four 
years with the Aetna, ten years of 
which was as general agent. 





MISSOURI STATE’S JUNE 

The Missouri State Life reports a to- 
tal of $15,044,334 written ordinary busi- 
ness for the month of June in honor 
of Vice-Presidents C. O. Shepherd, 
James Scott and Miles Heitzeberg. This 
represents a gain over June, 1928, of $1,- 
642,935. The best single day’s production 
in the history of the company was June 
17, with over $2,000,000 of insurance 
written. Paid for business, ordinary life, 
amounted to $10,861,700 during June, an 
increase of $1,189,400 over June, 1928. 





OLD VOLUME ON LIFE RISKS 


The library of the Insurance Society 
of New York has secured a volume on 
life insurance published in London in 
the last quarter of the eighteenth cen- 
tury. It is called a “Short Account of 
the Society for Equitable Assurances on 
Lives and Survivorships,” and is a col- 
lection of pamphlets on life insurance 
and annuities, the first pamphlet having 
been published in 1779. 





Provident “Mutual 


Life Insurance Company of Philadelphia 
‘Founded 1865 














our service. 





IN SUMMER 


or in winter the representatives and policyholders of the 
Massachusetts Mutual enjoy not only the great resources 
and splendid facilities of this Company, but also that 
mutual -counsel and co-operation which make every 
relationship a definite advantage to all those who rely on 


The Massachusetts Mutual Life Insurance Co. 
Springfield, Massachusetts 


Organized 1851 


More Than a Billion and Three-Quarters of Insurance in Force 





CHILD ENDOWMENT 





Discussion on Subject at Forthcoming 
Conference of Australian Premiers; 
New South Wales Using System 

One of the subjects for consideration 
at the forthcoming conference of pre- 
miers with the prime minister relates to 
Australian child endowment. New 
South Wales is the onl-- state which has 
a system of child endowment, which was 
established during the regime of the late 
labor administration. The scheme is fi- 
nanced by a levy on the wages sheets 
of industry, and in practice amounts to 
an additional income tax. The present 
state government has reduced the 
amount of tax, but it still presses heav- 
ily upon industry while occasioning com- 
plicated issues which place New South 
Wales in an unfavorable nosition com- 
pared with the other states. Besides 
increasing the cost of production, child 
endowment has attracted unemployed 
from neighboring states. 

Reconsideration of the question of 
child endowment makes interesting the 
findings of the Federal Royal Commis- 
sion upon the subject. The majority of 
the commissioners were of the opinion 
that unless both child endowment and 
wage fixation were under the exclusive 
control of one triburial new and prolific 
causes of industrial discontent and dis- 
putes would be created. 





HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 

















THE MANHATTAN LIFE 
INSURANCE COMPANY 


654 Madison Avenue at 60th Street 
New York City 


Founded 1850 


THOMAS E. LOVEJOY 
President 





Enjoying A Record Year 
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Established 1860 Under the Laws of the State of New York 
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Certain Insurers Now 
Exempt From Taxation 


INTERNAL REVENUE RULINGS 


Cases Involve Relief Organizations and 
Also Employes’ Associations 
On Railroads 


The Bureau of Internal Revenue has 
made three decisions exempting certain 
insurers from taxation. The opinion is 
that of the Court of Claims of the 
United States and the decisions are 
summarized in the following three para- 
graphs: 


1. Association—Relief Organization 


A voluntary unincorporated organiza- 
tion composed of employes of a corpora- 
tion whose primary object is to establish 
and maintain a trust fund for the pay- 
ment of benefits to its members in case 
of disability or death, whose affairs are 
managed by executive officers with du- 
ties similar to corporate officers, and 
which has an advisory committee exer- 
cising executive supervision analagous to 
that of the board of directors of a cor- 
poration is an “association” within the 
meaning of section 1 of the Revenue 
Act of 1918. 


2. Contract of Life Insurance 


A contract with the employes joining 
the relief department of a railroad pro- 
viding for payments of money to bene- 
ficiaries in case of death in considera- 
tion of premiums paid by the members 
of the department by an assignment of 
a portion of their wages while in the 
employ of the company or by payment 
in cash after their severance of employ- 
ment is a contract of life insurance with- 
in the meaning of section 503(a) of the 
Revenue Act of 1918. 


3. Exemption 


An association of employes of a rail- 
road possessing none of the indicia of.a 
fraternal beneficiary society or order 
operating under the lodge system which 
issues contracts of disability and life in- 
surance ‘to its members in consideration 
of premiums paid by them which are 
held in trust for the payment of the in- 
surance benefits is not exempt from in- 
come tax either as a fraternal benefi- 
ciary society under subdivision 3 of sec- 
tion 231 of the Revenue Act of 1918, or 
as a charitable organization under sub- 
division 6, or as a “like organization” 
under subdivision 10, and it is, therefore, 
not exempt from taxes upon the issu- 
ance of insurance policies under section 
503 of that Act. 

The case is that of the Atlantic Coast 
Line Railroad Co., a corporation, vs. the 
United States. 





J. G. MILLER DEAD 
_ John Green Miller, well known life 
insurance man of Richmond, Va., is 
dead, aged sixty-nine. For twenty years 
Mr. Miller was with the Northwestern 
Mutual Life agency in that citv, being 
one of its leading producers. At the 


time of his death he was with the Sun 
Life agency. 





FORMER SCHOOL HEAD LEADER 


A. M. Bruce, formerly superintendent 
of schools of Salem, Va., was the leader 


in June among agents of the Samuel B.. 


Love agency at Richmond of the Mutual 
Life of New York. He has been there 
less than twelve months, and has just 


refused an offer to return to the educa- 
tional field. 





DROPS ASSESSMENT PLAN 

The Consumers Mutual Life of Chica- 
go, organized on an assessment basis, 
has become a legal reserve company and 
has been licensed as such in Illinois. The 
Security Mutual Benefit Association of 
Centralia, Ili, has been organized and 
licensed in that state. The Pyramid Life 


of Kansas City has also been admitted 
to do business in Illinois. 


$282,500 CASE FROM CIRCULAR 


Miss Minerva Ross of Union Central 
Took “Dead” Lead and Sold 
Large Policy 
Miss Minerva Ross of the Union Cen- 
tral in New York City obtained her larg- 
est case, one for $282,500, from a circu- 
lar lead. She tells in the Union Central 
“Bulletin” how a reply card on a cir- 
cular asking information about wills, 
programming, etc., was given to her by 
a salesman who had found the lead 

“dead.” 

Miss Ross followed up the prospect, 
representing herself as a member of the 
Income Service Bureau of the Union 
Central. She sold a first policy for 
$5,000 to the prospect, who was presi- 
dent of a fair-sized manufacturing firm. 
Later she raised it to $10,000, stressing 
the need for business insurance. On 
returning from a brief vacation she 
found that the other members of the 
prospect’s firm had purchased a total 
of $59,000 from their own agents. Their 
policies, however, were not equitably 
planned, and Miss Ross by laying out a 
more intelligent plan sold each member 
an additional amount, bringing each in- 
dividual up to $50,000. 

Shortly afterward one of the younger 
members of the firm was seriously ill, 
and brought home to the company still 
more forcibly the wisdom of business in- 
surance. At the death of the president, 
he was carrying $282,500 of insurance 
placed by Miss Ross, in addition to poli- 
cies in other companies. 





HEADS RICHMOND EXCHANGE 


Herbert B. Race succeeds himself as 
president of the Insurance Exchange of 
Richmond, being re-elected for a second 
term of one year at the annual meeting 
and outing held at the Chickahominy 
Club. Other officers were also re- 
elected. 





UNION LABOR CHICAGO OFFICE 


The Union Labor Life has opened an 
office in Chicago at No. 37 Van Buren 
street, in charge of Edmund P. Tobin 
as supervisor. Mr. Tobin has been su- 
pervisor in New York City where the 
company has its largest agency. 


1930 Thrift Conference 


(Continued from Page 5) 


Wells as the chairman of the life insur- 
ance committee.” 


Clinton A. Wells, representing the 
the Chemical Bank & Trust Co., gave 
expression to two important ways of 
saving money, (1) setting aside a cer- 
tain sum in a saving account for the 
future, and (2) starting an insurance 
trust fund so as to create an estate dur- 
ing one’s lifetime which will be passed 
along to the next generation. 

Those attending the affair follow: 


Adolph Lewisohn, chairman; M. E. Selec- 
man, trust division, American Bankers Asso- 
ciation; John C. McNamara, Guardian Life, 
president, Life Underwriters’ Association of 
New York; Graham C. Wells, Provident Mu- 
tual Life; C. C. Price, Bankers Trust Co.; 
Clinton A. Wells, Chemical Bank &Trust Co.; 
John H. Scott, Home Life, Brooklyn; Harvey 
Weeks, Central Hanover Bank & Trust Co.; 
George O. Everett, Edwin Bird Wilson Adver- 
tising Agency; C. Allison Scully, president, Fi- 
duciary Association of New York; : 
Bawden, Life Underwriters’ Association of New 
York; M.’ L. Hoffman, National Association of 
Life Underwriters; Harry Hopf, efficiency en- 
gineer; George E. Chace, assistant secretary, 
The Prudential, in charge of ordinary agen- 
cies; George H. Kederich, New York Life in 
Brooklyn; Ingalls Kimball, Metropolitan Life; 
Griffin M. Lovelace, vice-president, New York 
Life; W. F. Hirsch, National Council, Y. M. 

. A.; F. F. Weidenborne, assistant superin- 
tendent of agencies, Guardian Life. 

Letters to the National Thrift Com- 
mittee promising support for the 1930 
campaign came from these executives: 

J. E. Kavanagh, second vice-president, Met- 
ropolitan Life; Hugh D 
Penn Mutual Life; M. 
president, Provident Mutual Life; Winslow 
Russell, vice-president, Phoenix Mutual Life; 
John A. Stevenson, general agent, Penn Mutual 
Life; George K. Sargeant, vice-president, Mu- 
tual Life of New York. 





. Hart, vice-president, 
Albert Linton, vice- 
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Nylic Public Service 


gq Life Insurance is “public service.” 


It helps individuals to save and insures their 
life values against loss by death or by total 
and permanent disability. 


In order to earn interest on the policyholders’ 
savings, it loans money to home owners, to 
railroads, to owners of city buildings, to 
public utility companies, to the United States 


government, and to states, counties and munic- 
ipalities. 


Probably no other institution serves our people 
singly and collectively, both as private indi- 
viduals and citizens, in so many vital ways. 


q 


A company’s usefulness to the community is, 
therefore, largely measured by the number of 
people protected, the amount of insurance in 
force and the amount of its invested assets. 


q 


As of January 1, 1929, the 
New York Life had about] 
2 Million policy-holders * 
Insured for over 
634 Billions. 


Its assets amounted to 
over 1% Billion 
Dollars. 


NEW HOME OFFICE BUILDING 


NEW YORK LIFE INSURANCE 
COMPANY 
51 Madison Avenue, Madison Square, 
New York, N. Y. 
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New Capital Gain Tax 


Criticized By Agent 


ARTICLE IN N. Y. NEWSPAPER 





Cliaton Davidson Discusses Plan Now 
Lefore Ways and Means Committee 
of U. S. Congress 





The Ways and Means Committee of 


Congress is now considering a new plan 
for computing capital gain tax devised 
by the Joint Committee on Internal Rev- 
enue Taxation. If put into effect the 
new plan will probably retard the sale 
of Stock Exchange securities even more 
than the law- now stands, according to 
an interview given to “The New York 
Evening Post” -by Clinton Davidson, 
New York agent and estate planner. 

At present, if a man has held securi- 
ties for two years he need not pay his 
regular normal and surtax on the amount 
of the gain if it would make his tax 
on the gain exceed 12'4%, as he has 
the option of paying 12%% capital gain 
tax in lieu of the regular rate. If the 
tax on an individual’s regular: income, 
plus his capital gain, does not exceed 
124%, it is clear that this provision of 
the present law is of no advantage to 
him, as it would be more economical for 
him to pay the regular rate. 

The proposed “lan, according to Mr. 
Davidson, does away with the 124% 
option and retains the regular normal 
and surtax rates on all income, but pro- 
vides that the taxpayer need not include 
the full amount of the capital gain in 
determining his net taxable income. The 
percentage of this capital gain to be in- 
cided would depend upon the number 
of vears he has held the nroperty from 
which the gain was derived. 

Scale Declines as Time Goes 


If held less than two years, the entire 
100% of the gain would be included; 
up to three years. only 90%; four years, 
80% ; five years, 70%; seven years, 60%; 
ten years, 50%; up to fifteen years, 40%: 
and fifteen years or more, no gain need 
be included. , 

In analyzing the results of such a plan, 
Mr. Davidson said that the benefits 
would accrue to the man with small in- 
com: and small capital gain. On the 
Dresent basis, if his entire net taxable 
incoine is not taxed at more than 12%4%, 
the provision is of no advantage. Under 
the »ew plan, if he has held the securi- 


ties for three years or more, his tax 
wou''l be lower, because he would not 
be 1-quired to include the full 100% of 
the »rofits. 

It would also be of advantage to the 
men with large incomes who have held 
Prop rty for six or more years, as the 
net ‘ax to be paid would be less than 
the sresent 121%4%. This would be of 
teal : vantage to the underwriting bank- 
ers 


\ large number of cases men have 
been Jeterred from placing the stock of 


their business on the market, because 
a la <e percentage of the amount re- 
ceiy by them would be profit and 
woul’ be subject to the 12%% Federal 
tax. slus the 3% New York state tax. 
A large nercentage of these instances 
Feprc sent businesses that have been held 
eee 


a 


by the same interests for more than 
fifteen years, and under the new plan 
there would be no Federal tax on this 
profit. 


Felt By Men With Large Incomes 


Mr. Davidson states that the disad- 
vantages of the proposed plan would 
be felt largely by the men with large 
incomes who have held the property 
between two and six years. This would 
affect about 98% of those who receive 
benefits from the present 121%4% rate, 
and it can readily be seen that the new 
plan would tend to cause these people 
to hold their securities longer, thereby 
decreasing trading in these securities and 
keeping out of the market a still larger 
number of shares, which would in turn 
increase the hazards of trading where 
the number of shares on the market is 
becoming more and more limited. 

An increased number of men would 
in turn put these securities up as col- 
lateral, because they could not afford 
to sell, which would result in a still 
greater increase of brokers’ loans. As 
the same provisions of the proposed plan 
would also apply to capital losses, a dis- 
advantage would be incurred by the men 
with large losses who have not written 
these losses off before the plan becomes 
law. 

Present and Future Laws 

Mr. Davidson cited the following fig- 
ures to illustrate the results of such a 
plan: Under the present law, an_ indi- 
vidual having an income of $100,000, 
who makes a profit from the sale of 
securities of an additional $100,000, 
would pay 1214% on this profit, or $12,- 
500. If the proposed plan were in effect 
and the individual had held the securi- 
ties for two vears, his tax would be 
$22,500, or 2214%. 

A person having an income of $10,000 
and making a profit through the sale 
of securitics of $10,000, under the pres- 
ent law would pav the regular tax, 
because the 1214% rate would be high- 
er than the reevlar tax. Even then his 
tax on the profit would only be about 
$720, or 7.2%. Under the proposed plan, 
if he had held the securities for two 
years, his tax would be about $630, or 
6.3%, a saving of $90. 

It is thoueht that, on account of the 
tax under the present law being so 
small, such individuals are not deterred 
from the sale of their securities, because 
of the tax, and thev would certainly not 
let the change of nine-tenths of 1% ai- 
fect an opportunity to sell at a profit. 

Some Small Savings Made 


Mr. Davidson said in conclusion that 
whereas he agreed that the ‘proposed 
plan would make a small saving for the 
large number of taxpayers having small 
incomes, it would result in quite a hard- 
ship being placed on the men with large 


incomes, who are the men having oppor- ~ 


tunities for capital profits regularly and 
who make the large profits. It is thought 
that the plan would seriously hinder the 
liquidity of securities, the normal course 
of trading, and would increase loans on 
Stock Exchange collateral. 

It has been repeatedly pointed out that 
an income tax on capital profits is a 
most unfair tax, and although the sur- 
tax rates in Canada still go as high as 
52%. and although the English tax bur- 
den is much greater than ours. yet neith- 
er country attempts to apply the in- 
come tax to capital profits; it was hoped 



























Policies backed by one of the very stro 
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The Columbian National Life Insurance Company 


BOSTON, MASSACHUSETTS 
Columbia National Agents can offer the best in 


LIFE, ACCIDENT and HEALTH INSURANCE 
Columbian National Policies make selling easier. 


ngest companies in the country, having ample capital, 











Exceptional opportunity is offered to salesmen of 
character and ability. Communicate at once with 
Agency Department, 77 Franklin Street, Boston. 
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back of every door bell. 
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THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATED 1899 


PROTECTS THE ENTIRE FAMILY 


Home Life Agents have a whole family of potential policyholders 


Policies are issued on both the ordinary 
and industrial plans from birth to sixty years next birthday. 


“THERE IS NO PLACE LIKE THE HOME” 
THERE IS NO COMPANY LIKE THE HOME 


Interested in Replies from Pennsylvania and Delaware. 


Philadelphia, Penna. 

















that in considering new tax legislation, 
one of the first considerations would be 
to eliminate this form of tax. Possibly 
one of the conditions that would make 
this step most difficult is that the great- 
er saving would be received by such 
a small percentage of the 4,000,000 peo- 
ple making income tax returns. 


State Taxes 


(Continued from Page 1) 
tax than do residents of other states hav- 
ing an inheritance tax. 

“Many men have been led to believe 
that they can reduce the tax due upon 
their death by changing their residence 
to Florida, Alabama, or the District of 
Columbia, or some other state where no 
inheritance tax is. levied. 

“Under the present provisions of the 
Federal estate tax law, there is no ad- 
vantage whatever in a wealthy man’s 
changing his residence to Florida (or any 
other state where the inheritance tax does 
not exist) because in paying the Federal 
estate tax there is an allowable deduction 
of the taxes paid to states up to an 
amount equal to 80% of the Federal Tax. 


An Example 


“In the cases of multimillionaires. the 
tax due these states does not exceed the 
credit allowed against the Federal estate 
tax. In the case of a Florida resident, 
for example, it works ont that he pays a 
bigger tax to the Federal Government be- 
cause ‘his estate pays nothing to the State 
of Florida and is therefore permitted no 
Federal deduction. The total death taxes 
of the multimillionaire who resides in 
Florida are exactlv the same as if he had 
been a resident of New York. For ex- 
ample, take an estate of $2,100,000 left 
to the wife: 





Tax paid Tax paid 

by a resi- by a resi- 
dent of dent of 

Florida New York 


Gross Federal tax..... $133,500 $133,500 


Less allowable 
deduction for inheri- 
tance and estate tax 
paid to State of resi- 
dence 


Federal 


none 106,800 





Total Federal estate tax 

(Or I Sh = wide $133,500 
Total State inheritance 

and estate tax to pay. none 


$ 26,700 
106,800 





Grand total taxes to be 
paid by estate........ $133,500 $133,500 





STORCK BOSTON GENERAL AGT. 


Berkshire Life Appoints New York 
Assistant Manager to Agency Tem- 
porarily Run by Batchelder 
Harry, W. Storck has been appointed 
general agent for the Berkshire Life 
in Boston. He is at present assistant 
manager of the William M. Carroll 
agency of the company at 225 Broad- 

way, New York City. 

Mr. Storck served in the American 
forces in the world war as a sergeant 
in the company commanded by Captain 
Carroll. After the war the two men 
again became associated, and have kept 
their agency among the leading Berk- 
shire Life agencies. Mr. Storck has 
had experience both as a manager and 
personal producer. 

He will move to Boston immediately 
to take charge of the agency which for 
the past month has been urider the su- 
pervision of the company’s director of 
education, Walter T. Batchelder. 








C. W. BROWN ASS’T TREASURER 

Clifford W. Brown, for several years 
cashier of the Prudential, has been 
named assistant treasurer by the board 
of directors, which also appointed E. A. 
Burkhardt assistant cashier to fill the 
place vacated by the promotion of the 
new assistant treasurer. 
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FAVORABLY KNOWN 
From Portland, Maine, to Portland, Oregon, 
the Union Mutual is known as— 
The Friendly Maine Company 
A healthy growth is being experienced by this Company, 
which has maintained high ideals of service for 80 vans 
Union Mutual Life Insurance Company 


' Portland, Maine 
Incorporated 1848 
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“IT’S A GOOD POLICY” 
MORE NEW POLICIES 


Retirement Income Policies 
(income to the insured) 


LOW COST PREFERRED RISK POLICY 


NEW OWNERSHIP, 


BENEFICIARY and 


ASSIGNMENT PROVISIONS 
clearly define contractual rights of all parties interested 
COMPLETEL 


Y REVISED PLAIN ENGLISH POLICY FORMS 


that will particularly appeal to the conscientious life underwriter. 
WRITE FOR INFORMATION 


Philadelphia Life Insurance Co. 
111 North Broad Street, Philadelphia 
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A RUMOR DENIED 

Many of the insurance rumors in this 
era of insurance consolidations, new com- 
pany promotion and selling of compa- 
nies to banking interests have material- 
ized into actuality; but the most sensa- 
tional rumor of all—the taking over of 
the Royal of Liverpool fleet of insur- 
ance companies by the New York bank- 
ing house of Dillon, Read & Co., headed 
by the sensationally successful Clarence 
Dillon—is officially denied by both the 
Royal and the banking house. The story 
was to the effect that for nearly a bil- 
lion dollars the New York bankers would 
come into possession of the Royal. The 
rumor was first printed in Newark which 
is the home of the Newark Fire and the 
Globe Indemnity, two of the companies 
in the Royal aggregation. It reached 
Newark through a New York news bu- 
reau. 

Although the story is erroneous, print- 
ed possibly to please the fantasy of the 
financial editor because of the tremen- 
dous totals involved and the thrill it 
would give his readers to read it, the 
story is significant because of its reflec- 
tion of the trend of the times. Ten 
years ago such a financial coup would 
have been impossible in insurance. To- 
day, financial editors think billion dollar 
mergers or purchase possible because of 
recent events in the New York banking 
world. 

Those who know the situation in Liv- 
erpool will smile at the story published 
by the Newark paper. The Royal has 
12,000 shareholders and they are widely 
scattered. The probability is that most 
of them live in Great Britain. 

Owners of shares of British compa- 
nies are extremely loath to part with 
their holdings. They do not regard the 
ownership of insurance shares as a field 
for speculation. You do not hear in Liv- 
erpool of men buying shares of an in- 
surance company one day, selling them 
back the next month and then re-pur- 
chasing them before the end of the year 
—a practice not unknown in this coun- 
try. The shares of one of the success- 
ful British companies tripled in value 
recently and not a single shareholder 
would dispose of his holdings. Even one 
of the directors of the company who 
resigned because he did not favor an 
expansion policy adopted by the com- 
pany hung on to all of his shares. In 
“companies as old as the British compa- 
nies some of the shareholders have in- 
herited their stock through several gen- 
erations. One British insurance com- 


‘ years ago by 


pany has had a grandfather, father and 
son on its directorate during the last 
three or four generations. The Royal 
Insurance Co. is not so old as some of 
the British companies but it has been 
doing business for about eighty-five 
years and in this country was entered 
in 1851. Its stockholders regard their 
shares with as much sentimental affec- 
tion as an American bride does a sacred 
heirloom of her grandmother. 

It is no wonder that the financial edi- 
tors have gasped at the Royal-Dillon, 
Read rumor. The Royal fleet is prob- 
ably the biggest in the world in the 
point of assets and what this means can 
be visualized by looking at the America 
Fore assets which are now more than 
$255,000,000. It is rather difficult to tell 
just what the assets of great British in- 
surance companies are. While most of 
the companies in the fleet are known 
there sometimes are ownerships with 
which only the insiders are acquainted. 
For some British companies 
owned many companies on the Conti- 
nent. Some years ago they started buy- 
ing marine companies. It is reported 
that they are back again on the Conti- 
nent in ownership of continental com- 
panies as well as direct writing. 


years 





C. M. BERGER DEAD 


U. S. Manager of London Guarantee 
Passes Away at West Yarmounth 
Home; 27 Years With Company 
C. M. Berger, United States manager, 

London Guarantee & Accident, passed 

away Wednesday afternoon at his home 

in West Yarmouth, Mass., after a brief 
illness. He was in his fifty-ninth year. 


‘Mr. Berger was one of the most capa- 


ble and best liked of casualty executives 
and had been connected with the com- 
pany since 1902. 

Since 1923 he has been its United 
States manager, having succeeded T. W. 
Lawson, retired, at that time. 





SEABOARD’S FIRST DIVIDEND 
The Seaboard Surety, organized two 
interests affiliated with 
Frank & DuBois, United States mana- 
gers for the Yorkshire companies, has 
declared its first stock dividend of 14%. 
This is considered quite an achievement 
for a new company as it is usually not 
until an organization has reached its 
fourth or fifth year that it starts to pay 
dividends to stockholders. 





INSURED FOR $500,000 


The Federal Surety has insured the 
life of W. L. Taylor, its president, for 
$500,000 in favor of the corporation. 
One-third of the line has been taken by 
~ Register Life and Guaranty Life of 
owa. 














The Human Side of Insurance 
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WILLIAM J. TULLY 





William J. Tully, former general coun- 
sel of the Metropolitan Life and at one 
time a member of the New York State 
Senate, returned from England recent- 
ly on the “Majestic.” With him was his 
daughter Alice, who has been studying 
singing in France and who will return 
to Europe after a visit to the United 
States as she has embarked upon an op- 
eratic career. Miss Tully has the advan- 
tage of both a cultural education and 
a very fine stage presence and made 
her operatic debut in “The Eve of St. 
Agnes” in Paris. Musicians at the 
French capital predict a brilliant career 
for her. 

a 

S. H. Story, newly appointed resident 
vice-president and general manager of 
the Greensboro, N. C., branch of the 
Consolidated Indemnity, is a graduate 
of the University of Georgia, who en- 
tered the insurance field in 1923 in the 
fraud bond department of the National 
Surety. The following year he was made 
district manager of the same depart- 
ment and continued in this capacity until 
May, 1927, when he became the com- 
pany’s branch manager at Greensboro. 
In his new connection with the Consoli- 
dated, Mr. Story has associated with 
him W. F. Vaughan, deputy comptroller, 
South Atlantic Office, who was formerly 
with R. J. Beaman & Co., Roanoke, Va., 
public accountants, and the E. M. Allen 
Co. of Helena, Ark. 

ee 


Frank E. Dunham, general agent at 
Boston for the National Union Fire of 
Pittsburgh, on July 1 completed twenty- 
one years of service with the company. 
He joined the National Union in 1908, 
becoming special agent for the whole 
New England field. He was relieved of 
western Massachusetts in 1920 and was 
appointed general agent of the remain- 
ing territory. Mr. Dunham is also in 
charge now of the New England ser- 
vice office which was opened in Boston 
a year ago. 

- ee 

Prentiss B. Reed, assistant manager 
of the Phoenix of London, will soon be 
back at his desk. He underwent a minor 
operation in a hospital. 

ee a 

Cecil F. Shallcross, United States man- 
ager of the North British & Mercantile, 
is returning from a trip to England. 





William F. Varney of Rockville Cen- 
ter, L. I., an insurance agent—and the 
only insurance agent who has ever run 
for the office of President of the Uniied 
States—attended Long Island Insurarice 
Day. Mr. Varney ran on the Prohi»i- 
tion ticket and has been kidded so much 
about the race that one would think he 
would be touchy about the subject. Not 
at all. He greets joshers with a smile, 
listens to what they have to say, and 
lets it go without comeback. He has 
no objection to people amusing them- 
selves at his expense. 

* & = 

Albert Hitchen, Los Angeles insuranice 
broker, was the holder of ticket No. 1 
of the TAT, the airplane-railroad line 
across the continent which was opened 
last week. He came from Los Angeles 
on the’ first trip made over the line, and 
by sailing on the “Majestic” immediately 
after arrival he was able to be in Eng- 
land eight days after leaving Los An- 
geles. He is taking his first vacation 
since he came to this country from Eng- 
land twenty-four years ago. He carried 
with him a letter from Mayor Porter of 
Los Angeles to Mayor Walker. 

ee et 

William Quaid, vice-president, South- 
ern Fire, has an office which retlects 
plenty of personality and which is dif- 
ferent in decorative motive than any in- 
surance office in the country. The wall- 
paper is a special design based on Am- 
erican history. The figures in the de- 
sign include Paul Revere’s ride, Liberty 
Bell, Independence Hall, and a fife and 
drum corps of Washington’s army. On 
the walls are pictures of ships and ship 
models. 

a 

Paul R. Braniff of Oklahoma City, 
brother of Thomas E. Braniff, one of 
the leading general agents of the coun- 
try, has within the last few months de- 
veloped a successful aviation service be- 
tween Oklahoma City and points in Tex- 
as, Missouri, Kansas and his own state, 
Oklahoma. Since last June his planes 
have carried more than 7,000 persons. 
He has over 100 employes who operate 
thirty planes daily. 

oe ae 

R. P. DeVan, Charleston, W. Va., pres- 
ident of the National Association of In- 
surance Agents, made a big hit last week 
at the convention of the New England 
Associations of Insurance Agents at 
Bretton Woods, N. H. Mrs. DeVan, 


.who accompanied him, was also most 


cordially received. On behalf of the 
convention, E. J. Cole of Fall River, 
Mass., presented Mr. DeVan with a fine 
traveling bag. 

e * 

Dwight W. Caswell of Cambridge, 
Mass., will become associated with the 
Fire, Marine & Liability Brokers’ As- 
sociation on August 1. He will occupy 
an executive position and will devote his 
entire time to the affairs of the asso- 
ciation. 

a 

Harold Warner, United States mna- 
ger of the Liverpool & London & Globe, 
sailed last Saturday for Europe on the 
“Adriatic.” He will spend about six 
weeks in England, meeting there his wife 
and family, who went over a few weeks 
ago. 

ok ae 

Charles H. Coates, vice-presiden' of 
the National Liberty, and Mrs. Co>‘es 
returned last week from Europe \ 
they spent two months visiting Fro" 
Italy, Great Britain, Belgium, Sw: 
land and Germany. 

* * x 

E. E. Flickinger of Indianapolis, 
John Hancock general agent, and who 
has been in the business thirty-sevel 
years, all of which time with the one 
company, was for six years a doctor be- 
fore going into the insurance busiuess. 
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A Remarkable Insurance Cartoonist 
London, July 5. 

I have never seen any cleverer car- 

toons anywhere than those published of 

insurance celebrities in “The Insurance 


Record” of London. So this week I 
stopped into the office of that paper to 
learn who this cartoonist is and some- 
thing about his work. “The Insurance 
Record” office had its walls lined with 
these caricatures, one of which, that of 
Sir Joseph Burn, general manager of 
The Prudential of England, is reproduced 
en this page. In the offices of the “Rec- 
ord” I was received by F. T. D. Mathews, 
director. An able woman staff writer 
also was at the interview. 

Mr. Mathews informed me that Matt 
is in reality Matt Sanford. He has made 
quite a reputation sketching members of 
Parliament and other celebrities. His 
sketches of insurance people are made 
in their offices, with chain lightning 
speed. In fact, it takes Matt only a few 
minutes to make a drawing of this kind. 

Among the sketches on the wall were 
those of the following insurance men: 
Sir Arthur Worley, general manager of 
the North British & Mercantile; Sir Ed- 
ward Mountain, chairman and managing 
director of the Eagle, Star & British Do- 
minions; R. Y. Sketch, general manager 
of the Phoenix; J. McIntyre, managing 
director of the Pearl; J. F. Junkin, 
United Kingdom general manager of the 
Sun Life; J. A. Jefferson, chairman and 
general manager of the _ Britannic; 
Charles Hendry, general manager of the 
London & Lancashire; C. H. Falloon, 
general manager of the Atlas; W. Palin 
Elderton, manager of the Equitable Life 
of England; C. V. Coutts, manager of 
the Provident Mutual Life of England, 
and W. W. Otter-Barry, general mana- 
ger of the Sun ,insurance Office. 


Street Drama in London 


The most exciting thing I saw in Lon- 
dor was the jumping to the steps of the 
big automobile busses by women in even- 
ing gowns after the theatre. British 
women can take care of themselves very 
handily, and it is not good form to assist 
them in crossing a street. If you help 
@ young British woman to climb a pair 
of steps in an art gallery or home she 
will sometimes give you an indignant 
look which implies: “Do you think I 
am a cripple?” Nearly all young women 
in Great Britain are athletic, while the 
older ones prefer to help themselves also. 

hostess, who is a grandmother, will 
serve you tea and sometimes resent it 
(by looks only) if you attempt to serve 
her after she has made the start. 

hose big busses already mentioned 
clog the streets, and you can go any- 
Where in them. They charge by dis- 
tance, the cheapest fare being two cents, 
the most expensive six cents. While 
Standing at the seven corners near the 

ank of England I saw a jam of 29 
sses which had stopped for a couple 
* Minutes to permit an ambulance to 

$s. 

No one is too proud to take the bus, 
and the same applies to the underground, 














as the subway is called. The term “un- 
derground” is correct, as the cars are 
a long way below street level, generally 
three flights of long stairs. The under- 
ground is much cleaner than the New 
York Subway, and some of the stations, 
such as the one at Picadilly Circus in 
the center of a fashionable shopping dis- 
trict, are spic, span and artistic. An- 
other of the underground stations has 
new art figures done by Epstein, the 
famous sculptor. The subway fare cor- 
responds to that on the bus, and tickets 
are sold by inserting pennies into slot 
machines. 
a 


The Top-Hatters 


Lots of men in the financial district 
(“The City”) wear top hats, and it is 
perfectly all right to wear them with any 
cut of clothes. In fact. I saw more top 
hats in the financial district with sack 
suits than with any other kind. Of 
course, at the Ascot races and similar 
fashionable events long coats are worn 
with top hats. Only a few men in the 
insurance-financial district wore spats, 
and those were white ones. I was told 
that when Summer comes most of the 
Britishers doff their spats. 

Incidentally, a Londoner’s idea of a hot 
day and a New Yorker’s do not jibe. 
I heard Londoners complain of the heat 
on a day which we would regard as rath- 
er cool. It rains a lot in London, and 
most people do not use umbrellas for a 
drizzle. Near rubber mackintoshes are 
extremely popular, and a shop girl can 
buy one in bright colors for seventy 
cents. I saw lots of women’s hats ad- 
vertised for sixty-two cents. The big 
stores or shops are not concentrated in 
any particular portion of the city, but 
are found in several sections. Sales- 
women in some of the big stores are as 
indifferent and colorless as in New York 
and Chicago stores, but no matter where 
you go you are given, after buying, a 
mechanical “Thank you” or “Thank-you 
very much.” The “Thank you very 
much” comes out in a sing-song, as if 
played on a talking machine record. 


Close-Ups on Royalty 

The royalties I saw in England were 
the King and Queen of England, the Sul- 
tan of Zanzibar and the Princess Vic- 
toria. sister of the king. 

It is an eye-opener to an American to 
witness the affection and loyalty of the 
British people for their sovereign. King 
George was returning to London from 
Windsor Palace after his long illness. 
Although most Londoners must have 
seen the king many times during their 
lives, there was an air of great excite- 
ment, and when his carriage passed, the 
applause was terrific and from the heart. 
The parade moves slowlv so that all can 
see their majesties. The queen was 
charmingly dressed and her hat was in 
the mode. Probably more fun has been 
poked at the severe looking hats of her 
royal highness than at the headgear of 
any one else. but on the morning of this 
narticular ride it looked very becoming. 
I saw the parade in front of a club, the 








balcony of which 





was crowded with 
men of affairs,, al- 











though the hour 
was noon. 
I saw the Sul- 








tan of Zanzibar 
at the Wimbledon 
tennis tournament. 
He was turbaned, 
dressed in very 
gay colors, and 
color line preju- 
dices are taboo 
as far as he is 
concerned, al- 
though he is pret- 
ty black. He is 
regarded in Eng- 
land as a digni- 
tary of first im- 
portance and is so 
treated. 

The crowd at 
the tennis tourna- 
ment reminded me 
in some aspects 
of big sporting 
events in Ameri- 
ca, as there were 
thousands of peo- 
ple who could not 
see the events. At 
one of the Helen 
Wills events I 
managed occa- 
sionally to see the 
top of her head 
or her racket, and 
thousands about 
me were in the 
same boat. Unless 
one gets a seat, |; 
watching the ten-° | 
nis at Wimbledon 
is a joke. Seats in 
the center court 




















are exceedingly 
difficult to obtain, 
and in the per- 
sonal column of 
the London “Times” appear ads offering 
such seats for sale or asking how and 
where they can be purchased. 
e-* *@ 


An Advertising Convention 


In Newcastle-on-Tyne, which is less 
than one hundred miles from Scotland 
and which I visited to attend the annual 
convention of the Chartered Insurance 
Institute, I also saw the fag end of the 
fifth annual convention of the Advertis- 
ing Association, Inc.; in other words, the 
big British advertising convention. It 
lasted four days and was an elaborate 
affair. Lord Riddell, publisher of “News 
of the World” and president of the as- 
sociation, was in the chair at the open- 
ing meeting. At subsequent sessions oth- 
“er distinguished men were in the chair. In 
Newcastle the old very frequently jostles 
the new, and the district is fairly studded 
with castles, old Tudor houses, ancient 
gates and churches, while for miles on 
the Tyne River are mammoth workshops, 
ship building plants and other hives of 
industry. The exposition was also being 
held; so it will be seen that the ad men 
had plenty to attract and hold their at- 
tention. ‘ 

American advertising men in the in- 
surance business may be interested to 
know some of the titles of the papers. 
Here are a few of them: 

“The Industrial Press and the Quest 
of Markets.” 

“Strategic Values of Printing.” 

“Selling Power of Photogravure.” 

“Printing as a Business Builder.” 

“The Technique of Color in Advertis- 
ing.” 

Truth in -Advertising—Should the 
Law Be Strengthened ?” 

“Should Agency Commission Be Abol- 
ished ?” ‘ 

“Publicity Salesmanship.” _ 

“Market Investigation Applied to Re- 
tail Distribution.” 

“Research—The Finger Post to Mar- 
kets and Policy.” 

“Commercial Art.” ; 

“Does Press Advertising Assist Direct 
Mail Advertising?” 
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“Can Direct Mail Advertising Develop 
Overseas Trade?” 

“Dealers’ Service Departmental 
ganization.” 

“Window Display Advertising.” 

“The Functions of Sales Management.” 

“The Need For Better Salesmen.” 

“Education in Advertising.” 

This program will have a familiar 
sound to Americans. 

I cannot drop the subject of Newcastle 
without referring to my host, Frank 
Rose, local manager of the Liverpool & 
London & Globe. I know no one who 
can make a guest feel more comfortable 
or who is a more capable guide or more 
satisfactory companion. The insurance 
companies of Great Britain pick these 
local managers with great care. They 
generally stay in a town for a certain 
number of years, after which, if their 
competence is proved, they are trans- 
ferred to a larger post. William Mack- 
intosh, Harold Warner and several other 
well-known insurance executives of 
America were formerly local managers 
in Great Britain. Mr. Mackintosh made 
a considerable reputation in Cork and 
in. Aberdeen. Mr. Warner was in Bir- 
mingham as well as in some other places. 

* 


Or- 


Progress of Americanization Abroad 


The talkie movies have swept London 
and will capture the world. Most of the 
big Broadway sound films are soon heard 
and seen in London, and as in our large 
cities the talkies have routed the legiti- 
mate drama from some of the most fa- 
mous of the theatres. I noticed that of 
the theatres which have not surrendered 
to the movies or talkies about half of 
them are playing American attractions. 
Quite a few American stars are in Eng- 
land, some of them (Ernest Truex, for 
example) speaking English with more of 
an English accent than the Britishers. 
The prices of the theatres are not par- 
ticularly cheap. The booking agencies, 
however, which correspond to our ticket 
agencies or ticket brokers, are not per- 


(Continued on Page 42) 
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FIRE INSURANCE 





Distribute Inspection 
Blanks For Hospitals 


NATIONAL BOARD AID OFFERED 


Uniformity Sought in Data to Be Col- 
lected; Hospitals Show Great Inter- 
est in Cutting Risks 


Scores of hospitals in all parts of the 
country have made requests in the last 
few weeks to the National Board of Fire 
Underwriters for the engineering facili- 
ties offered in an endeavor to reduce 
hazards endangering life and property. 
The National Board’s role in the move 
to’ reduce chances of explosions and fires 
in hospitals was created at the Board’s 
annual meeting in May when a resolu- 
tion was passed authorizing the assis- 
tance now being furnished. A _ special 
committee on hospitals was then named 
with C. F. Shallcross chairman. Other 
members of this committee are C. A. 
Ludlum, John O. Platt, S. Y. Tupper, 
C. R. Street, H. A. Clark, J. B. Levison 
and President James Wyper of the 


Board, ex-officio. 


The National Board is now distribut- 
ing to rating organizations and inspec- 
tion bureaus uniform report blanks and 
suggesting on how engineers should 
make these hospital inspections. Gener- 
al Manager W. E. Mallalieu, in a com- 
munication addressed to the rating or- 
ganizations and inspection bureaus says: 


Lists Aid in Inspection Work 


“Tf and when any individual hospital 
requests the National Board to survey 
and report, it is the intention that this 
request shall be forwarded to the in- 
spection board or bureau in whose terri- 
tory the hospital is located. We are 
sending you herewith suggested outline 
of topics and method of treatment in 
making hospital inspections in this nar- 
rative form as being most useful to hos- 
pital authorities. Also a preface sheet, 
of which we would like a copy inserted 
in each report you may send to the in- 
dividual hospital authorities, in order 
to strengthen the position of the insur- 
ance company interests in this nation- 
wide service. 

“Please do not hesitate to write us if, 
in the course of making your inspections 
or preparing reports, you feel that we 
can be of any assistance to you. We 
are preparing an article on the general 
subject of fire prevention and protection 
as applied to hospitals which we plan 
to have printed within the next few 
weeks and which we trust you will find 
helpful.” 

The suggested outline of topics for 
hospital reports asks for the following 
data: general: age and size of hospital, 
nature of support, administration, etc. 

Construction: type, height, area, occu- 
pancy, floor openings, ventilating sys- 
tem, roof openings, exposures and fire 
exits. 

Common hazards: lighting, 
heating and housekeeping. 

Special hazards: incinerators, kitchen; 
refrigerating system, laundry, sewing 
room, pharmacy, laboratories, X-ray 
laboratory, photographic X-ray film, an- 
aesthetics, operating room. 

Protection : automatic sprinklers, 
standpipes, first-aid equipment, number 
and location of city fire hydrants, dis- 
tance of nearest fire station, fire alarm 
system and fire drills. 

Conclusions: Conclude as to nature 
and extent of fires that may be prob- 
able based on existing structural and 
available fireefighting facilities; describe 
possible influence of the foregoing on 
safety to life, taking into consideration 
existing exit facilities. 

To further aid in the preparation of 


nower, 


To Change Michigan 


Standard Fire Policy 


MANY CLAUSES ARE CLARIFIED 


Companies Will Be Permitted to Enter 
Defense If Breach of Conditions 
Exists at Time of Fire 


Several important changes are to be 
made soon in the Michigan standard fire 
policy as a result of the enactment by 
the 1929 legislature of the revised insur- 
ance code. Approval has been given by 
the department to the altered standard 
form, and it will become effective, with 
the new code, on August 29. The revi- 
sions balance each other fairly evenly, 
some favoring the assureds and others 
the companies. 

‘he department will probably not 
force the carriers to discard all of their 
old policy forms, if they have stocks on 
hand, | providing they unconditionally 
agree to interpret their fire contracts in 
line with the new law on and after the 
effective date of the code. It is probable 
that letters from the companies to this 
effect will be required by the department 
as a safeguard, and any disposition to 
take advantage of the obsolete contracts 
will bring some stringent action. 
Perhaps the most important change in 
the standard contract from the stand- 
point of the companies’ advantage will 
be the insertion in the section relative 
to suits under the clause: “Provided, 
however, this company may not base a 
defense on any breach of the conditions 
of the policy to be performed by the 
insured prior to loss or damage, unless 
such breach exists at the time of the 
loss or damage, or contributed to the 
2% or damage, or to the amount there- 
ot. 


Companies’ Position Aided 


While this clause obviously limits the 
contestability of the policy, it does not 
limit the policy terms to such an extent 
as to render many of them meaningless, 
as did the old law, the dangerous section 
of which was never formally written in- 
to the standard form. ‘That section, as 
interpreted by the Supreme Court in the 
case of Janet Kneeling vs. The Northern 
of N. Y., had provided that no breach 
of contract on the part of the insured 
voided the coverage unless the breach 
could be proved to have caused the fire. 
rhis situation, as was pointed out in the 
brief filed in behalf of the Northern of 
N. Y. on rehearing. rendered the com- 
ninies helpless against such damacing 
breaches as storage of explosives and in- 


flammables on the premises without 








reports and to give an example of the 
narrative style desired for use by hos- 
pitals the National Board has distributed 
a twenty-page sample renort of a hos- 
pital inspection with details given under 
all the headings above mentioned. 








Great American 
Insurance Company 


Cheose 
Your 
Company 


New Dork 


INCORPORA(’ ED -1872 


Choose 
Your 
Compa= 


STATEMENT JANUARY 1, 1929 


$15,000,000.00 


ERVE FOR ALL OTHER LIABILITIES 


24.465 


534.40 


NET SURPLUS 


27.7 29,318.71 
67.194.853.1 1 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$42,729,318.71 


LOSSES PAID POLICY HOLDERS 


$204,088,888.03 


HOME OFFICE 
ONE LIBERTY STREET, NEW YORK CITY 
WESTERN DEPARTMENT 
310 South Michigan Avenue, Chicago, Ill. 
G. R. STREET, Vice-President 
PACIFIC DEPARTMENT 
233 Sansome Street, San Francisco, Cal. 
CLIFFORD CONLY, Manager. 


MARINE DEPARTMENT 


NEW YORK—Ww.H. McGee & Go., General Agents, 11 So. William Street 
SAN FRANCISCO—George L. West, Manager, 233 S Street 


CHICAGO—Ww. H. McGee & Co., Gen’! Agts., Insurance Exchange Bldg, 
AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 











knowledge of the insurer, vacancy with- 
out notification, etc. 

To remove possibility of confusion 
over their meaning, several clauses rela- 
tive to voiding of the policy by the as- 
sured by changes in his status in rela- 
tion to ownership of the preperty, have 
had added the words “when loss or dam- 
age occurs.” When the policy has been 
written on a basis allowing for other 
than sole ownership of the property, an 
increase in that interest will not operate 
to void the contract under another 
change. An attempt was made recently 
by one company to contest a claim on 
this basis. but the effort failed in the 
Supreme Court. 


In several instances, also, the policy 


terms have been liberalized relative fo 
vacancy or to existence of temporary ad- 
ditional hazards. Mechanics may be em- 
nloyed altering or repairing the prem- 
ises for a period of 30 rather than 15 
dyys without altering the contract un- 
der the new form. Factories may be 
shut down for 20 rather than 10 dows 
without impairing the protection of the 
original contract and other buildings miv 
be vacant or unoccupied for 30 rather 
than 10 days. 





Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 


United States Fire Branch: 80 John Street, New York 


J. A. KELSEY, General Agent 


t Dec 


GEORGE Z. DAY, Ass’t General Agent 





NET SURPLUS 


ber 31, 1928 


$10,841,544 
2,396,058 
910,250 
7,535,236 


Eee 


JUNE FIRE LOSSES BAD 


In N. Y. C. Area Losses Last Month 
Were Four Times Those of June, 
1928; Building Claims Grow 

New York City fire losses in June 
were four times what they were in June 
of last year according to figures of the 
committee on losses and adjustments of 
the New York Board of Fire Underwrit- 
ers. Those handled by the committee 
were estimated at $1,196,703 last month 
as against $276,685 for June, 1928. The 
increase is due largely to the large 
losses sustained on buildings in course 
of construction. On this basis, loss fig- 
ures for July should be fairly large also. 

For the first six months of this year 
the incurred losses for the New York 
city are are $6,914,178 against $7,233,066 
for the first half of 1928, or a decrease 
of 4.42%. The decrease would have been 
much larger except for the June losses 
The number of claims for the first six 
months of this year were 2,590 with 
2,874 last year, a decrease of almost 10% 
Losses handled by the committee are es- 


timated as 60% of all fire losses in this 
area. 





D’ANNUNZIO IN PIRACY CASE 


The Italian poet, Gabriel D’Annunzio, 
who is now convalescing after an opeta- 
tion for appendicitis, is virtually 0» trial 
on a charge of piracy on the hig!: seas 
In September, 1920, a steamer hound 
from Catania to Buenos Aires was 
seized by seven of D’Annunzio’s leviov*~ 
ries, who got aboard as stowaways. The 
seven compelled the captain to bring the 
vessel to Fiume, where the populatio 
was short of food, owing to the govert 
ment’s blockade. Some time ago cet 
tain insurance companies and underwrit- 
ers brought an action in which the pot 
is accused of piracy. The case is before 
the Turin Court of Appeal, whose de- 
cision is shortly expected. 
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Niagara and F. & C. 
Deals Are Completed 


DESOSITED STOCK ACCEPTED 





Continental Group Extends to July 31 
Date on Which Stockholders Shares 
Will Be Accepted 





Directors of the Continental and the 
Fidelity-Phenix last week accepted the 
stocks of the Fidelity & Casualty of 
New York and the Niagara Fire, de- 
posited under the option recently ar- 
ranged. In a letter sent to stockholders 
of the F. & C. and the Niagara, which 
also owns the Maryland Fire, Ernest 
Sturm, chairman of the boards, stated 
that the time for depositing stock with 
the Central Hanover Bank & Trust Co. 
had been extended to July 31 for the 
benefit of stockholders who have not 
taken advantage of the offer, although 
over 75% of each of the two issues al- 
ready have been received. 

In the future, each stockholder ,of the 
Continental and Fidelity-Phenix com- 
panies will have an interest in these cor- 
porations, which they jointly own: the 
Fidelity & Casualty, Niagara, Maryland, 
American Eagle, First American, and the 
Fire Companies Building Corporation 
(80 Maiden Lane). 

Embodied. in the communication to 
stockholders are figures showing how the 
Continental and Fidelity-Phenix compa- 
nies have grown since organization. 


Growth of Continental and Fidelity- 


Phenix 


The former was incorporated in 1853 
with a capital of $500,000 which was in- 
creased in 1872 to $1,000,000. During the 
past forty years, in addition to cash divi- 
dends ranging from 14% to 75%, a stock 
dividend of 100% was declared in 1910; 
one of 350%, or $7,000,000, was distrib- 
uted in 1916, and one of 50% in 1927, 
when capital was increased to $15,000,000 
and par value was reduced from $25 to 
$10. Gross assets grew from $22,332,787 
* to $91,655,480 as of January 1, 


The Fidelity-Phenix was formed in 
1910 by consolidating the Fidelity Fire, 
organized in 1906, and the Phenix of 
Brooklyn, which began business in 1853. 
Capital at the time of organization was 
$2,500,000. Gross assets expanded from 
$13,757,970 on March 1, 1910, to $72,865,- 
031 at the beginning of 1929, notwith- 
standing payment of cash dividends 
which increased between 1910 and 1922 
from 2% to 40%. 

In 1922 capitalization was advanced to 
$5,000,000, the additional $2,500,000 be- 
ing offered to stockholders at 140% of 
par value, which was at the time re- 
ducei from $100 to $25 a share. From 
1924 to 1926 inclusive, 24% or $6 a share 
was paid annually. A stock dividend of 
100% was declared in December, 1926, 
wher capitalization was raised to $10,- 
000,000. Four dollars a share or 16% 
was paid in 1927 and in the following 
year the rate was increased to 20%. In 
April, 1928, the par value of Fidelity- 
Phenix shares was reduced to $10 or the 
same as that of the Continental stock 
to make it more convenient for the com- 
Pany s agents and investors of moderate 
means to purchase stock. 

On the $10 par value shares, dividends 

ave since been paid at an annual rate 
of 20%, or $2 a share. 

Recently the capital stock of the Con- 
tinental was increased by $5,000,000 to 
$20,000,000 and that of the Fidelity- 
Phenix was raised from $10,000,000 to 
$15,000,000 to provide for the acquisition 
of the Fidelity & Casualty and Niagara 
companies and for other purposes. 





BOSTON BOARD CHANGES 
The Boston Board of Fire Underwrit- 
ers has elected the following to the 
Tokers’ committee: Converse Hill of 
Eimer A. Lord & Co.; A. M. Bruns of 
Russell & Fairfield, and Frederick W. 
Hill of William A. Muller & Co. 


SOVIET PLEA DENIED 





Report .to Court on Second Russian 
Would Keep Funds With Ins. Dep’t 
Till Gov't Is Recognized 
Alexander I. Rorke. referee appointed 
by the New York State Supreme Court, 
denied last week a plea of the Russian 
Soviet Government that it receive the 
$500,000 surplus funds of the liquidated 
Second Russian. This amount remains 
after the payment of claims to all first 
class creditors. The report of Mr. Rorke 
will be submitted to the court for ap- 

proval. 

Mr. Rorke said the Soviet claim should 
be disallowed until such time as the 
United States recognizes a government 
in Russia. He recommended, however, 
that second and third class creditors 
should be permitted to prosecute their 
claims and suggested that if the Soviet 
Government is recognized and the mon- 
ey turned over, provision be made for 
the prosecution of these second and 
third class claims in this country, which 
include those of Americans who did bus- 
iness with the company abroad. 

The report further denies a contention 
by the State Attorney General that the 
surplus fund should be turned over to 
the State Comptroller and finds that 
during the four years and a half that 
the assets have been in charge of the 
State Insurance Department only a small 
part of the income from the surplus 
has been used for expenses. For this 
reason Mr. Rorke believes the funds 
should remain with the Insurance De- 
partment and the money be invested un- 
til its final disposition. The referee re- 
fused to allow a contention by the for- 
mer directors of the Second Russian, 
who fled to France mostly after the 
revolution, that the monies be paid to 
them. 





LLOYD’S TO SURVEY AIRCRAFT 





Government Transferring to Private 

Hands Work of Granting Certifi- 

cates of Airworthiness - 

The first step in England toward 
transferring from Government hands the 
certification of commercial aircraft as 
airworthy at the yearly inspection has 
been taken. It has been announced that 
the British Aviation Group, by special 
arrangement with the Air Ministry, will 
undertake the inspection of light aircraft 
for the renewal of the certificate of air- 
worthiness. Up till now, the Directorate 
of Aeronautical Inspection of the Air 
Ministry have been charged with this 
duty. Each year, in order to ensure 
that an aeroplane remains airworthy, an 
inspection is made, and any work speci- 
fied must be carried out before the air- 
worthiness certificate is renewed. 

A new department of the Group, which 
is the only insurance office devoted ex- 
clusively to the risks of civil aviation, 
is being formed to carry out this work, 
and will be housed in the offices of 
Lloyd’s Register of Shipping, 71, Fen- 
church street, the traditional home of 
the survey and classification of British 
shipping. 





N. J SPECIALS’ COMMITTEE 

President Paul Thompson of the New 
Jersey Special Agents’ Association, at 
the July monthly meeting announced the 
appointment of the personnel of the ex- 
ecutive committee. The members follow: 
Gilbert Stecher, Commercial Union: 
J. U. Dixon, Newark Fire; Samuel H. 
Reiter, American of Newark; Charles H. 
Ebbets, North British & Mercantile, and 
Joseph C. McCormick, National Liberty. 
The entertainment committee appointed 
by the president consists of S. R. How- 
ard, chairman, and Samuel L. Mehorter. 
The next meeting of the association will 
be held at the Elks’ Club in Newark on 
Monday, August 12. 





COMPANY CHANGES NAME 
The Iroquois Fire of Peoria, IIl., has 
changed its name to the State Fire & 
Marine of Illinois. 


Elect New Directors 
To Niagara’s Board 


NAME PRINCIPAL 


OFFICERS 





All Vice-Presidents Except Culver Were 
Officers of Other America Fore 
Companies 





Several changes were made last week 
in the membership of the board of di- 
rectors of the Niagara, following the ad- 
mission of that company to the America 
Fore Group. The new directors are: 
George W. Davison, president of the 
Central Hanover Bank & Trust Co.; 
George Blumenthal; Albert H. Wiggin, 
chairman of the board of the Chase Na- 
tional Bank; John J. Riker; Ernest 
Sturm, chairman of the board of the 
America Fore Companies, and Paul L. 
Haid, president of the companies in the 
group. The remaining directors of the 
Niagara are J. Herbert Johnson, Robert 
W. DeForest, Ethelbert I. Low, Bernard 
M. Culver and Robert L. Hoguet. 

It is announced that the directors of 
the Maryland, which is owned by the 
Niagara, and which will also become a 
part of the America Fore Group, will be 
composed chiefly of officers of the Am- 
erica Fore Companies and will be as 
follows: Ernest Sturm, Paul L. Haid, 
Bernard M. Culver, William F. Dooley, 
John W. Clarke, Frank A. Christensen, 
J. H. Macfarlane, J. G. Maconachy, Wil- 
liam H. Emes, John J. Riker, Henry W. 
DeForest and Thomas Williams. 

The principal officers of the Niagara 
Fire will be Ernest Sturm, chairman of 
the board, when the by-laws have been 
amended to provide for this office; Paul 
L. Haid, president; B. M. Culver, vice- 
president; J. H. Wilbur, vice-president ; 
William F. Dooley, vice-president; H. E. 
Maxson, vice-president; C. W. Pierce, 
vice-president, and Lamar Hill, vice- 
president and counsel. These officers 
will also be the chief executives of the 
Maryland. 





MAGAZINE’S NEW DRESS 





“Hartford Agent” Celebrates Twentieth 
Birthday by Changing Cover De- 
sign and Interior 

The “Hartford Agent” of the Hartford 
Fire was twenty years old with the June, 
1929, issue and the July number of this 
publication is celebrating the event by 
“going modern.” 

That is, moderately modern. A new 
typographical appearance, with a new 
and striking cover design, new type, new 
and pleasing arrangement of news ma- 
terial—all these things give a distinctly 
new and “smart” appearance to the mag- 
azine. Extremes have been avoided 
either in print or in picture. 

In one respect, at least, the magazine 
remains unchanged. Volume 1, Number 
1, of the “Hartford Agent” appeared in 
June, 1909, a small, inexperienced vol- 
ume, but on its inside cover appeared 
a platform. It was written for 1909, but 
it fits the “Hartford Agent” for 1929. 

ere it is; { 

“Co-operation is desired between each 
part of the Hartford Fire Insurance 
Company and every other part. This 
does not mean mere toleration to pre- 
vent friction, but a sincere, heartfelt in- 
terest in the business as a whole, ,ex- 
pressed in thoughtful suggestion, cour- 
teous fellowship, concerted action, and 
an eagerness to. give to all the benefit 
of the best methods obtained by any. 

“Only by setving the best interests of 
all can any individual serve his own best 
interests.” 

John W. Longnecker is the editor of 
the “Hartford Agent.” 





NEW MUTUAL FIRE CoO. 

The Manufacturers and Dealers Mu- 
tual Fire Insurance Co. of Wilmington, 
Del. has been organized with Edwin 
Ernst as president. William Parkhurst 
is secretary. 


TO APPEAL JERSEY SUIT 





O’Gorman & Young, Agents, to Take 
Commission Law Test Before the 
U. S. Supreme Court 
O’Gorman & Young, Inc., Newark lo- 
cal agents who brought the test suit in 
the New Jersey courts to test the con- 
stitutionality of the uniform commission 
law passed in March, 1928, have taken 
steps to appeal to the United States Su- 
preme Court the adverse decision given 
by the New Jersey Court of Errors and 
Appeals. The state court decided in fa- 
vor of the defendant insurance compa- 
nies, holding they were within their 
rights in altering .the agency contracts. 

Walter Gordon Merritt, of the law 
firm of Gleason, McLanahan, Merritt & 
Ingraham of New York has been re- 
tained as additional counsel for O’Gor- 
man & Young. Mr. Merritt recently 
handled the Ribnick case on appeal to 
the United States Supreme Court. This 
case involved an attempt to regulate the 
fees of employment agencies. 





NEW PENNA. LOCAL BOARD 





Local Agents of Mt. Pleasant and Scott- 
dale Form Joint Body; S. C. Steven- 
son Elected President 

The Mt. Pleasant-Scottdale (Pa.) As- 
sociation of Insurance Agents was or- 
ganized on July 12 at a dinner meeting 
held at the Pleasant Valley Country 
Club. This new local board is a co- 
extensive branch of the Pennsylvania 
and National Associations of Insurance 
Agents. In addition to co-operating 
with the state and national bodies on 
problems effecting the local agency busi- 
ness as a whole, this joint board will 
make an especial effort to improve col- 
lections and credit conditions. In doing 
this they will have the hearty support 
and co-operation of the recently organ- 
ized Connellsville local board which at- 
tended the Mt. Pleasant-Scottdale or- 
ganization meeting in a body and added 


to the enthusiasm and success of the 
meeting. 


Manager Frank D. Moses of the 


Pennsylvania Association assisted in the 
Organization work and reports this as 
the thirty-seventh local board in Penn- 
sylvania. The following officers were 
elected : President, S. C. Stevenson, Mt. 
Heine vice-president, E. F. DeWitt 
Scottdale; secretary-treasurer, Georgia 
; ‘ or 
— Scottdale. he a 
_ =xecutive committee, Oran Lau hre 
Scottdale, chairman; Kathryn Kalp, Mt 
Pleasant; C. A. Sherrick, Mt. Pleasant; 


Charles Ruth, Scottdale; H F 
ler, Mt. Pleasant. ey oS 





E. A. MORGAN RETIRES 

A presentation, on behalf of the 
members and subscribers at Lloyd’s, has 
Just been made to E. A. Morgan by ¥ 
A. Miall. There was a large and rep- 
resentative gathering of underwriters 
and brokers, and comment on the esteem 
and goodwill which Mr. Morgan had 
won from all who worked with him 
was made by Mr. A. R. Mountain 
chairman of Lloyd’s. Mr. Morgan was 
Presented with a gold cigarette case, a 
diamond, sapphire, and platinum ring for 
his wife, and a check. Mr. Morgan, who 
is retiring from Lloyd’s after forty-four 
years service with the corporation, was 
in charge of the average department. 





TO OPEN ATLANTA OFFICE 
E. C. Thrall & Co., Inc., of Jackson- 
ville, Fla., state agents of six of the Cor- 


roon & Reynolds fire companies, have > 


been appointed Georgia state agents for 
the Republic Fire of Pittsburgh and of 
the Globe Fire of Pittsburgh. An office 
will be opened soon in Atlanta. 





N. Y. FIRE DIRECTOR 
W. H. Combs, vice-president of the 
Bankameric Blair Corporation, was last 


+g elected a director of the New York 
sre. 





Page 20 








July 19, 1929 





Royal Denies Story 
Of American Purchase 


MOVE IS NOT CONTEMPLATED 


Newark Newspaper Published Rumor 
That Dillon, Read & Co. Were 


Intermediary Bankers 


New York City insurance circles, 
which had heard rumors for several days 
that Dillon, & Co., one of the 
leading financial investment and under- 
writing houses in the country, 
seeking to buy control of the Royal and 


Read 
were 


Liverpool & London & Globe groups of 
fire and casualty companies, were some- 


what startled to find an article to this 
effect appearing in one of the Newark, 
N. J., newspapers on Sunday. This ar- 
ticle had it that negotiations were under 
way and went on to tell something of 
the magnitude and high position in in- 
surance of the Royal and its affiliated 
companies., 

On Monday, however, denials came 
thick and fast from those associated 
with the Royal and its affiliated compa- 
nies. Dillon, Read & Co. denied the 
story to a news reporter. The Royal 
headquarters in New York issued this 
statement: 

“Regarding the story published in a 
Newark Sunday paper to the effect that 
a large American banking house was ar- 
ranging to purchase and take over the 
control of the Royal Insurance Co., in- 
cluding its affiliated companies which 
constitutes probably the largest general 
insurance group in the world, the chief 
official of the Royal Insurance Co. in 
this country made the direct statement 
that so far as the Royal was concerned 
nothing of the kind was even under 
consideration.” 

As the Royal owns practically the en- 
tire stock of all its subsidiaries control 
of those companies cannot be purchased 
in the open market. Stock of the Royal 
is not owned to any extent in this coun- 
try, about all of it being held in Eng- 
land. The companies in the Royal group 
are the following: Royal, London & 
Liverpool & Globe, Star of America, 
Globe Indemnity, Thames & Mersey, 
Federal Union. Queen of America, New- 
ark Fire, California Fire and the Eagle 
Indemnity. 

There has been some talk in the past 
that possibly control of a few of the 
American branches of British companies 
might pass to American interests be- 
cause of the fact that many British com- 
panies do not invest their American 
funds in common stocks, but in bonds 
and preferred stocks, which has acted to 
limit their investment gains in these 
years of financial bull markets. Many 
fire insurance men believe that in the 
future it will be difficult for fire compa- 
nies to make large profits on their un- 
derwriting alone and that a liberal fi- 
nancial investment policy will be essen- 
tial. 





RETURNS TO LOUISVILLE 


John E. Puckette of “The Insurance 

Field” Succeeded in New York By 
John M. Francis 
Puckette, since last October 
associate editor of “The Insurance 
Field” at the New York office, is being 
transferred to Louisville as news editor. 
John M. Francis has been appointed as- 
sociate editor at New York and has al- 
ready assumed his new duties. Mr. 
Puckette joined “The Insurance Field” 
in 1926 and served on the news desk 
for’ two years. 

Mr. Francis, now associate editor at 
New York, has been with “The Insur- 
ance Field” editorial department at 
Louisville since last fall. He has had 
nearly ten years’ experience in daily 
newspaper work, first with the old Lou- 
isville “Herald” and then with the Lou- 
isville “Times,” before entering insur- 
ance newspaper work in October, 1928. 


John E. 


Monarch Fire Reports 
Are Called Premature 


RAWLINGS NOT YET PRESIDENT 


Co-Manager of Boston Western Dep’t 
Has Reached No Decision; Colum- 
bian Nat’l Not Sold 


Lansing, Mich., insurance executives 
whose names were linked with the pro- 
jected organization of the Monarch 
Fire & Marine by Otis & Co., Cleve- 
land financial house, in news reports of 
last week, have indicated the greatest 
surprise that stories of so definite a 
character are being circulated. 

Although Ralph Rawlings of Rawlings 
& Hewett, operating the western de- 
partment of the Boston and Old Colony, 
was not in Lansing, B. L. Hewett, co- 
manager of the office, denied specifical- 
ly that Mr. Rawlings had accepted pres- 
idency of the new company as indicated 
in the Cleveland stories. He admitted 
that Mr. Rawlings was familiar with the 
organization plans of the Cleveland fi- 
nancial house and that it had been sug- 
gested that he head the company. That 
any definite decision had been made by 
Mr. Rawlings, however, was contradict- 
ed. Mr. Hewett voiced belief that the 
premature publicity given the organiza- 
tion plans might seriously hamper de- 
velopments along the lines the promot- 
ers evidently are working. 

E. T. Lyons, secretary-manager of the 
Columbian National Fire of Lansing, re- 
iterated his denial that the local com- 
pany has been sold to the new Cleve- 
land carrier. He pointed out that the 
Lansing company, with a_ desirable 
agency organization and a fair volume 
of business well distributed over the 
country has been the recipient of many 
interesting merger and sale offers but 
its officers and stockholders have not 
passed upon any definite proposal and 
there is at present no basis for the as- 
sumption that the company is to be sold. 





ENTERED IN NEW JERSEY 


The Federal Surety has been licensed 
in New Jersey and will shortly enter ad- 
ditional New England states, Pennsylva- 
nia and Delaware in which licenses are 
pending. 


Long Island Insurance 
Day Draws Executives 


SWIMMING, GOLF AND SPEECHES 
L. L. Hall of National Bureau Sounds 


Serious Note by Discussing Financial 
Responsibility Laws 


Insurance agents’ associations of 
Queens, Nassau and Suffolk counties, 
L. I. combine once a year in annual 
Insurance Day. This is held at Sayville 
where before and after the meeting 
there is swimming and golf. The 
“lunch” consists of a shore dinner. J. L. 
Brownlee of the Tri-County Association 
was toastmaster and he introduced a 
long list of speakers, some of whom 
were company executives and all of 
whom talked for a minute or two. The 
names of the speakers follow: 


State Senator George L. Thompson. 
G. H. Blumenreiter, Home. 


C. R. Pitcher and G. F. Neiley, of the Royal. 
Oscar Snow, Insurance Co. of North Am- 


erica, 
Frank Trainor and Allan H. Bonito, of Wm. 
H. McGee & Co: 


W. J. Ward, 
Rating Exchange. 

F. F. Richardson, executive committee, Sub- 
urban. 

Fred G. 
nity. 

C. H. Doscher, 
surance Agents. 

J. J. Conaty, Aetna Life, Brooklyn. 

Carl H. Greene, Glen Cove Mutual. 


New York Fire Insurance 


Burgoyne, Norwich Union Indem- 


National Association of In- 


The affair is known as Long Island 
Insurance Day. There is always an edu- 
cational talk and this time it was given 
by L. L. Hall, secretary and treasurer 
of the National Bureau of Casualty & 
Surety Underwriters, whose topic had 
to do with compulsory automobile insur- 
ance and financial responsibility insur- 
ance. 

A number of special agents had been 
invited to attend, including man of the 
beste known ones on Long Island. The 
affair was pleasant and Long Island In- 
surance Day was stamped a success. Sev- 
eral women were present, including one 
of the most interesting personalities in 
Long Island fire insurance, Miss Flor- 
ence R. Davis of Freeport. 


BOOSTS INSURANCE PRESS 


W. H. Bennett of Nat'l Ass’n Tells 
Agents Newspapers Will Give Them 
Splendid Education 
Walter H. Bennett, secretary-counsel 
of the National Association of Insur- 
ance Agents, in speaking last week at 
Bretton Woods, N. H., before the con- 
vention of the New England Associations 
of Insurance Agents, paid a fine tribute 
to the insurance press. He said that in 
order to secure a better educated pro- 
ducing force it would be most advanta- 
geous to have at such convention at Bret- 
ton Woods 1,000 agents and 10,000 agents 
at national gatherings, but that not be- 
ing accomplished yet he advocated the 

following to local agents: 

“There is no better service that you 
can render to your clients, to your com- 
munity as citizens and business men, 
than to become an educated factor in this 
business by a careful and conscientious 
perusal of the insurance press. It is an 
opportunity, I believe, that many of us 
have long neglected.” 





HOME ASSETS $105,011,638 


The Home of New York in its semi- 
annual statement as of June 30 reports 
total assets of $105,011,638; capital, $18,- 
000,000; reserve for contingencies, $5,- 
000,000 and net surplus of $33,168,839. 
Assets compare with $102,797,291 as of 
December 31, 1928. July net surplus 
shows a gain of $3,249,060 over Janu- 
ary 1. 





E. J. SLOAN HURT 


Edgar J. Sloan, vice-president of the 
Aetna (Fire), was injured in an automo- 
bile accident Tuesday when his car col- 
lided with another near Providence, R. 
I., while he was on his way to Nova 
Scotia with his son, Edgar T. Sloan, a 
student at Yale. Vice-President Sloan 
was taken to a hospital, where it was 
reported that his injuries were not se- 
rious. 





KILLED BY THE HEAT 


Commodore Groan, 55 years old, a 
well known insurance man of Boonville, 
Ind., fell dead there recently. He suf- 
fered a heart attack caused by the ex- 
treme heat. The widow survives. 
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Royal Denies Story 
Of American Purchase 


MOVE IS NOT CONTEMPLATED 


Newark Newspaper Published Rumor 
That Dillon, Read & Co. Were 


Intermediary Bankers 





New York City insurance circles, 
which had heard rumors for several days 
that Dillon, & Co., the 
leading financial investment and under- 
the 
seeking to buy control of the Royal and 
Liverpool & London & Globe groups of 
fire and casualty companies, were some- 
what startled to find an article to this 
effect appearing in one of the Newark, 
N. J., newspapers on Sunday. This ar- 
ticle had it that negotiations were under 
way and went on to tell something of 
the magnitude and high position in in- 
surance of the Royal and its affiliated 
companies. 

On Monday, however, denials came 
thick and fast from those associated 
with the Royal and its affiliated compa- 


Read one of 


writing houses in country, were 


nies. Dillon, Read & Co. denied the 
story to a news reporter. The Royal 
headquarters in New York issued this 


Statement: 

“Regarding the story published in a 
Newark Sunday paper to the effect that 
a large American banking house was ar- 
ranging to purchase and take over the 
control of the Royal Insurance Co., in- 
cluding its affiliated companies which 
constitutes probably the largest general 
insurance group in the world, the chief 
official of the Royal Insurance Co. in 
this country made the direct statement 
that so far as the Royal was concerned 
nothing of the kind was even under 
consideration.” 

\s the Royal owns practically the en- 
tire stock of all its subsidiaries control 
of those companies cannot be purchased 
in the open market. Stock of the Royal 
is not owned to any extent in this coun- 
try, about all of it being held in Eng- 


land. The companies in the Royal group 
are the following: Royal, London & 
Liverpool & Globe, Star of America, 
Globe Indemnity, Thames & Mersey, 


Federal Union, Queen of America, New- 
ark Fire, California Fire and the Eagle 
Indemnity. 

There has been some talk in the past 
that possibly control of a few of the 
American branches of British companies 
might pass to American interests be- 
cause of the fact that many British com- 
panies do not invest their American 
funds in common stocks, but in bonds 
and preferred stocks, which has acted to 


limit their investment gains in these 
years of financial bull markets. Many 
fire insurance men believe that in the 


future it will be difficult for fire compa- 
nies to make large profits on their un- 
derwriting alone and that a liberal fi- 
nanciai investment policy will be essen- 
tial. 


RETURNS TO LOUISVILLE 
John E. Puckette of “The Insurance 
Field” Succeeded in New York By 
John M. Francis 
John E. Puckette, since last October 
associate editor of “The Insurance 
Field” at the New York office, is being 
transferred to Louisville as news editor. 
John M. Francis has been appointed as- 
sociate editor at New York and has al- 


ready assumed his new duties. Mr. 
Puckette joined “The Insurance Field” 
in 1926 and served on the news desk 


for’ two years. 
Mr. Francis, 
New York, 


ance Field” 


associate editor at 
has been with “The Insur- 

editorial department at 
Louisville since last fall. He has had 
nearly ten years’ experience in daily 
newspaper work, first with the old Lou- 
isville “Herald” and then with the Lou- 
isville “Times,” before entering insur- 
ance newspaper work in October, 1928. 


now 


Monarch Fire Reports 
Are Called Premature 


RAWLINGS NOT YET PRESIDENT 





Co-Manager of Boston Western Dep't 
Has Reached No Decision; Colum- 
bian Nat’l Not Sold 


Lansing, Mich., insurance executives 
whose names were linked with the pro- 
jected organization of the Monarch 
Fire & Marine by Otis & Co., Cleve- 
land financial house, in news reports of 
last week, have indicated the greatest 
surprise that stories of so definite a 
character are being circulated. 

Although Ralph Rawlings of Rawlings 
& Hewett, operating the western de- 
partment of the Boston and Old Colony, 
was not in Lansing, B. L. Hewett, co- 
manager of the office, denied specifical- 
ly that Mr. Rawlings had accepted pres- 
idency of the new company as indicated 
in the Cleveland stories. He admitted 
that Mr. Rawlings was familiar with the 
organization plans of the Cleveland fi- 
nancial house and that it had been sug- 
gested that he head the company. That 
any definite decision had been made by 
Mr. Rawlings, however, was contradict- 
ed. Mr. Hewett voiced belief that the 
premature publicity given the organiza- 
tion plans might seriously hamper de- 
velopments along the lines the promot- 
ers evidently are working. 

E. T. Lyons, secretary-manager of the 
Columbian National Fire of Lansing, re- 
iterated his denial that the local com- 
pany has been sold to the new Cleve- 
land carrier. He pointed out that the 
Lansing company, with a desirable 
agency organization and a fair volume 
of business well distributed over the 
country has been the recipient of many 
interesting merger and sale offers but 
its officers and stockholders have not 
passed upon any definite proposal and 
there is at present no basis for the as- 
sumption that the company is to be sold. 








ENTERED IN NEW JERSEY 
_ The Federal Surety has been licensed 
in New Jersey and will shortly enter ad- 
ditional New England states, Pennsylva- 
nia and Delaware in which licenses are 
pending. 


Long Island Insurance 
Day Draws Executives 


SWIMMING, GOLF AND SPEECHES 





L. L. Hall of National Bureau Sounds 
Serious Note by Discussing Financial 
Responsibility Laws 





Insurance agents’ associations of 
Queens, Nassau and Suffolk counties, 


L. I., combine once a year in annual 
Insurance Day. This is held at Sayville 
where before and after the meeting 
there is swimming and. golf. The 
“lunch” consists of a shore dinner. J. L. 
Brownlee of the Tri-County Association 
was toastmaster and he introduced a 
long list of speakers, some of whom 


were company executives and all of 
whom talked for a minute or two. The 
names of the speakers follow: 

State Senator George L, Thompson. 

G. H. Blumenreiter, Home. 

C. R. Pitcher and G. F. Neiley, of the Royal. 

Oscar Snow, Insurance Co. of North Am- 


erica, 


Frank Trainor and Allan H. Bonito, of Wm. 
H. McGee & Co: 


W. J. Ward, 
Rating Exchange. 

F. F. Richardson, executive committee, Sub- 
urban. 

Fred G. 
nity. 

C. H. Doscher, National Association of In- 
surance Agents. 

J. J. Conaty, Aetna Life, Brooklyn. 

Carl H. Greene, Glen Cove Mutual. 


New York Fire Insurance 


Burgoyne, Norwich Union Indem- 


The affair is known as Long Island 
Insurance Day. There is always an edu- 
cational talk and this time it was given 
by L. L. Hall, secretary and treasurer 
of the National Bureau of Casualty & 
Surety Underwriters, whose topic had 
to do with compulsory automobile insur- 
ance and financial responsibility insur- 
ance. 

A number of special agents had been 
invited to attend, including man of the 
beste known ones on Long Island. The 
affair was pleasant and Long Island In- 
surance Day was stamped a success. Sev- 
eral women were present, including one 
of the most interesting personalities in 
Long Island fire insurance, Miss Flor- 
ence R. Davis of Freeport. 


BOOSTS INSURANCE PRESS 





W. H. Bennett of Nat'l Ass’n Tell. 
Agents Newspapers Will Give Them 
Splendid Education 
Walter H. Bennett, secretary-couns 
of the National Association of Insi: 
ance Agents, in speaking last week .; 
Bretton Woods, N. H., before the co 
vention of the New England Associatic: 
of Insurance Agents, paid a fine tribu: 
to the insurance press. He said that ; 
order to secure a better educated pr 
ducing force it would be most advant: 
geous to have at such convention at Bri 
ton Woods 1,000 agents and 10,000 agent 
at national gatherings, but that not be- 
ing accomplished yet he advocated th 

following to local agents: 

‘“There is no better service that you 
can render to your clients, to your coni- 
munity as citizens and business men 
than to become an educated factor in this 
business by a careful and conscientious 
perusal of the insurance press. It is a: 
opportunity, I believe, that many of us 
have long neglected.” 





HOME ASSETS $105,011,638 


The Home of New York in its semi- 
annual statement as of June 30 reports 
total assets of $105,011,638; capital, $18,- 
000,000; reserve for contingencies, $5,- 
000,000 and net surplus of $33,168,839. 
Assets compare with $102,797,291 as of 
December 31, 1928. July net surplus 
shows a gain of $3,249,060 over Janu- 


ary |. 





E. J. SLOAN HURT 


Edgar J. Sloan, vice-president of the 
Aetna (Fire), was injured in an automo- 
bile accident Tuesday when his car col- 
lided with another near Providence, Rk. 
I., while he was on his way to Nova 
Scotia with his son, Edgar T. Sloan, a 
student at Yale. Vice-President Sloan 
was taken to a hospital, where it was 
reported that his injuries were not sc- 
rious. 





KILLED BY THE HEAT 


Commodore Groan, 55 years old, a 
well known insurance man of Boonville, 
Ind., fell dead there recently. He suf- 
fered a heart attack caused by the ex- 
treme heat. The widow survives. 
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: It looks so simple ds they cut through 
7 oe ___ the water, yet behind, the crew’s finished 

: performance islong ‘training, years of 
‘ | bending over an oat Ao bring about this 
necessary unity. , 7 / 


The smooth, harmo us 5 aceigmanieitt ion 
_ | of the Etna Fire Group,with its alert 
.—field force is Jin like manner the result 
t of years of experig) ce and careful 
attention to evehy, etail — large or 


; small. This means’somuch, whether _ 


i Se ee 


rowing ashell or running a business. 
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ZETNA INSURANCE ComPANY 
The Wor tp Fire AND MARINE INSURANCE ComPpANY 


THE Century INDEMNITY COMPANY 
HARTFORD +» CONNECTICUT 


These three companies maintain a close tie-up. with their 
agents, and swift, smooth progress is the result. 
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W.T. Denied Succeeds 
Leonard As President 


NEARLY 200 ATTEND MEETING 
Deputy Macpeak of N. Y. Ins. Dep’t 
Would Cancel Licenses of Agents 
Not Paying Balances 








Another meeting—the fifty-seventh— 
of the “Old 


York State Association of Supervising 


Association,” as the New 


and Adjusting Fire Insurance Agents is 
iffectionately known, was held last week 
at New Saranac Inn, 
Lake, N. Y 


widely known in the business 


Upper Saranac 
There is perhaps no meet- 
ing more 
of insurance than that of the “Old As- 
sociation,” where men, women and chi!- 
dren of the business of fire insurance su- 
pervisory forces in New York State fore- 
fraternize. The 


good, bad and in- 


gather each year to 
men play some golf 
different. The women play bridge and 


clock golf while the 


gamboling about the beautiful grounds 


kiddies do turns 


and paddling in invigorating Upper Sar- 
anac Lake. A good time is had by all 
with just enough of the serious injected 
into the proceedings to make it enjyoy- 
abl 

As is generally known, the “Old As- 
sociation” meeting, is largely social, and 
for that reason for many years it has 
deen thought the holding of these en- 
joyable summer gatherings would cease, 
but such has not been the case and it 
does not seem likely that it will be. 

\s squalls come upon the horizon in- 
dicating a storm there soon appears the 
sunshine of affection which envelopes 
the “Old Association” and it carries on. 
More and more there is to be found a 
fine family spirit. 

Now a Family Party 


\t its inception only men attended 
the meetings, then after many years con- 
sternation was thrown into the gather- 
ing by the appearance of a woman. Then 
came other meetings and more women 
appeared. Now the meeting just sim- 
ply would not be if the mothers and 
wives and sweethearts of the members 


Lh 


' _ 








A. Raunick 
Great American 


O. J. Siebert 
Nat’l Libery 





of the association did not come along 
in large numbers. There has been in- 
jected further into the scene the pres- 
ence of children, which all makes for 
wholesomeness and tends to build a fort- 
ress around this meeting looking to per- 
petuity. 

With each year there are many new 
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to attend send keen regrets, expressing 
themselves to that effect. They are 
fond of the “Old Association” and what 
it stands for and what it does. They 
are happy to be part of it and hope to 
continue to be so. 
Session in Enlarged Casino 
The gathering at New Saranac Inn 














Ye “Old Association” Officers 1929-30 | 








G. F. Krank A. J. Halsey 
Hanover Continental 
Sec.-Treas. Vice-Pres. 


faces to be found in the ranks of New 
York State field men. They come to 
replace those who have been called to 
official positions in the various home 
offices—and many New York State field- 
men are called—or to fill responsible po- 
sitions in other sections of the country 
following their training in this state. 
From year to year there come to the 
meetings officers of a number of com- 
panies who join freely in the activities 
of the meeting. Always those unable 


G. Bulkley 
Niagara 


E. H. Hornbostel 


Firemen’s 


L. Daw 
N. Y. R. Bd. 


W. T. Bessant 
Gt. Amer. 
President 


S. W. Ross 
Aetna (Fire) 
Ch. Ex. Com. 


last week was the fifty-seventh anni- 
versary meeting. The sessions were held 
in the casino on the banks of the lake. 
The casino since the preceding meet- 
ing having been enlarged and beautified, 
it made an ideal place in which to hold 
such a meeting. 

L. G. Leonard, president, was in the 
chair and the meeting was opened in 
regular fashion with singing of “The 
Star Spangled Banner.” 

There followed the report of the exec- 


S. J. Macpeak 
Deputy Comm’r. 





utive committee by Chairman A. S Rob 
inson, and reports of chairmen of othe: 
various committees. Then the report o 
Secretary-Treasurer A. J. Halsey, wh 
also read numerous correspondence. 

This was followed by the singing o 
the “Old Association” song composed b: 
Miss Wood, daughter of John W. Woo: 
of the New Hampshire Fire. 

Of course no meeting of the “Old As 
sociation” would be complete without ; 
president’s address and L. G. Leonar: 
ran true to form in delivering a very 
humorous talk which will be found in 
another column of this report. 


Ernest Palmer Absent 


It had been advertised that Ernest 
Palmer, manager and counsel of the Chi 
cago Insurance Exchange, would be thi 
principal speaker at this meeting, but 
the Fates interfered and Mr. Palme: 
was unable to be present. Pinch-hitting 
in his place was F. P. Stanley, vice-pres- 
ident of the Glens Falls Indemnity, who 
talked informally on thé subject of “Per- 
sonality and Salesmanship.” Some aart 
of what he had to say on the subject 
will be found in another column. 

S. J. Macpeak, deputy superintendent 
of insurance of New York State, at pres- 
ent on his vacation, was a guest at 
the meeting and spoke briefly and un- 
officially. He said on being introduced 
by President Leonard: 

“This is the first time I have had 
the pleasure of coming before this as- 
sociation and as I do so I do not want 
you to treat this as an official visit of 
the department. You have your prob- 
lems. What they are I am sure I have 
not been able to tell thus far from this 
meeting. 

Macpeak Scores Delinquent Agenis 


“The conduct of the agents of fire 
and casualty insurance companies as a 
whole is particularly good, but the brok 
ers give us a great deal more trouble. 

“Regarding agents: if an agent gets 
behind in his accounts, the best thing 
to do is to take away his agency until 
he makes good. This is best for the 
companies and best for the man him 
self.” 

John B. Dacey of the Boston and Old 
Colony asked Deputy Macpeak, “If an 
agent were selling for five different com- 
panies and each of those five companies 
takes away his agency (this, of course, 








T. W. Posthill 
M. World F. & M. 























July 19, 1929 
































LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 
| JANUARY 1, 1929, STATEMENTS 


NEAL BASSETT, Presiden JOHN KAY, Vice-President and’ f 
_ H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 








ORGANIZED 1855 


FIREMEN’S INSURANCE COMPANY 


OF NEWARK, N. J. 
SURPLUS 
ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 


$56,065,676.33  $19,562,549.89  $13,500,000.00 $23,003,126.44 $36,503,126.44 





HENRY M. GRATZ, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, ow Rey a a eeners. V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


THE GIRARD F. & M. INSURANCE CO. 


OF PHILADELPHIA, PA. 


$ 6,036,606.06 $ 2,834,467.72 $ 1,000,000.00 $ 2,202,138.34 $ 3,202,138.34 





NEAL BASSETT, President JOHN KAY, Vice-Pres’t and Treasurer 
A. H. HASSINGER, Vice-Pres’t WELLS “ Bey LE bio Pres’t ARCHIBALD KEMP, 2d Vice -Pres’t 


MECHANICS INSURANCE CO. 


OF PHILADELPHIA, PA. 


$ 4,881,357.40 $ 2,770,413.44 $ 600,000.00 $ 1,510,943.96  $ 2,110,943.96 





NEAL AEST RCE vieree't WELLS T, BASSRTE Vice Pract ance MARY 'sGhynet andre 
NATIONAL-BEN FRANKLIN FIRE INS. CO. 


F PITTSBURGH, P 


$ 5,021,040.53 $ 2,502,743.59 ‘$ 1,000,000. 00 $ 1,518,296.84 $ 2,518,296.84 





A. H. TRIMBLE, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. — ‘a eetiie tan BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V. -Pres’t 


SUPERIOR FIRE INSURANCE CO. 


OF PITTSBURGH, P 


$ 4,837,239.59 $ 2,492,228.84 $ 1,000,000.00 $ 1,345,010.75 $ 2,345,010.75 





W. E. WOLLAEGER, President L BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. re. wee Soeur. V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


CONCORDIA F FIRE | INSURANCE CO. 
$ 5,359,804.52 $ 2,486,092.08 $1 1,000,060.00 $ 1,873,712.44 $ 2,873,712.44 





CHARLES L. JACKMAN, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V. -Pres't A. H. HASSINGER, V. on" eS aaa V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


CAPITAL FIRE INSURANCE CO. 


ONCORD, N. H. 


$ 666,598.88 $ 196.08 $ "300, 000.00 $ 366,402.80 $ 666,402.80 





NEAL BASSETT, Chairman of Board 
J. SCOFIELD ROWE, President S. WM. BURTON, Vice-Pres’t 
E, J. DONEGAN, Ist V.-Pres’t & Gen’l Counsel J. C. HEYER, Vice-Pres’t WM. P. STANTON, Vice-Pres’t 


ORGANIZED 1874 


METROPOLITAN CASUALTY INSURANCE CO. 


OF NEW YORK, 
$15,452,308.70 $10,173.698.43 $ 1,500 000. 00 $ 3,778,610.27 $ 5,278,610.27 
EASTERN DEPARTMENT 


10 Park Place 
Newark, New Jersey: 


WESTERN DEPARTMENT = CANADIAN DEPARTMENT PACIFIC DEPARTMENT 
844 Rush Street, 461-467 Bay Street, 60 Sansome Street _ J 
Chicago, Illinois _ Toronto, Canada San Francisco, California 

H. A. CLARK, Manager = = MASSIE & RENWICK, Limited 
’t Manage ? ’ W. W. & E. G. POTTER, Managers 
HR Mu. ‘SMITH Managers Ass’t Manager 


JAMES SMITH FRED. W. SULLIVAN JOHN R. COONEY 
































July 19, 192° 





“Qld Association” Saranac Meeting 





only applying to agents who show a 
deficit in their accounts) what would 
prevent that same agent from going to 
five other fire insurance companies and 
getting an agency from them?” 

Deputy Macpeak answered: “In a 
case of that kind where the agent did 
not pay the balance due, if you would 
report such a case to me I would co- 
operate with you to the fullest extent 
to see that that same agent would not 
be appointed for any other company 
in New York State until he had made 
good in connection with his balances.” 

This answer brought applause from 
the special agents and it would not be 
surprising if Deputy Macpeak found 
added activities on his hands in the 
very near future. 

On motion Deputy Macpeak was made 
an honorary member of the “Old Asso- 
ciation.” 


Letters From Those Unable to Attend 


Among the letters of regret on ac- 
count of inability to attend the meet- 
ing were one from J. M: Carruthers, 
Phoenix of Hartford; F. M. Smalley, 
president, Glens Falls; E. J. Sloane, vice- 
president, Aetna, F. L. Curtis, Spring- 
field Fire & Marine; and “Uncle” 
George P. Peck, retired, formerly spe- 
cial agent of the Pennsylvania Fire. 

There was some little feeling on ac- 
count of members of the association who 
were at New Saranac Inn but not in 
attendance at the meeting. It was 
thought they might be playing golf. 
Following discussion of the subject it 
was decided that in the future all scores 
turned in, made during the ‘morning 
when the mecting is in session, would 
be refused by the golf committee; a 
resolution in connection with this‘ was 
offered and unanimously carried, requir- 
ing all members coming to future meet- 
ings to attend the sessions. 

It was announced by Secretary-Treas- 
urer Halsey that there were 180 regis- 
tered to attend the meeting of which 
number 130 were members of the “Old 
Association.” 

Bessant the New President 

There followed the election of officers. 
John W. Wood, New Hampshire Fire, 
presented the following names and they 
were duly elected: 

President, W. T. Bessant, Great Am- 
erican and associated companies. 

Vice-President, A. J. Halsey, Conti- 
nental and associated companies. 

Secretary-Treasurer, George F. Krank, 
Hanover Fire. 





N. C. Rowland, Mich. F. & M. J. H. Perry, Globe & Rutgers 
Wife and Son 


Miss Rowland 


L. G. Leonard 


London Assur. 


P. D. Fogg 


Travelers 


Chairman of executive committee, S. 
W. Koss, Aetna (Fire) and associated 
companies. 

New members of executive committee: 
W. H. Bryant, American of Newark; J. 
E. Kelly, Jr., National Fire; J. W. Sum- 
mers, Home of New York. 

Among the informal speakers who 
made talks were J. A. Jordan, Continen- 
tal; J. W. Wood, New Hampshire Fire; 
E. H. Hornbostel, Firemen’s of New- 
ark; Laurence Daw, New York State 
Rating Organization; and C. E. Chase, 
vice-president, New Hampshire Fire. 

Mr. Chase said: “It is a great pleas- 
ure to be with you at this meeting and 
| am really surprised that you have so 
many present. I understood that this 
was nothing more than a golf tourna- 
ment. I find it is quite different.” 

The new president, on invitation of 
the chair, was escorted to his rightful 
place by John B. Dacey. Mr. Bessant 
thanked his co-workers for the honor 
bestowed upon him and made a mo- 
tion to adjourn. 


Wife and Son 


F. P. Stanley, Glens Falls 


H. W. Miller 


Comm. Union 


J. W. Wood 
New. Hamp. 


Motion Pictures Make 
Permanent Record of 


Convention Doings 


It looks as though “Bill” Hadley 
of the staff of The Eastern Underwriter 
will lose the very pleasant job he has 
had for many years making snap shots 
of “Old Association” personalities. This 
is due to the introduction of a real in- 
novation at the meeting last week. A 
motion picture man was on the job dur- 
ing the several days the members were 
at Saranac Inn making action pictures 
of the entire company which are to form 
the basis of the entertainment for next 
year’s meeting. 

The operator was making pictures of 
all sorts of situations and the whole will 
be welded into one film of more than 
two thousand feet in length. Its show- 
ing next year will give the “Old As- 
sociation” members a peek at themselves 
going places and doing things they will 
have otherwise forgotten, and it will 
doubtless produce no little mirth. 


cd 


M. L. Hughes, Newark Fire 
Mrs. Krank 


C. E. Chase 
New Hamp. 





J. B. Dacey 


Boston 


L. G. Leonard Puts Field 
Men In Good Humor 


GIVES PRESIDENTIAL REPORT 


His Facts Few and Far Between; Dis- 
courses Philosophically on Any 
Number of Subjects 


There follows the facetious, interesting 
and entertaining speech of President L. 
G. Leonard: 

“Before I attempt to make this ad- 
dress, I want to say to you all that 


I have tried awfully hard to be serious 
in composing it. 

“As this is the fifty-seventh annual 
meeting of the ‘Old Association,’ it is 
natural to assume that there have pre- 
ceded me just fifty-six.former presidents 
of it. It is very plain also that one 
is exceedingly fortunate in just being 
able to get into the first class of that 
noted fifty-seven varieties. Even so, the 
presidents to come hereafter may be 
the finest types of manhood, they evi- 
dently cannot be admitted to the first 
noted fifty-seven varieties. 

“We also may as well believe that 
there have been fifty-six annual ad- 
nual addresses; we cannot very well get 
away from that. I recall some nine- 
teen, I think, that is to say, I remem 
ber that there have been nineteen pres! 
dents preceding this. Please do not in 
fer from this statement that I remembe: 
all that each president has said in his 
address for I do not, not quite all; it 
fact, I'll be honest and say I don’t re 
member anything, and I paid attention 
too. 

“Many of you may recollect some of 
the words mentioned by past president: 
and it is barely possible you may have 
been impressed. However, I am quit: 
sure there will be nothing in my speecl 
today to impress any one although | 
understand it perfectly myself, the onl 
reason you sit through it, if you do, 15 
because you feel sorry for me and yc: 
won't leave the room for fear of mal 
ing me feel bad. 


What Former Presidents Did 


“Former presidents have taken entir 
ly different topics for their addresse 
Some have had a tendency to prophes? 
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*Tested Methods’’—No. 8 


The Judge’s Policy— 
A Story of Intelligent 
. . + Sales Strategy 


His coat off, and his feet on the desk, 
Newt McWhorter, local agent, cas- 
ually ran his eye over a Glens Falls 
Residence Burglary folder. For 
several minutes, nothing registered. 
Then came the “click,” and Newt 
reached for his coat and hat. 
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fluential citizen—about Residence Burglary Insurance. 


In a few minutes he was telling 
Judge Healy—the town’s most in- 


“While you’re away, Judge, your closed house will be 
an open invitation to the second-story worker. You 
will feel a lot more comfortable if the valuables you 
leave at home are insured against robbery. Residence 
Burglary Insurance is really a year-round coverage with 
extra value at vacation time.” 


“Probably you’re right, Newt,” said the Judge. ‘‘Re- 
cent experience on the bench has taught me that there 
is plenty of need for burglary insurance. Maybe Mrs. 
Healy and I would worry less if our belongings were 
insured. Suppose you send me a $2,000 policy.” 


Back at his office, Newt made a list of people who 
usually spent the summer months out of town. Then he 



















wrote the Judge’s policy, pocketed it and commenced 
to make his calls. In every case he began his sales talk 
like this: 


“T’ve just written a $2,000 Residence Burglary Policy 
for Judge Healy. Take a minute to look at it, and you'll 
see how much a burglary policy will do for you in case 
your home is robbed.” 


During the next few days, Newt called on thirty peo- 
ple. Half of them came over into the “sold” column 
as a result of his intelligent sales strategy in showing 
the Judge’s policy. 


MORAL: There is a time for all things and the hot weather alibi is the “bunk.” 
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for the future, some tell of the pro- 
fession up to the present and what a 
wonderful change has come over us all. 
Some reminisce. Oh, I hope I don’t 
reminisce yet, as they say it’s a sure sign 
of old age. Of course it is no disgrace 
to be old; in fact, it is wonderful to be 
old, as they say your disposition grows 
mellow, jealousies, if any, entirely dis- 
appear and, therefore, you appear more 
gracious. 

“Believe it or not, as I am writing 
this off, I am absolutely up against it, 
for a topic to speak on. I suppose I 
could talk on good fellowship and all 
that brotherly love stuff but everybody 
here knows we are all good fellows and 
[ would be only taking up your time 
telling you what you already know. Be- 
sides, if I started to tell what a wonder- 
ful crowd we all were, who could tell, 
some of us might get so stuck up that 
the companies couldn’t do a thing with 
us, so I’m telling you it’s darned diffi- 
cult to get a subject that will interest 
you all without causing friction, and I 
know that you know the last thing I 
wish to cause is friction. 

“Friction—why isn’t that an excellent 
topic to talk on? It may be a little 
deep for some of us but perhaps if I 
speak a little slow and deliberate and 
explain in detail as I go along, that you 
will all be able to understand most of 
the subject. Friction — according to 
Webster, is ‘the act of rubbing to stimu- 
late the circulation of blood vessels, irri- 
tation or disagreement caused by diver- 
gence of opinion.’ 


“Now, that seems clear enough, 
doesn’t it? And yet when we put two 
and two together, it seems more in- 
tricate. I think you will all agree with 


me, however, in the beautiful sentiment 
expressed in the last stanza.  Irrita- 
tion or disagreement caused by diver- 
gence of opinion. What could be more 
appropriate at this time? Now that we 
thoroughly understand that attitude 
taken by these people in their dilemma, 
we will proceed to diagnose the ultimate 
results to be obtained forthwith. 

“Each individual member of the lodge 
is bound to retrace his steps if he over- 
steps, which fact seems perfectly rea- 
sonable. 

“In order to form a compact body in 
this instance, it is necessary to draw 
our own conclusions, no one else will, 
and why should we ask anybody else 


Mrs. Duffy 





Mr. Duffy, Springfield F. & M. B. H. Hegner, Alliance 


to stop and draw our own conclusions, 
when they are purely and simply our 
own conclusions, and I want to say right 
here and now that I really believe it is a 
signal honor for one to be able to draw 
his own conclusions on this subject and 
he should not be deprived of that honor, 
come what may. 


Why Buyers Can’t Be Punished 


“Some say the buyer of the stuff 
should be punished just as much as the 
seller. Now it just goes to show how 
nonsensical this statement is. Far be it 
from me to take a stand on either side, 
but I reserve the right as an American 
citizen to ask certain questions bearing 
on the subject. 


“Tf we are to punish the purchaser the 
same as the seller (or bootlegger) and 
find him as guilty as the bootlegger, 
where, I ask you, are we going to find 
the necessary honest ten million officers 
to make the arrests? I'll answer for 
you. It can’t be done—there aren’t 
enough officers that will do the trick. 
Next, even if we did make these ar- 
rests, where in the name of heaven 
could we put these thirty million buy- 
ers if we did arrest them? There ain’t 
no place provided for that purpose. 

“T understand that most every one 
thinks the reason that the birds all fly 
south each fall is because it becomes 
so cold up here that they cannot stand 
it in this northern climate. I was of 
this opinion until very recently when a 
little bird told me the real reason, which 
is that they cannot depend on obtaining 
food in the winter weather here, as all 
the bugs and worms, etc., upon which 
they feed, simply vanish. So reaily the 
temperature is not the season at all; it’s 
their food. Now, you say, ‘Why do they 
come back up north in the spring?’ 
Well, why do you come north in spring 
if you go south for the winter? 

“Now that we have explained these 
technical points satisfactorily, we can go 
ahead understandingly. 

“It has been beautifully said that 
President Washington died childless so 
that the whole nation might call him 
the father of his country. This state- 
ment being expressed many, many years 
ago seems still strong with us today and 
no doubt will ever be so. However, the 
people of this great country, in order to 
form a more perfect union, establish 
justice, insure domestic tranquility, also 











Mrs. Hegner 


K. J. Cole, Automobile 
Mrs. Cole and Mrs. Currie 


insure people who do not burn their 
places up, it is paramount at this time 
to take cognizance of the fact that we 
must exert the utmost caution in pass- 
ing on lines where there is the slightest 
semblance of coercion between parties 
of the first part, say nothing of parties 
of the second and third parts. 


“This then becomes the opportune 
time to forecast the results of the years 
and I am bound to say that unless an- 
other gang war develops in our midst 
and our best men are incapacitated and 
thereby eventually cutting off the source 
of supply, we should have even a much 
better year than in 1928. It is, then, ab- 
solutely obligatory in these instances to 
use due diligence if we have to resort 
to use of sawed off shotguns or even 
machine guns, as it is admitted that a 
wider sphere is ultimately opened up 
if the latter course is pursued, although 
it is considered by some narrow-minded 
people as taking undue precautionary 
measures. 


Judging the Wiser Fellow 


“This, then, leads us on to further 
discussion as to who’s who in this large 
world of ours. There has always been 
a grave question in my mind whether 
the fellow who talks a lot with ques- 
tionable results or the fellow who 
doesn’t say anything is the wiser. In 
the first instance a person opens up a 
subject that can be freely argued and 
you can fairly judge his capacity. In 
the case of the fellow who says nothing, 
he gives you no opportunity to gauge 
him for a darn fool or a wise old fellow. 
It, therefore, puts one at a disadvantage, 
but I think you can often talk with any 
person, if only for ten minutes, and 
learn something if you allow that person 
to do the talking. 

“You have listened to my nonsense 
and I appreciate your indulgence. Most 
of you know why I have spoken this 
way; at any rate, all of you who know 
me understand. For the benefit of those 
few who are wondering and _ possibly 
think I am not just right, i want to say 
I still have my faculties; I admit it. 
The reason, however, for the character 
of this address is plain to me. I could 
not interest any one in my address if 
composed in my serious moments and 
I know it. I have tried to do it and 
the result was even worse than this, so 
what was the use in being a burden to 


Mrs. Wallberg 


J. A. Wallberg, Niagara 


you all for fifteen minutes when this is 
an occasion for relaxation and fun. 
Perhaps some of you think I have used 
all the big words, this is not true either. 
I have many more that could be used; 
true, they may not all be in Webster’s 
or be put in the right places but you 
need not care. Besides, there is no real 
harm done and Webster isn’t the whole 
thing in my vocabulary. 

“Before closing this, the address of 
the fifty-seventh president of the Old 
Association, I want to take this oppor- 
tunity to express just a few words | 
have in mind. Personally, I am most 
proud and happy to have received the 
honor of having the privilege of acting 
as the president of the New York State 
Association of Supervising and Adjust- 
ing Fire Insurance Agents, and to follow 
the wonderful men preceding me. _ | 
know of no honor greater in the fire 
insurance fraternity of this state, that 
one could wish for. I think I speak 
correctly when I say the companies we 
all have the honor to represent feel most 
kindly toward our association and I am 
sure they wish us to continue indefi- 
nitely.to function for the good fellow- 
ship we strive for. 

“This business of ours, that is to say, 
the daily work of the members of our’ 
association, has changed quite material- 
ly in the last few years and the older 
members realize this more than those 
that have joined the last ten years. Re- 
cently we have been advised of the in- 
tention to meet just twice a year. In 
olden days, with perhaps a few over a 
hundred members, we met each month 
and every one knew each other and in 
most instances called each other by their 
first names. Then came the meeting 
two months apart, then four times a 
year, and now two meetings a year with 
over two hundred members and we don’t 
seem to have the opportunity to get 
acquainted like in the old days, which is 
rather unfortunate. 

“True, we have our well established 
field clubs, which gives men in each in- 
dividual city like Albany, Syracuse, 
Rochester and Buffalo, a chance to have 
quite a pleasant existence with fellow 
members in each such city. 

“So let me urge you all to be sure and 
make the best of your meeting at Sar- 
anac Inn to get acquainted with boys 
you do not know and have the best 
time possible, for we are not likely to all 
be together again until January, 1930.” 





A. S. Robinson, Northern Assu’. 
Mrs. Robinson 
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Our “Whole-in-One” policy, cov- 
ering personal accident, public 
liability, property damage and loss 
or destruction of golfing equip- 
ment, gives complete protection to 
the golfer. 


Every golf player can join this 
“Whole-in-One” club. Membership 
will not only provide peace of mind 
but also — in case of accident or 
loss — an even greater reason for 
rejoicing than having holed out in 
One. 


Geta supply of our “Whole-in-One” 
policies and start a membership 
drive. 


AMERICAN EAGLE FIRE 
THE CONTINENTAL 
FIDELITY-PHENIX FIRE 
FIRST AMERICAN FIRE 
FIDELITY & CASUALTY 
INSURANCE COMPANIES 
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“Qld Association” Saranac Meeting 





Delegates View On 
Screen How Jones and 
Hagen Do Their Stuff 

The entertainment provided during 
the session this year was especially de- 
signed to give the golfing element of 
the “Old Association” a thrill. It con- 
sisted of moving pictures of the inimit- 
able “Bobby” Jones and Walter Hagen 
doing their stuff. There was the regu- 
lar movie action and also slow motion 
pictures of the two golf stars in various 
shots. Of course the golfers were de- 
lighted and there was much enthusiasm 
among the non-golfers, too. 

The writer was informed that the 
golfing in the afternoon following the 
showing of the moving pictures of Jones 
and Hagen was not so good. Everybody 
was trying to imitate the style of the 
stars and much went wrong. 





PROHIBITION PROBE 





President Leonard Congratulates Com- 
mittee Members on Surviving Temp- 
tatrons of Their Task 


Just prior to delivering his address 
as president L. G. Leonard remarked: 
“The committee on investigation of 


the prohibition question will report on 
the why nots and wherefores in every 
particular. 

“The committee which was appointed 
some months ago for the purpose of 
investigating thoroughly all angles of the 
prohibition question, the Eighteenth 
Amendment, its successes or failures in 
every particular, its effect on the asso- 
ciation as a whole, whether the efficiency 
of its members has increased or vice 
versa, and mainly to report whether it 
is more or less difficult to obtain good 
stuff today compared with 1923, and if 
they believe it necessary that salaries be 
increased to take care of this extra ex- 
pense if any, will report at the banquet 
tonight. The members of the commit- 
tee are John B. Dacey, chairman; Har- 
old Carothers, Homer Staley and O. J. 
Siebert. 

“IT might say that this committee has 
had many night sessions working on 
this problem and deserves much credit 
coming through in as good condition as 
they seemingly are.” 


SOUTHERN FIRE AGENT 
The Southern Fire has appointed the 
John P. Hancock Co. as its local agent 
for Buffalo, Niagara Falls and Roches- 
ter for fire and allied lines. This agen- 

cy has its headquarters at Buffalo. 


. 


STANLEY ON PERSONALITY 


Glens Falls Indemnity Vice-President 

Says Success of Great Men Lies 

in Personality 

F. P. Stanley, vice-president of the 
Glens Falls Indemnity (pinch hitting for 
Ernest Palmer of Chicago) in his talk 
on personality and salesmanship said in 
part: 

“Some day, somewhere, somebody is 
going to give a darn good talk, but you 
are not going to hear it today. When 
I received your kind invitation, I was 
busy in the office. The girl came in and 
said: ‘There’s a gentleman outside to 
see you with one of our local agents.’ 

“T thought—well, here’s some business 
—but it wasn’t, it was your president, 
Mr. Leonard. When the invitation was 
extended I said, ‘Well, why did you pick 
on me?’ and the gentleman said, ‘We 
had a good man, but he couldn’t come.’ 

“T thought at first I would tell you 
some stories but I didn’t know there 
would be ladies present. Also thought 
I would speak on ‘Friction,’ but since 
your honorable president touched on that 
subject I shall try another. It is ‘Per- 
sonality.’ 

“T have just recently been quite in- 
terested in a discussion of the subject 
on which Carnegie Institute is spending 
a great deal of time. It doesn’t make 
any difference how young or old one is, 
female or male, it is a most vital sub- 
ject. The success of many of the most 
prominent men of this country is attrib- 
uted to personality; that is to say, 85% 
is attributed to personality and 15% to 
the technical knowledge of their busi- 
ness.” 

At the conclusion of his address, on 
motion of S. W. Ross, Mr. Stanley was 
made an honorary member of the “Old 
Association.” 








NEW MAYFLOWER DIRECTOR 

Gilbert H. Frank has been elected a 
director of the Mayflower Fire & Marine 
and the Mayflower Fidelity & Casualty. 
He is a director and cashier of the First 
National Bank of Newport, Pa., and is 
identified with a number of financial, 
utilitv and industrial enterprises in cen- 
tral Pennsylvania. 





Albert Conway, superintendent of in- 
surance, has recently filed a report of 
the examination of the suburban divi- 
sion of the New York Fire Insurance 
Rating Organization. About 3,600 rat- 
ings computed under various schedules 
were examined with the result that about 
8% were found to be erroneous. 


F. F. Buell, Agricultural, 
Ill at Inn, Absent From 
The Business Session 
F. F. Buell, Agricultural, one of the 
old guard of the “Old Association” and 
continuously one of its most loved mem- 
bers, was absent from the meeting in 
the casino due to being confined to his 
bed in the Inn. This was greatly re- 
gretted and the fact being called to the 
attention of President Leonard, a com- 
mittee was appointed to call on Mr. 
Buell carrying the regrets of the “Old 
Association.” 





WINNERS OF LADIES’ EVENTS 





Mrs. Ross and Mrs. Carnaham Leaders 
in Putting; Mrs. Folsom First 
in Bridge 

The winners of the ladies’ putting or 
clock golf contest at Lake Saranac were 
as follows: 

Mrs: S.W.OROSS: ei.cacccns low gross 

Mere. Carnaham ......- first low net 

Mrs. Cleaves and Miss Rowland tied 

for second low net. 

In the bridge tournament (ladies) 
Mrs. Abbot Folsom was first and Mrs. 
Carnaham was second. Mrs. Hegner 
scored low. In the men’s tournament 
P. M. Taylor was first; Laurence Daw, 
second; and Milton Northrup, booby. 





WOULD BAN WOODEN SHINGLES 

The Oklahoma City commission is con- 
sidering passing an ordinance prohibit- 
ing the use of shingle roofs as a fire 
menace. In 1913 an ordinance was 
passed prohibiting new shinele roofs and 
placing restrictions on old ones, but 
that ordinance was set aside in 1924. 
according to C. T. Ingalls, manager, of 
the Oklahoma Inspection Bureau, who 
recently submitted recommendations for 
a new ordinance to the city council. The 
matter has been referred to City Mana- 
ger Fry and Fire Chief George Goff 
for investigation. 





OKLAHOMA LOSSES CUT 

A reduction of approximately 10% in 
the number of fires occurring in Okla- 
homa within the first five months of 
1929 was revealed by the report filed by 
C. R. O’Neal. state fire marshal. The 
fire loss of 1929 during this neriod was 
given at $991,506, as compared with $1,- 
021,528 in the same neriod of 1928, show- 
ing a decrease of $30.012. Conflagrations 
were lareely centered in three large 
fires at Mangum, where the loss of sev- 
eral business houses ran up the gener- 
al total, at Purcell and at Muskogee. 


E. W. BUTCHER DEAD 


Virginia Insurance Man Was Guide and 
Mentor to A. G. McIlwaine in 
Latter’s Early Days 
Edward W. Butcher, vice-president 
and general manager of the Petersburg 
(Virginia), died at his home in that 
city July 15 in the 79th year of his age, 
following a protracted illness. He was 
associated with the company more than 
half a century. A few years ago he was 
presented a silver service on the occa- 
sion of the celebration of the fiftieth 
anniversary of his entering the servicc 
of the company. On this occasion, the 
late Archibald G. Mcllwaine, former 
United States Manager for the London 
& Lancashire, and president of the 
Orient, who learned the rudiments of 
the insurance business under the tutel- 
age of Mr. Butcher, delivered an inter- 
esting address in which he recalled some 
of his early experiences in the business 
in Petersburg, which was his native city. 
Mr. Butcher is survived by a widow, two 

sons and five daughters. 





MILLER IN RAILROAD WRECK 


Although black and blue from bruises 
received in a railroad wreck last week, 
Louis T. Miller, special agent of the 
Public Fire for Virginia and the Caro- 
linas with Richmond headquarters, is 
back at his office but he says that it 
will probably be a week or two before 
he will be able to get out into the field 
again. He was enroute from Rocky 
Mount, N. C., to Richmond with a seat 
in a Pullman on an Atlantic Coast Line 
northbound express when five of the 
Pullmans were derailed, turning over in 
a swamp an hour out of Rocky Mount. 
He was one of several score passengers 
that suffered more or less serious in- 
juries. Rushed to a Richmond hospital, 
he was greatly relieved when an X-ray 
failed to disclose any broken bones. 





WELDON JOINS P. L. HAWKS 

Gilbert Weldon, formerly manager of 
the American Foreign Insurance Asso- 
ciation at Calcutta, India, has joined the 
general agency of P. Lester Hawks at 
Richmond, Va., as associate general 
agent. This general agency, which re- 
cently moved from Greensboro, N. C., 
represents in Virginia the American 
Equitable, American Constitution Fire, 
American Home Fire, Law Union & 
Rock, London & Lancashire, Indemnity, 
Merchants & Manufacturers Fire, New 
York Fire, Peoples National Fire, Stuy- 
vesant and Sussex Fire, and handles the 
District of Columbia also for some of 
these companies. Mr. Weldon formerly 
traveled the Southeastern states as a 
special agent. 











“America Fore” Group Snapped At Saranac Inn 














READING LEFT TO RIGHT:—J. A. 


Vermilye, Walter Gaughh, Grant Bulkley, A. J. Halsey, Harold Bross, F. T.Collaton. 


Waliberg, Harry Agar, David Davidson, G. W. Ingalls, J. A. Jordan, Walton L. Griffith, Abbott Folsom, W. D. Wilson, H. R. 
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Legal Discussion Of 
Auto Theft Definition 


NHY LIMITATION IS MADE 





Companies Have To Avoid Losses By 
Trick; Common Law Definition 
Is Too Broad 





The National Automobile Underwrit- 
rs’ Conference recently made some 
hanges in the definition of the theft 
overs, which appeared in last week’s 
fhe Eastern Underwriter. L. T. Hollis- 
er wrote a letter to the New York 
‘Journal of Commerce” ‘criticizing the 
heft provision in the automobile policy 
ind early this week this criticism was 
inswered by Albert J. Rifkind of the 
iw firm of Rifkind & Reiley. Mr. Rif- 
sind has this to say about the point at 
ssue: 

“Theft, robbery and pilferage * * * 
nd excepting loss suffered by the as- 
ured from voluntary parting with title 
and (or) possession, whether or not in- 
duced so to do by any fraudulent 
scheme, trick, device or false pretense 
or otherwise,” as legally defined. 

The condition quoted in the headnote 
which is the subject of criticism by L. 
T. Hollister on page two of The Journal 
of Commerce of Saturday, July 13, 1929, 
has a clear and well-defined meaning in 
the law as enunciated not only by the 
courts in the State of New York, but 
by the courts in our sister states. 

It is of first importance to bear in 
mind that the theft, robbery and _ pil- 
ferage insured against are not the crimes 
defined by the common law or by the 
penal law of the state, but only as de- 
fined by the policy of insurance which 
is the contract of the parties. This 
rule of law was definitely settled by the 
Court of Appeals in the celebrated case 
of Rosenthal vs. American Bottling Co., 
207 N. Y¥. 162. 

In the absence of limitation on the 
company’s liability under policy as writ- 
ten, the term “theft” as used in a policy 
insuring the owner against loss by theft, 
robbery or pilferage, would be given its 
ordinary meaning, Royal Insurance Co. 
vs. Jack, 46 A. L. R. 529, and the term 
would include larceny by trick, Illinois 
Automobile Insurance Exchange vs. So. 
Motor Sales Co. 24 A. L. R. 734; Coo- 
ley’s Briefs on Insurance, Second Edi- 
tion, Volume 6 at page 4988. 

The companies, therefore, in order to 
limit their liability"and to indemnify the 
assured against loss which involves ali- 
mo furandi have expressly excepted loss 
occasioned by voluntary parting of pos- 
session by the assured “whether or not 
induced so to do by any fraudulent 
scheme, trick, device or false pretenses 
or otherwise.” 

In Delafield vs. London & L. F. Insur- 
— Co., 177 A. D. 477, Justice Davis 
uid: 

“While this policy insures against 
‘theft,’ it seems clear that it was not 
he intention of the parties to the con- 
act of insurance to insure against lar- 
ny by trick and device: that is, theft, 
e commission of which involves, as an 
sential element, the deception of the 
sured resulting in a surrender of the 
ssession of his property. The term 
ieft,’ as used in this policy, does not 
clude all forms of larceny recognized 

law.” 


Van Vechten vs. American Eagle 


In the leading case of Van Vechten 
s. American Eagle F. Insurance Co., 
39 N. Y. at page 305, Justice Cardozo, 
1 ow Chief Justice, said: 

“The problem before us is not one of 
‘ atutory construction. It is one of the 
leaning of a contract. The legislature 
ay affix to new combinations of events 
the name’ of an old crime. The conclu- 
son does not follow that the same word, 
aid still less another word which once 
\\as an equivalent, must suffer a like ex- 


tension in the thought of parties to a 
contract.” 

Further on in his opinion, at page 306, 
the learned Justice gives the following 
example: 

“Tf the plaintiff had sold his car on a 
credit fraudulently procured, he would 
be the victim of larceny; yet manifestly 
the sale would not be theft under the 
provisions of this contract. Larceny un- 
der the statute was, therefore, something 
different from theft under the contract, 
even before larceny had been extended 
to include misuse of motor vehicles.” 

The construction which the courts 
have given to the above condition is 
fully justified when we bear in mind 
“the need for uniformity of meaning,” 
especially when “the policy does not lim- 
it its protection to casualties suffered 
while the car is in New York.” These 
quotations are taken from page 307 of 
the Van Vechten case supra, where Jus- 
tice Cardozo further said as follows: 

“Theft, robbery and pilferage in any 
other state are equally within its terms. 
(The term of the policy.) This without 
more is sufficient to forbid a reading 
that would cause the risks to vary with 
the accidents of local laws. Neither in- 
sured nor insurer can have believed that 
the same act would be theft within the 
purview of the contract if committed in 
New York, and a meré trespass or con- 
version if committed in Massachusetts 
or New Jersey. They spoke in terms 
so common, so responsive to realties, so 
as to have a meaning everywhere. By 
this they must abide.” 

Some fifteen years ago a question 
arose in one of our local courts as to 
whether there was “a theft, robbery or 
pilferage” within the meaning of the 
policy where the owner of an automo- 
bile parted with possession by leaving 
it with a third person for sale or return. 
and the court held that where the third 
party disposes of the automobile and 
converts the proceeds to his own use 
that did not constitute a “theft, robbery 
or pilferage” within the meaning of the 
policy. The aforesaid decision anticipat- 
ed the law as settled by our Court of 
Appeals in the Van Vechten case supra. 

To the same effect see Glens Falls In- 
surance Co. vs. Stewart, 127 Misc. Re- 
porter 353, affirmed 219 A. D. 817. 

In Royal Insurance Co. vs. Jack supra, 
it was held that the fact that the pur- 
chaser paid for the car with a forged 
check did not constitute theft as defined 
by the policy. 

From the foregoing cases it is self- 
evident that in order to avoid the limita- 
tion of liability on the part of the in- 
surer found in the policy, it is neces- 
sary that the assured and the insurer 
contract that the condition aforesaid be 
eliminated from the policy, and this can 
be accomplished by a rider duly at- 
tached to the policy. 





MO. AUTO FIRE RATES CUT 





Big Cities Receive the Largest Reduc- 
tions; State-Wide Changes Are 
Very Small 

Joseph B. Thompson, superintendent 
of insurance for Missouri, has announced 
a general revision of fire insurance rates 
on automobiles in various parts of the 
state. The new schedule followed a con- 
ference between Thompson and repre- 
sentatives of various insurance compa- 
nies who sought to raise their rates on 
certain types of commercial automobiles 
in some parts of the state. ; 

Under the agreement reached with 
Superintendent Thompson the fire in- 
surance rate for pleasure or family, type 
automobiles in St. Louis has been re- 
duced 26%, while in the same city the 
commercial car rate will be 86% lower. 
Under the same arrangement a number 
of cities including Kansas City. St. Jo- 
seph, Hannibal. Springfield and Sedalia 
will be granted a decrease of 10.1% on 
pleasure cars and 10% on commercial 
automobiles. 

Elsewhere in the state the rate for 
commercial cars will be increased slight- 
ly, while on pleasure cars there will be 
a reduction of four-tenths of 1%. 























The Slacker 


N early Philadelphia life was made miserable 
for the “slacker” at the fire who did not join 
the bucket brigade in fighting a blaze. There 

were even times when more attention was devoted 
to the slacker than to the fire itself. 


Two lines were formed from the fire to the 
nearest pump or well. It was the duty of those in 
one line to pass up full buckets from the source of 
the supply to the blaze. The other line of men 
passed back the empty buckets. Those who were 
idle or who tried to break through the lines got a 
soaking. 


The Franklin Fire Insurance Company has 
never played the role of a “slacker” in the drive 
to curtail fire dangers. On the contrary it has 
always been a leader in fire prevention activities to 
the benefit of its local agents as well as to the 
nation at large. 


THE FRANKLIN FIRE INSURANCE CO. 
of Philadelphia 


WILFRED KURTH, Pres. 
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Says Builders’ Risk 
Rates Are Inadequate 

BLAMES FIRES ON MECHANICS 

Moses Tanenbaum, Well-Known Broker, 


Claims Companies Are Not Charging 
Enough For Carelessness 





A severe indictment of mechanics em- 
ployed on buildings in course of con- 
struction was made last week by Moses 
Tanenbaum, well-known insurance brok- 
er and member of the firm of I. Tanen- 
baum, Son & Co., in the course of a let- 
ter he wrote to an insurance company 
executive commenting upon what he 
called inadequate rates charged for 
building risks. He said that the me- 
chanic of today is absolutely indifferent 
to protecting property, or even the life 
and labor of other mechanics employed 
with him, and that as a result the fire 
companies are insuring against hazards 
which are greatly in excess of what they 
were a few years ago. 

Mr. Tanenbaum’s letter was prompted 
by the recent series of bad fire losses in 
large apartment houses nearing comple- 
tion. Apparently there was no reason 
for these fires, and Mr. Tanenbaum ven- 
tures the opinion that most of them are 
due to gross carelessness on the part of 
laborers in the use of cigarettes, small 
stoves and other things. In his com- 
munication urging the fire insurarce 
companies to raise their rates on build- 
ers’ risks, Mr. Tanenbaum says in part: 

“Occupying the position not alone as 
a broker but with some slight knowledge 
of underwriting and still more so being 
actively interested in the welfare and 
prosperity of your and other fire insur- 
ance companies, | am taking the privi- 
lege and, in a friendly spirit. criticizing 
what I believe to be an inadequate and 
unreasonable rate, promulgated not alone 
by the New York Fire Insurance Ex- 
change, but by most of our rating bu- 
reaus throughout the United States on 
buildings in course of construction. It is 
possible that you may not personally 
have had the experience or supervised 
the construction of buildings. or been in 
position to observe the indifference of 
the mechanics in the use of cigarettes, 
matches and other appliances. frequently 
stoves, and other devices that are in 
most cases responsible for the many fires 
that occur whilst buildings are in process 
of construction. 

Enormous Liability Involved 

“The rate of 25 cents per year on non- 
fireproof buildings in course of construc- 
tion, deducting therefrom the commis- 
sion paid to brokers or agents, the over- 
head expense of your organization and 
of taxes, which latter, according to the 
records published by the majority of in- 
surance companies, evidenced a rate of 
40% of the premiums, leaves very little 
aS a compensation to the insurance com- 
panies, for the enormous liability accept- 
ed by them in underwriting a structure, 
fireproof or otherwise, in process of con- 
struction. 

“The Aeolian Building, the Sherry- 
Netherland Hotel, the Rockefeller Bap- 
tist Church on Riverside Drive and many 
other buildings of a like nature, irre- 
spective of the several apartment houses 
in our different burroughs, which have 
cost many more severe losses, evidence 
in my judgment that the rates are inad- 
equate and thus the fire insurance co™- 
panies are gambling at a great hazard 
about 100 to 1 in accepting this class of 
business at the rates now in existence. 











agents. 


A Company with a continuous | 
and unblemished record of over 
a Century in protecting the 
interests of policyholders and 


Re iil ie ae i a a il aed 


Agents Wanted Where Not 
Represented 


NEWARK FIRE INSURANCE COMPANY 
Newark, N. J. 

















Franklin W. Fort 





Fire Reinsurance Treaties 


Eagle Fire Insurance Company 
Baltica Insurance Co., Ltd. 


18 Washington Place, Newark, N. J. 


(New Jersey) 
(Denmark) 


Thomas B. Donaldson 




















“In my humble judgment, the hazard 
on buildings in process of construction 
is on a parity with that of the average 
carpenter shop and, in fact, if [ were an 
underwriter | would prefer to assume the 
liability and contract insurance on a car- 
peuter shop in a nominal amount and at 
the rates quoted of about 60 cents per 
annum, than to risk the capital of my 
company for the low rate of premium 
and in the large amount of ilability as 
evidenced in the recent losses sustained 
on the various buildings in process of 
construction. 

“The mechanic today is absolutely in- 
different to protecting property, or even 
the life and labor of other mechanics 
cmployed with him. They violate prac- 
tically every conservative law and pre- 
caution while performing their labors on 
buildings in process of construction. 
They smoke while loose building ma- 
terial is exposed to their smoking. They 
will use fire and heat to protect them 
from the cold and leave the stoves un- 
protected. They will throw matches in 
rubbish, trusting to luck. 


Control Over Labor Lacking 


“The contractors and builders have no 
control over the laborer today; he is a 
member of a union, and the average con- 
tractor fears to correct the violation of 
his and their rules during the period of 
construction. 

“The majority of the buildings con- 


structed today in our and other cities 
are being built by speculators and not 
investors, and thus their only aim is to 
complete the building as speedily as pos- 
sible and to, rely upon their insurance 
to protect them against the hazard of 
loss by fire. These builders are required 
to immediately obtain insurance to cover 
the loans they require, which may be 
builders’ loans or permanent fixed loans. 

“The fire insurance companies, there- 
fore, are in a position to require ade- 
quate compensation for the indemnity 
that they sell. The writer has had oc- 
casion to frequently watch the manner 
in which the structure on the northeast 
corner of Forty-third street and Fifth 
avenue was being built, and thus is in a 
position to comment on the majority of 
the mechanics that were employed dur- 
ing the period of the construction. 

“It is my impression that the subject 
of these lines is of sufficient importance 
and of interest to and in the welfare 
of your company and the insurance com- 
munity as a whole, to be given by the 
officers serious consideration. The same 
conditions prevail today in practically all 
our large cities throuzhout the nation. 

Effect of Rate Advance 

“The fear that possibly an advance in 
rate, ‘just and reasonable,’ may injure 
the older insurance companies by and in 
competition of the many new entries in 
the field need not disturb the intelligent- 


ly administered fire insurance organiz: 
tions. 

“These newcomers are handicapped | 
the re-insurance reserve required 
them while the older companies hay 
long since safeguarded their position a: 
thus are in a position to hold their ow 
against the imaginary new competition. 

“There seems to be an unbusiness-lil. 
practice in existence in our city that 
believe should be promptly correct: 
Brokers apply for insurance coveri1 
buildings in process of construction a: 
carry them under binders which are r 
newed practically every fifteen days f: 
an indefinite period, and iu fact, as 
am advised, have been until the buil 
ings are actually occupied; thereby th 
not alone hazard the companies’ liabilit 
but obtain the insurance at a far low 
rate than if the policy were issued at th 
specific rate. 

“You will also understand that by cai 
rying the line under a binder for a peric 
of time, the insurance companies lose th 
interest on their premium that they a: 
entitled to receive practically on the i 
ception of the original liability.” 





FIRE ASSOCIATION CHANGE 

President J. W. Cochran of the Fir 
Association fleet announces the followin: 
field changes in Pennsylvania: Special! 
Agent R. S. McKian, who has been asso 
ciated with Special Agent H. H. Sunder 
land in western Pennsylvania, is trans 
ferred to central. Pennsylvania, where hy 
is associated with Special Agent T. | 
Trout at his headquarters, Central Trust 
building, Altoona. C. M. Alexander who 
has had considerable experience with 
the Board of Fire Underwriters of Alle- 


gheny County and as a local agent, be- , 


comes special agent in western Penn- 
sylvania, associated with Special Agent 
Sunderland at his headquarters, Colum- 
bia Bank building, Pittsburgh. 





NEW JERSEY CITY AGENCY 

The Moss-Garland agency has been 
formed in Jersey City with a capital of 
$50,000. The agency will write general 
fire lines and inland and ocean marine 
insurance. The members of the new 
agency are David Moreland Moss, Harry 
Yoner Moss and Solomon J. Garland, all 
of whom have been inthe real estate 


and general insurance for the past few 


years 





AGENT FOR CENTRAL UNION 

The Whitehall Agency, Inc., has-been 
appointed New York metropolitan and 
suburban agent for the Central Union 
for fire and allied lines. This agency 
also represents the Patriotic for fir: 
lines, the Sun Indengnity for casualt) 
and the Sun Insurance Office for auto 
mobile fire and theft covers. The Ce: 
tral Union is a running mate of thi 
Scottish Union & National. 





GLENDENNING PROMOTED 

The board of directors of the Frank 
lin Fire, of the Home group, last wee! 
elected John Glendenning secretary ©! 
the company in charge of the Philade! 
phia office. He was elected an assistan 
secretary of the Franklin a few week 
ago when he was appointed manager © 
the Philadelphia office of the Home an 
its affiliated companies. 





The Luisi Investigation Co., Inc., hai 
dling insurance loss investigations, 
now located on the ninth floor of 1. 
William street. This organization h: 
been in operation for the last elev« 
years. 
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en by the local agents in New Eng- 
land of their own business problems was 
the fact that 80% of the registrations 
were received from local agents them- 
selves. In previous vears registrations 
from company officials and_ special 
agents made up a large part of the at- 
tendance. 

Last Thursday the session started off 
with a discussion led by Edwin J. Cole 
of Fall River on merit rating of auto- 
mobiles. Ivan E. Lang of Waterville, 
Maine, expressed the opinion that so 
far as his state was concerned it 
amounted to practically nothing and he 


More Than 600 Attend 
N. E. Agents’ Meeting 


BEST CONVENTION YET HELD 





Agents Would Form Advisory Board in 
All E.U.A. Territory to Confer 
With Fire Companies 





With a record breaking attendance of 
ver 600 delegates, state and national of- 
ficials as special guests and ideal weath- 
er conditions, the eighth annual conven- 
tion of the New England Associations 


believed that the insuring public was 
dissatisfied with the plan. 

Ex-insurance Commissioner Toseph 
Brown of Vermont favored the idea of 
penalizing the driver who is responsible 
for accidents. Chester L. Newcombe of 
Providence, R. L., felt that the plan had 
not as yet proved correct in practice, but 
believed that on the whole the plan as 
worked out in his state had resulted in 
improved conditions as regards acci- 
dents; Ward S. Bates of Worcester, 
Mass., said that any scheme based on 
the rating of the moral hazard would 
result in encouraging perjury. 





Albert Dodge, president of the New 
York State Association, addressed the 
convention on “State Association Ser- 
vice,” explaining the plan used in New 
York State for providing for the pay- 
ment of automobile insurance premiums. 
This plan, he said, had proved to be 
a most satisfactory method of handling 
this business.: “Whether we like it or 
not,” said President Dodge, “the in- 
stalment payment of premiums is now 
an accepted method of handling this 
business.” 

Secretary Walter H. Bennett of the 

(Continued on Page 32) 





of Insurance Agents opened at the Hotel 
Mt. Washington at Bretton Woods on 
Tuesday night of last week. The get- 
together dinner brought out a crowd that 
taxed the seating capacity of the im- 
mense dining room, and the speaking 
program, which included Governor To- 
bey of New Hampshire, Insurance Com- 
missioner John Sullivan, United States 
Senator George H. Moses, President R. 
P. DeVan of the National Association of 
Insurance Agents and President Trask 
of the New Hampshire Association, was 
a huge success. James W. Cook, chair- 
man of the New England Advisory 
Board, presided at the banquet and all 
business sessions of the convention. 


Wednesday morning marked the real 
opening of the convention. While there 
were tew fireworks to it, an important 
resolution was unanimously adopted, to 
the effect that it was the sense of the 
convention that a committee be formed 
consisting of the president and secretary 
of each state association, or two laymen 
members, all in Eastern Underwriters 
\ssociation territory, for the purpose of 
considering and studying matters affect- 
ing the interests of local agents in E. U. 
A. territory and that this resolution be 
referred to the New England Advisory 
Board with power to act. 

The resolution was drafted at the Ad- 
visory Board meeting on Tuesday, and 
means, if carried out, that an advisory 
board similar to the one in New England 
will be formed to represent the ten states 
comprising the E. U. A. territory. The 
agents at Bretton Woods contended that 
they have no point of contact with the 
E. U. A. and that a conference com- 
mittee as contemplated by the resolution 
is a ag cannot be ignored by the 


owners. 


* Every 4 weeks in the year. 


James L. Case of Norwich, Conn., led 
the discussion period Wednesday, and 
the question of establishing a $5 mini- 
mum premium on fire policies instead of 
the present $2 was debated to a draw 
and finally referred to the Advisory 
Board for consideration and report at a 
‘uture meeting. 

A question that caused some excite- 
nent was: “Do you believe that the 
srowing control of insurance companies 
y banking interests constitutes a real 
nenace to the American agency sys- 
em?” Dale Butler of Middletown, 

onn., said it was the biggest boost the 
jusiness has yet received. John T. Traill 

f Burlington, Vt., countered with the 

emark that it was the greatest menace 

ver to arise. Ivan Lang of Waterville, 
le., called it a problem in the making 

‘hich time alone would solve. George 

‘arker of Providence, R. 1, wanted to 
now how many agents there owned 

tock in insurance companies. A roll 

all are that about 80% owned 
stock, 

The question of blanket chain store 

ympetition resulted in the calling of 

Valter H. Bennett, secretary-counsel of 
he National Association, to the floor to 
xplain the operation of the Interstate 
nderwriters Board. The agents at 
retton Woods apparently knew very 
‘ttle about this new organization before 
{r. Bennett enlightened them. 

Viewed from any angle—attendance, 
xcellence of program, good fellowship 
ind weather conditions—the eighth an- 
nual convention of New England in- 
surance agents will go down in history 
as the outstanding convention ever held 
‘1 that territory. An unusual feature of 
tals convention, and one which is sig- 
nificant in the increase of interest tak- 
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E. G. Seibels Returns 


(Continued from page 1) 


tion with interests with whom I was af- 
filiated or associated; but it never came 
to a head until I learned that the South- 
ern Home with which we had close re- 
insurance relations was about to be sold 
to one of the large groups of companies. 


In order to protect our relations with 
the company we arranged to take over 
the stock and that was really the starting 
point in the crystallization of the idea of 
purchasing these companies. In our 
mind there had previously been plans of 
doing this for the Rossia group, but after 
we got into the proposition it opened 
up a prospect very much larger than any 
group of companies would likely want to 
undertake. 

“It was found that several important 
bankers were interested in the matter, 
principally Paine, Webber Co., and later, 
Dillon, Read & Co., Hayden, Williams & 
Co., New York Bank & Trust Co., Bank- 
ers Trust Co., and Guaranty Trust Co. 
also becoming interested. 


How Idea Originated 


“The idea of purchasing companies 
abroad, as well as in the United States, 
was a natural development. Conditions 
abroad are much the same as in this 
country as the smaller companies across 
the Atlantic are being rapidly absorbed. 
That process began before the war when 
each large British company owned six or 
eight continental companies. Through 
such ownership they were enabled to ob- 
tain more desirable business in those 
countries than was possible by direct op- 
eration. Since the war the process of 
amalgamation or absorption has increased 
in intensity. At the present time two of 
nty friends on the Continent own a string 
of more than twenty companies each 
operating very much on the same plan,as 
we have for the Globe Underwriters Ex- 
change except that they are directly in- 
terested in the underwriting end of the 
business while we are purely an invest- 
ment organization. - 

“One of the central ideas on our part 
is a continuation of the local status of 
the company, its management and its in- 
fluence of its local directorate. 

“While our plan may mean a slight 
increase in operating cost we are quite 
satisfied that this will be more than offset 
by the maintenance of the company as a 
purely local concern and the continuance 
of its local influence and prestige in se- 
curing preferred classes of business 
(which comprises the bulk of the average 
local company business). With much 
lower loss ratio than the average agency 
can secure we think that this plan offers 
advantages over the ordinary method of 
observation and direction of the under- 
writing affairs of companies from the 
head office of the purchasing company. 
Conditions are sufficiently analagous, 
both in the United States and abroad, to 
make this plan advantageous with our 
foreign as well as our home investments. 

“Before the war American companies 
were in a sense almost strictly local in 
that they operated only in America and 
most of them only in the fire field. As 
a result of the war practically all of the 
American companies established marine 
branches, while later there were formed 
associations to do business in foreign 
countries. British companies have always 
been world-wide in their operations, and 
as the business in the United States be- 
comes absorbed it is the natural (and I 
think more or less inevitable) future of 
the American companies that they will 
compete with their British friends for 
world-wide business. That certainly was 
the situation in industry where for many 
years little exporting was done by United 
States manufacturers as we were able to 
consume at home what we produced. To- 
day all the great world nations are in 
the export business. The same situation 
is bound to be reflected in insurance al- 
though it is not intended that the Globe 
shall invest very extensively abroad in 
the immediate future. On the contrary, 


it is proposed to take advantage primarily 
only of desirable opportunities by acquir- 
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ing old and established plants in two or 
three of the leading continental countries. 
Thus, the purchase of the three Iduna 
companies was the beginning. The busi- 
ness of the Iduna Marine will be largely 
curtailed, giving up ocean marine entirely 
as this has not been a profitable feature 
of the group’s business. The Scandinavy- 
ian is one of the oldest Swedish compa- 
nies with a business desirable in every 
respect from our standpoint. Other pro- 
posals are being considered but, as I 
said before, we propose to go very slowly 
in making foreign investments owing to 
the very large and desirable field at home 
where we have invested in the three 
companies already mentioned, and have 
others under consideration. Our plan of 
stock purchase offers uninterrupted con- 
tinuation of the company under its exist- 
ing management. 

“Primarily, of course, the Globe will be 
enabled to handle investments of compa- 
nies which have been purchased to much 
greater advantage than would be possible 
through individual local channels. In ad- 
dition all of these companies have been 
giving out large volumes of business as 
reinsurance at a commission rate consid- 
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erably less than their operating cost. This 
business in the future will be exchanged 
between the companies as far as possible 
to make the net business of the company 
from its direct writings and reinsurance 
approximately equal to its gross writ- 
ings. 

The present capital stock of the Globe 
Underwriters Exchange is $12,500,000. 
Thomas V. Boss is vice-president and 
administrative official. 





N. E. Agents’ Meeting 


(Continued from page 31) 


National Association of Insurance 
Agents said that if the insurance men 
of this country could be of one mind 
for the things they desire for the bet- 
terment of the business nothing could 
stand against them. He made a plea for 
a more intelligent agency force in the 
insurance business for the better ser- 
vice of the public. Rev. Alexander H. 
Abbott of Norwich, Conn., concluded 
the program with an address on “The 
Outsider Looking In.” 





F. D. Layton, President 


| National Fire Insurance Company 
OF HARTFORD, CONN. 


Statement, January 1, 1929 
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Free Rights Of Agents 
In Company Selectiox 


TOKIO AND STANDARD LETTEr 





N. J. Representatives Cynically Re 
minded of Doctrines Sounded in 
Western Separation War 





New Jersey insurance agents are r: 
ceiving lots of interesting letters noy 
adays from the companies. In thes 
heart-to-heart talks inspired by th 
taut situation there the companies a1 
sometimes speaking their minds with 
touch of sarcasm or cynicism or boti 
The Tokio and Standard communica 
tions follow: 


Dear Sir: Our attention has bee 
called to a letter of a fire insuranc 
company, sent to its New Jersey repre 
sentatives over the signature of an offi 
cer stating that a continuance of th 
agency is contingent on the agent limit 
ing the companies in his office to thos 
acceptable to the signer of the circula 
noted. A printed list of the “accept 
able” companies was enclosed with th: 
letter and it is to be noted that th: 
name of The Tokio Marine & Fire In 
surance Company does not appea 
among those companies that you ar 
privileged to represent. Our understand 
ing is that similar letters have gone out 
from many other companies. Undoubt 
edly some agents, by force of circum 
stances, will be obliged to accede to th: 
conditions imposed. On the other hand, 
there are hundreds of agents more for 
tunately placed who will feel that they 
have the inherent right to elect what 
companies they wish to represent, and 
will decline to break off connections 
that have proven entirely satisfactory. 
To those agents who may have sone 
concern regarding carrying facilities, in 
the event of the retirement of any of 
their companies, we would suggest cor- 
respondence with this office, as we are 
quite confident we can arrange matters 
so that there will be no embarrassment 
along the lines indicated. 

It might not be out of place to re- 
mind you that only a few years ago 
there was quite a conflict in the middle 
western states between what are known 
as Western Union companies and the 
Bureau companies over the issue of sep- 
aration. Full page advertisements ap- 
peared in the insurance papers of the 
day, signed by all of the Bureau com- 
panies. Curiously, many of the comp:- 
nies who signed the advertisements re- 
ferred to are now found in the ranks of 
the organization which has undertaken 
to tell the New Jersey agents what com- 
panies they may represent. One of thie 
advertisements referred to carried these 
sentences: “The Western Insurance Bu- 
reau believes in the doctrine of ‘live and 
let live’ and it cannot and does not su')- 
scribe to any policy or practice which 
prevents the individual from being a frve 
agent, with the right of individual ac- 
tion, which every red blooded man or 
woman cherishes and demands. ‘Sit 
tight, Mr. Agent—Run your own agency. 
Do not accept dictation or submit ‘0 
coercion in the conduct of your own 
business.” 





N. E. EXCHANGE MEMBERS 


The New England Insurance Fx- 
change held its July meeting last Satur- 
day and elected the following to acti:¢ 
membership: E. F. Burns, Providenc< 
special agent of the Automobile of Ha: t- 
ford; J. North, Hartford, spec al 
agent of the Connecticut Fire, and \. 
F. Wood, Boston, special agent of «11¢ 
Employers Fire. The Exchange has ‘¢- 
printed the Chicopee, Mass., tariff od 
this is being sent out under effective ¢ dite 
of July 15. 





BROOKLYN AGENT NAMED 
The Southern Fire of New York .:as 
appointed Lewis & Gendar of Bro k- 
lyn as its, agent for that city for ‘re 
and allied lines. 
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Company Wins Suit On 
Property Description 


2>OLICY REFORMATION DENIED 





Court Holds Assureds Did Not Give Ac- 
curate Data of Location of 
Covered Property 





An appeal has been taken by the as- 
ured-appellant to the Appellate Divi- 
ion of the Supreme Court of New York, 
‘irst Judicial Department, in the action 
f Henry Perelson, appellant, against 
he Stuyvesant, respondent, from a de- 
ision rendered by Justice Philip Mc- 
‘ook, at Special Term of the Supreme 
‘ourt, denying the assured’s application 
or a reformation of a standard policy 
f fire insurance. 

The action was tried before Mr. Jus- 
ice McCook without a jury. The testi- 

iony disclosed that the insurer issued 
ts policy in an amount of $2,000, in- 
suring plaintiff’s household furniture and 

ther personal property belonging to 

im against loss or damage by fire while 
the same should be “contained in the 
building occupied as a dwelling and situ- 
ate on the west side of Eighty-sixth 
treet, about 400 feet north of Old 
South Road, Ozone Park, County of 
Queens, State of New York.” However, 
the assured occupied no dwelling “north 
of Old South Road,” and had no house- 
hold furniture at that location. He did 
occupy, however, what is known as a 
caretaker’s dwelling located “south of 
Old South Road,’ some 25 feet from 
the paint factory of the Adelphi Paint 
Works. 

According to the testimony, the insur- 
ance broker who received the order for 
the insurance placed the same through 
another broker in Brooklyn; the first 
broker received the description he used 
irom an insurance man and supplied the 
same to the second broker, who in turn 
placed the msurance. 

Description of the Property 

The same insurer had also issued poli- 
cies to the Adelphi Paint Works cover- 
ing the identical caretaker’s dwelling and 
in that policy the description was given 
as situated “on Eighty-sixth street and 
Old South Road, Woodhaven, County 
of Queens, State of New York,” and 
another policy also covering property of 
the Adelphi Paint Works, “situate 
Eighty-sixth street and 135th avenue, 
Woodhaven, Borough of Queens, City of 
New York.” All of the three policies 
referred to property located on the same 
premises. 

The testimony also disclosed that all 
of the property so insured was located 
upon an unplotted and undeveloped piece 
' real estate, and that Eighty-sixth 
reet itself does not physically exist, 
ot having been plotted and laid out 
uth of Old South Road. 

From the evidence it appeared that 
here is no house 400 feet north of Old 
uth Road on either the west or east 
ide of Eighty-sixth street. At the trial 
was the assured’s contention that even 
ough application was made to reform 
e policy, that still the policy could be 
forced without any reformation there- 
on the theory that the property is 
‘ficiently described in the policy as 
was originally drafted, for the pur- 
se of enforcing defendant’s liability 
der the policy and for a loss which 
curred destroying the plaintiff’s prop- 
‘ty described in the policy. 
Contention of Assured 


The assured’s contention was based 
on the fact that in similar policies 
sued by the same insurer covering the 
‘ntical property, the description was 
ven generally as “situate at Eighty- 
<th street and Old South Road, Wood- 
ven, County of Queens, State of New 
tk,” and that even if there be elimi- 
ted from the description of the policy 
suit, the footage and direction, enough 
would remain in the description to prop- 
€:ly cover the property where actually 
Si'uated. In other words, if the words 


ne no 
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constituting a misdescription be elimin- 
ated, nevertheless sufficient will remain 
by means of which the assured property 
may be clearly identified. 

The trial court rendered the following 
opinion: 

“There must be judgment for the de- 
fendant. The testimony and exhibits do 
not show the ordinary immaterial mis- 
take calling for the reformation of a 
policy of insurance; plaintiff seeks to 
substitute an entirely different contract 
involving an extra hazardous risk. This 
defendant made no mistake of any kind 
and neither agreed nor intended to 
agree except as stated in the policy is- 
sued. Having done exactly what it was 
instructed to do, its intention is not sub- 
ject to alteration by this court.” 

The plaintiff was represented by Da- 
vid Goldstein and Alex Davis of Gold- 
stein & Goldstein, his attorneys, and the 
defendant appeared by Prentice & 
Townsend, its attorneys. 





FORMING BANK-TRUST CO. 





Group of Prominent Insurance Men of 
New York to Organize Bank With 
$2,500,000 Assets 

A number of prominent New York in- 
surance men have given notice of inten- 
tion to form a bank and trust company 
with capital of $1,000,000, surplus of 
$1,000,000 and $250,000 for expenses of 
organization and reserve. Headquarters 
are to be on John street near Cliff 
street. After the company has secured 
its charter stock will be sold at $42.50 
a share, par value being $20. 

Those associated with the formation 
of this bank and trust company include 
the following: Horatio N. Kelsey, for- 
mer United States manager of the Lon- 
don & Scottish; Clarence W. Lewis and 
Harry L. McGee, vice-presidents of the 
Indemnity Insurance Co. of North Am- 
erica; Charles F. Enderly, New York 
metropolitan manager of the Insurance 
Co. of North America; Ivan N. Hard- 
ingham, of the Hardingham Press, Inc.; 
James I. Cuff, general counsel for the 
Insurance Co. of North America, and the 
Alliance Indemnity, and Bertram E. 
Gendar, of Lewis & Gendar. 





SWAN WITH SOUTHERN FIRE 


Charles E. Swan, Jr. has been ap- 
pointed by the Southern Fire of New 
York as special agent with headquarters 
at the home office. He leaves the west- 
ern Pennsylvania field where he had 
charge of the operations of the London 
& Lancashire. Prior to this connection 
he had been with the Home of New 
York. Mr. Swan is a graduate of the 
University of New York. 





FRANK L. OWEN PASSES AWAY 
Frank L. Owen, special agent of the 
Tokio Marine & Fire and the Stand- 
ard Fire of New York in New England, 
died at his home in Boston Monday 
morning as _a result of septic throat 
poisoning. He had recently recovered 
from an operation and had been on the 
road for several days up to last Fri- 
day. Mr. Owen had represented the 
two companies for about four years. 





W. B. BROCK DEAD 
William B. Brock, prominent adjustor 
of Lexington, Ky., and secretary of the 
Hail Underwriters & Adjustment Bu- 
reau, which represents the companies in 


‘writing tobacco hail coverage, in Ken- 


tucky, died July 15 of peritonitis, which 
followed an operation for appendicitis. 
Mr. Brock was very well known over 
the state. He is survived by a widow 
and two children. Mr. Brock was in his 
early fifties. 





GROVES NOW AN EDITOR 
Frank S. Groves, Jr., formerly with the 
Central Surety & Insurance Corp. as its 
director of publicity, has gone with the 
“Western Insurance Review” as its edi- 
tor. This paper is sixty-two years old 
and located in St. Louis. 
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FF to the continent, around the world, to the seaside for 


a week-end or two weeks—no matter where they go, how 
long they stay, the wise agent will appoint himself their invisible 
watchman. With the Personal I flects policies of this Company 
he can protect his patrons, as regards their baggage, against loss or 
damage by reason of all the hazards of travel and transportation, 
against theft and fire—anywhere away from home, all the 
year around. 

Now particularly is the season to concentrate on these policies. 
Progressive agents are today talking with their clients and pros- 
pects, showing them the facts—the records of hotel fire losses, 
the losses and pilferings on railroads and ships, the calculated risk 
of damage in transportation. Our agents marshal the facts and 
then apply then— that’s w hy they’re known as the Invisible 


Watchmen of modern business. 
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Calls Credit Evil 
Individual Problem 


CONCERTED ACTION NO CURE 





Wm. M. Goodwin, Bethlehem, Pa., 
Agent, Favors Use of Trade Accept- 
ances for Bills of $100 or More 





The credit evil in the opinion of Wil- 
liam M. Goodwin, one of the leading 
agents of Bethlehem, Pa., is a bother- 
some agency problem, “because we make 
it so.” And he declares that, “I have 
lost very little money through extension 
of credit but what I did lose was my 
own fault.” 

In discussing the 
Goodwin remarked: 

“Again we re hearing about ‘this 
credit evil’ and plans are proposed to 
solve the problem which has beset the 
agency business for so many years. In 
my younger days as an agent I was 
attracted to these ideas too and was 
thoroughly convinced that the only sure 
cure was by concerted action through 
agency organization. Now I realize how 
utterly futile and foolish this is. 

“Credit has been, is, and always will 
be an individual problem. The serious- 
ness of an agent’s credit problem de- 
pends entirely upon the agent himself 
and no amount of rules or organization 
can change this. 

“Credit losses are caused by lack of 
ordinary business foresight in checking 
up a buyer’s record before credit is ex- 
tended; by continuing the period of 
credit for indefinite periods because an 
agent dislikes to lose a commission or 
fears to offend a customer; or through 
plain carelessness. Occasionally some 
unforeseen and sudden catastrophe may 
arise which changes the good credit risk 
to a bad one but even then proper pre- 
cautions before credit is granted will 
minimize the shock in such cases. 

“Credit is not something you are com- 
pelled to give. You give it because you 
feel that it is good business to do so 
and the risk taken will be justified by 
ultimate results. 


Join Local Credit Men’s Body 


“The first lesson all business men (not 
only insurance men) should learn is to 
extend credit where credit is justified. 
Try to buy a bill of goods from a first 
class merchant or wholesaler on credit 
and see how far you get if your credit 
record is not good. And if it is good, 
try to extend the terms beyond sixty 
days and you will have a collecter or an 
attorney at your heels. 

“The trouble is that the insurance 
agent does not use common, ordinary 
horse sense in extending credit. In the 
first place the agent should have access 
to complete credit information by join- 
ing the local Credit Men’s Association. 
This not only gives him information but 
it also establishes valuable opportunities 
for contacts. 

“Periods of credits on bills of $100 and 
less should never be extended beyond 
sixty days unless a substantial partial 
payment is made. In some cases it is 
good business to permit payments a 
month apart on small accounts if the 
number does not exceed three or four. 
On accounts of $100 or more get trade 
acceptances within thirty days. No one 
should expect credit on a large account 
for more than 30 days unless he pays 
interest for it, and he does not get it 
from anyone in any other business as 
a rule. I frequently take an account of 
fair size, divide the premium in from 
six to twelve parts, take the first sixth 
or twelfth in advance and five or eleven 
trade acceptances, each dated to come 
due a month apart, and discount them, 
charging the customer 6% interest. Any 
bank will discount such paper, because 
the earned premium on the policy is be- 
ing paid up a month in advance and in 
the event of a failure to pay a trade 
acceptance when due, the policy can be 


credit evil, Mr. 


cancelled and the return premium will 
reimburse you for the unpaid balance. 

“This trade acceptance is so worded 
that we have a lien on the unexpired 
premiums until paid in full. 

Credit Rules Not Obeyed 

“An organization may promulgate 
credit rules to which all its members 
agree most faithfully but it is utterly 
impossible to do business and keep such 
agreements. 

“Terms of credit are subjected to so 
many conditions that rules cannot be 
made to fit them. In fact such rules are 
not necessary, for every business man 
should know the credit standing of each 
customer and be in a position to accu- 
rately measure the risk he is taking. 
Men who can afford it often grant 
credit for sentimental reasons, but they 
are the only class who should allow sen- 
timent to sway them. Men frequently 
grant long terms of credit because by 
so doing they see a profit in the future. 
Again, only the man who can afford to 
gamble should indulge in such risks.” 


RULING ON VEXATIOUS DELAY 








Federal Court Holds Missouri Statute 
Doesn’t Apply to Sprinkler 
Leakage 
A recent ruling by United States Dis- 
trict Judge Charles B. Faris in St. Louis, 
Mo., that the Missouri statute on “vexa- 
tious delay” does not apply to sprinkler 
leakage cases is expected to have a bear- 
ing on future claims involving sprinkler 

leakage insurance. 

The ruling was rendered in the case 
of Edward F. Mangelsdorf & Bro., 
against the Firemen’s of Newark, and 
involved $20,000. Counsel for the plain- 
tiff sought to include $2,500 for attor- 
neys’ fees and 10% of the amount sued 
for vexatious delay. 

The defendant denied that the vexa- 
tious delay statute applied to sprinkler 
leakage and that it could only apply to 
the forms of insurance specified: fire, 
lightning, tornado, life, health, accident, 
employers’ liability, burglary, and ma- 
rine. This view was sustained by Judge 
Faris, who said that the final clause, 
“or other insurance,” could not have 
general application but that in view of 
the itemization of the forms of insurance 
affected the term must be construed 
strictly. 





R. C. CURTISS 96 YEARS OLD 

Roswell C. Curtiss, vice-president of 
the Co-operative Fire Insurance Co., 
with principal offices at Alexander, N. 
Y., is receiving congratulations on his 
observance of his ninety- sixth anniver- 
sary. Mr. Curtiss is in vigorous health 
for his years and devotes a large por- 
tion of each day to affairs of the in- 
surance company. 





FRANKLIN FIRE GAINS 

The Franklin Fire of the Home of 
New York group, in its financial state- 
ment covering the first six months of 
1929, shows assets of $21,972,780 com- 
pared with $12,946,433 on January 1. 
Stockholders paid in $8,000,000 in con- 
nection with the increase in capital so 
that the actual gain from operations was 
$1,026,347. The Franklin now has $2,- 
500,000 capital and $11,120,465 surplus. 


SYLVANIA DECLARES DIVIDEND 

Directors of the Sylvania of Philadel- 
phia, a unit of the Corroon & Reynolds 
group, have declared a quarterly divi- 
dend of 334% on the 150,000 shares, pay- 
able August 1 to stockholders of record 
July 20. This initial dividend comes nine 
months after Corroon & Reynolds took 
over the management of the company. 


BARCELONA EXPOSITION COVERS 

The insured value of the Barcelona 
Exposition amounts to 800,000,000 pe- 
setas, according to “El Monitor.” All 








precautions have been taken to prevent 
fires and all types of extinguishing meth- 
ods provided. A special fire brigade has 
been assigned to the exposition and is 
to be reserved exclusively for this ser- 
vice. 


NEW POST FOR COMMISSIONER 


B. W. Allin of Kentucky is New Presi- 
dent of Burley Tobacco Growers’ 
Co-operative Association 

Bush W. Allin, Harrodsburg, Ky., new 
insurance commissioner of that state, 
has been elected president of the Burley 
Tobacco Growers’ Co-operative Associa- 
tion. It is not known whether Allin will 
continue aS commissioner. 
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Friendly Folks 


Our people might well be 
your next door neighbors 
--just simple human folks. 
You will find them all, in 
both these companies, 
keen to give you friendly, 
prompt cooperation on 
your problems so that you 
may serve your customers 
better. 
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MARINE & AUTOMOBILE DEPARTMENT | 











Court Orders Defense 
Disclosed in Advance 


ACTION UNDER MARINE COVER 





Globe & Rutgers, Defendant Insurer, 
Must Substantiate Its Position in 
Advance of the Trial 





In the cases of Philip Miller as Broad- 
way Shirt & Overall Co. against the 
slobe & Rutgers, and Dora Sorgen, as 
Preston Shirt Co. against the Globe & 
Rutgers, which will be reached shortly 
in the Supreme Court, New York Coun- 
ty, orders were made by Mr. Justice 
Francis B. Delehanty in each action, af- 
fecting marine insurance policies. 

The insurance company, defendant in 
each action, alleged a conspiracy on the 
part of each of the assureds with the 
owner of a truck, whereby a “fire was 
caused or procured to be caused” while 
the property insured was in transit, 
thereby causing a loss which occured on 
or about March 26, 1926, at Bayonne, 
New Jersey, and while in the custody 
of a public truckman. 

The orders of Justice Delehanty in the 
Supreme Court directed the insurance 
company in each action to disclose its 
defense of conspiracy in advance of the 
trial and to advise the assureds in the 
actions how “the said fire was caused 
or procured to be caused” and to dis- 
close when and where the alleged con- 
spiracy took place. The Court also di- 
rected the insurer to advise assureds 
who acted for and on their behalf to 
sive the name or description of the 
owner who “acted in conspiracy” with 
the assureds. 

No appeal was taken by the insurer 
from these orders, thereby rendering 
them final mandates of the court. The 
plaintiffs were represented by Alex Da- 
vis of Goldstein & Goldstein, attorneys, 
and the defendant was represented by 
Leo Levy, its attorney. 

There has been a tendency recently 
by the courts of this state to compel 
insurance companies to substantiate de- 
fenses in advance of the trial in actions 
brought under policies of fire, life and 
burglary insurance, the Appellate Divi- 
sion of the Supreme Court having en- 
tered orders affirming the directions of 

he trial courts. This ruling is now 
ilso applied to marine policies of insur- 
ince as indicated by the orders in the 
ctions at issue. 





VEGETABLE OIL TARIFF 


As underwriting results on vegetable 
ils and fats out of Marseilles have 
rought extremely unfavorable results, 
the Marseilles Marine Underwriters’ 
yndicate (Syndicat des Assureurs Mar- 
iiimes de Marseille) have brought out 
new tariff for these commodities. This 
ew tariff went into force on July 1. 
‘nderwriters in other markets may do 
well to follow the conditions and rates 
xed therein. Marseilles underwriters 
are familiar with this kind of merchan- 
ise which forms one of the city’s prom- 
iient industries. 





NO BILL OF LADING ISSUED 


The Commercial Court at Marseilles 
as rendered a decision holding that un- 

erwriters were not liable for damage 
t9 goods caused by a fire which occurred 
Curing a voyage, as the goods has been 
‘arned over to the captain without a 
km of lading being issued. The assured 
knew that no contract of affreightment 

id been concluded, and he had not no- 
hed the insurance company of this fact. 
Knowledge of this fact was held to be 
essential for the underwriter to form an 
adequate judgment of the risk. 





LOSS OF WEIGHT RISK 





Company Held Liable on Copra Ship- 
ment Even Though This Cargo 
Naturally Loses Weight 


An open policy covering products 
from Australian ports to Europe includ- 
ed for copra the following condition: 
“to include loss of weight, free of the 
first 1%.” 

When the claims came in the company 
found what they had done, and that 
copra on this voyage usually loses 
weight through evaporation. Thus they 
pleaded in the German courts but judg- 
ment was rendered against them in 
three instances. The courts held that 
there was no misrepresentation of facts 
as all parties concerned knew that copra 
loses weight on long voyages, or were 
supposed to know and if the insurance 
companies expressly inserted a deduc- 
tion franchise of 1% they thereby ad- 
mitted their knowledge of such natur- 
al losses. 





MISSOURI DEPUTY SUP’T 





J. F. Holland, Ass’t Attorney General 
and Former Newspaper Man, Suc- 


ceeds J. A. Rathbun 


Joseph F. Holland, assistant attorney 
general for Missouri, has been appoint- 
ed assistant superintendent of insurance 
for the state to succeed J. A. Rathbun, 
resigned, State Superintendent of Insur- 
ance Joseph B. Thompson announced 
at Jefferson City, Mo., on July 13. Hol- 
land assumed his new duties on July 15. 

Prior to his appointment as assistant 
attorney general on January 14, last, 
Holland was a political reporter for the 
St. Louis “Star.” He also worked at 
various times on the St. Louis “Post- 
Dispatch” and the St. Louis “Globe- 
Democrat.” He is a son of Matt J. 
Holland, a St. Louis attorney. 

Rathbun tendered his resignation to 
Superintendent Thompson several days 
ago subject to the wishes of the head 
of the insurance department. The re- 
tiring assistant superintendent has not 
revealed his future plans, but is con- 
sidering a business career. 





NEW JOINT AUTO POLICY 


The North British & Mercantile fleet 
of five companies is issuing a new joint 
automobile policy with the New York 
Casualty Co. The contract provides 
complete protection. The New York 
Casualty is now affiliated with the Am- 
erican Surety. 





BUY CZECHOSLOVAKIAN CO. 

The Phoenix of Vienna has extended 
its wide-spread international interests = 
acquiring the Domow Insurance Co. of 
Pressburg (Bratislava, Czechoslovakia). 


Iduna General Issues 
1928 Annual Report 


NOW AN AMERICAN OWNED CO. 





German Multiple Line Company Show- 
ing Steady Increase in Volume of 
Premium Income 





Shareholders of the Iduna General, 
now an American owned German com- 
pany, approved the balance and report 
submitted at the general meeting of 
stockholders on June 22. The total pre- 
mium income in 1928 had increased to 
Mk.7,800,000 as against 6,700,000 in 1927. 
Fire insurance including use and occu- 
pancy insurance showed a good increase. 
Burglary insurance developed normally 
and the results were satisfactory. Of the 
casualty lines also written by this com- 
pany general business was normal 
whereas the automobile accident, auto- 
mobile liability as well as the collision 
business showed a considerable increase 
of losses. There were also still the loss- 
es out of old treaties, which are now 
running out, and which influenced the 
general results. ’ 

Life reinsurance business in spite of 
the increase of the loss ratio still 
brought a profit of Mk.106,428. In addi- 
tion to this there was a profit of Mk.99,- 
785 in fire and burglary. Losses in the 
accident, liability, automobile and avia- 
tion lines amounted to Mk.90,988, so 
that the underwriting profit for all lines 
together was Mk.115,225, which after de- 
duction of the legal reserve was carried 
forward in order to strengthen the po- 
sition of the company. 

According to the management report, 
a satisfactory increase in premium in- 
come is to be shown for the first six 
months althotch risks have been care- 
fully selected. Losses were normal. The 
following members of the board were 
newly elected: E. G. Seibels, president 
of the Globe Underwriters’ Exchange, 
New York; Oscar Thieme, vice-presi- 
dent of the First Reinsurance Company 
of Hartford and general manager of the 
Rossia Insurance Co. of America for 
Europe; and Dr. Julius Keuller, Berlin. 





NEW MARINE VOLUME OUT 


Victor Dover, secretary of the Insur- 
ance Institute of London, has written 
his third edition of the “Handbook to 
Marine Insurance.” This volume con- 
tains more than 500 pages and is pub- 
lished by H. F. & G. Witherby of Lon- 
don. A copy of the volume has been 
received by the library of the New York 
Insurance Society. 





GUATEMALA INSURANCE LAW 


A draft of a new insurance supervi- 
sion law which contains Specially de- 
tailed regulations for fire insurance has 
been published by the Guatemala Gov- 
ernment. 











APPLETON 


8 South William Street, New York 


& COX. Inc. 





AUTOMOBILE INSURANCE 
United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $6,871,180.46 
Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $10,841,544.57 
Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,388,613.59 











WRITE FOR OUR AGENCY PROPOSITION 











National Union On 
Collection Problems 


GIVES POINTERS TO AGENTS 





Says Buyers of Insurance Can Be Edu- 
cated to the Point of Making Prompt 
Premium Payments 





The National Union of Pttsburgh is 
urging its agents to give concrete atten- 
tion to the problem of collecting out- 
standing credits. Through its monthly 
publication, the “News Items,” the com- 
pany states that the man who is not 
ready to meet his obligations when due 
is not a good moral risk for insurance. 
In making its contribution to the solu- 
tion of the collection problem the Na- 
tional Union says: 

“Every business has its collection 


problems. No business can survive un- 
less those problems are solved success- 
fully and unless the effort has the full 
co-operation of every field representa- 
tive. Nothing is more vital than the 
prompt collection of insurance premi- 
ums. This is particularly true as pre- 
mium volumes increase, because with an 
increase in business, expenses and loss- 
es are heavier and _ correspondingly 
greater bank balances must be available. 
The problem resolves itself into one of 
maintaining an even ratio between writ- 
ings and collections. 

“The answer to the problem lies in 
education of the insured. It is not a 
simple problem in this era of partial pay- 


_ ments, but buyers of insurance collec- 


tively can be educated to the necessity 
of prompt payment. The agent, when 
the sale is made, can emphasize the im- 
portance of payment without any dan- 
ger of losing his sale. One man will re- 
quire different treatment than another 
if he threatens to become slow pay. In 
one case tact and diplomacy will be re- 
quired. In another case persistence, and 
in still a third, firmness. The method 
to adopt cannot be dictated by the home 
office. You know the circumstances and 
must choose your own method. 

“All collection problems will be ma- 
terially simplified if customers can be 
made to realize that insurance is really 
a purchase, even though it is intangible, 
and must be paid for as such. Make 
them realize, too, in a tactful way, that 
the man who is not ready to meet his 
obligations when due is not a good mor- 
al risk for insurance, and few men will 
fail to respond to an appeal to their 
sense of fair play. This appeal can be 
presented by a straightforward declara- 
tion of the collection difficulties which 
you have. 

“A satisfactory solution of this collec- 
tion problem means much to the home 
office but it means more to the agent. 
It means relief from bad collection wor- 
ries and more time available for making 
new contracts and writing business.” 





DEATH OF WILLIAM BALD 

William Bald, member of the executive 
committee of the Erie and Niagara In- 
surance Association of Williamsville, N. 
Y., died recently in his home in that 
Buffalo suburb after nearly fifty years 
of service with this fire company. He 
was made a director of the company in 
1884 and in 1902 was added to its execu- 
tive committee, devoting much of his 
time to its interests. Although in his 
eighty-ninth year, Mr. Bald continued 
to give his time to the company’s ac- 
tivities until a few days before his death. 





AMERICAN INSURANSTOCKS 


The American Insuranstocks Corpora- 
tion which is being recapitalized will 
place its stock on the market this week, 
it is expected. W. Wallace Lyon, invest- 
ment banker, who has been prominent 
in the financing of companies of the 
Corroon & Reynolds group, is president 
of the corporation. 
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G. E. Turner Appointed 
Chicago Arbitrator 


BOTH CASUALTY AND SURETY 





Takes Important Acquisition Cost Post; 
Has Had Wealth of Experience in 
Organization Work 





George E. Turner, who has been gen- 
eral counsel and manager of the Cas- 
ualty Information Clearing House since 
1921 until its recent liquidation, is the 
newly appointed arbitrator in the terri- 
tory embracing Chicago for both the 
Conference on Acquisition and Field 
Supervision Cost for Casualty Insurance 
and the Fidelity and Surety Acquisition 





GEORGE E. TURNER 


Cost Conference. Mr. Turner’s appoint- 
ment was definitely decided upon at a 
meeting last week in New York City. 

It is the consensus of opinion that the 
acquisition cost bodies have been fortu- 
nate in securing a man of Mr. Turner's 
calibre and experience to keep house for 
the companies in the Chicago commis- 
sion situation. This territory has been 
a trouble maker as regards casualty and 
surety for some time but it is now felt 
that with an arbitrator selected who 
will be on the ground all the time, con- 
ditions will soon right themselves. 

Mr. Turner is regarded as an extreme- 
ly abie lawyer in whose Indianapolis 
firm Claris Adams, vice-president, Am- 
erican Life of Detroit, was at one time 
a partner. Before coming into bureau 
work Mr. Turner ran the Indiana In- 
surance Department; later he was coun- 
sel for the Indiana Insurance Federa- 
tion. When the Casualty Information 
Clearing House was formed nine years 
ago he joined the organization as gen- 
eral counsel and manager, giving his at- 
tention to its legal affairs. He proved 
himself to be a particular expert on mu- 
tuals and reciprocals. 


Binding Authority of 
State General Agent 


DECISION MADE IN FLORIDA 





National Surety Wins Action Brought in 
South by Lucille F. and J. Lester 


Parsons 





¢ 

The National Surety has issued a 
statement about a case in Florida in- 
volving the right of a surety company 
to limit the authority of a general agent 
by power of attorney given him by the 
company. It is the case of Lucille F. 
Parsons and J. Lester Parsons against 
the Federal Realty Corporation and Na- 
tional Surety, tried in the Circuit Court 
at Miami, and decided in favor of the 
National. Mr. Parsons is one of the 
most important of American fire insur- 
ance executives. The statement follows: 

“In October, 1925, D. W. Raie, a gen- 
eral agent of the National Surety, ex- 
ecuted in the name of the National 
Surety Co., as surety, a bond for the 
Federal Realty Corporation, as principal 
in favor of Lucille F. Parsons and J. 
Lester Parsons, her husband, in the 
penal sum of $100,000 covering a de- 
ferred payment in that amount in a real 
estate transaction. The bond was signed 
by Raie as attorney-in-fact. His author- 
ity, under the power of attorney given 
to him by the National Surety, was lim- 
ited to $50,000. Raie, contrary to the au- 
thority given him and instructions from 
the National Surety, and without the 
company’s knowledge or consent, signed 
this bond. 


Reporting of the Bond 

“Raie did not report to the National 
Surety Company that he had signed the 
bond, until about sixty days thereafter 
and the National Surety Company had 
no knowledge that such a bond had been 
signed until that time. Immediately 
upon being advised of the signing of the 
bond, the National Surety Company ad- 
vised Mr. and Mrs. Parsons that it was 
not the instrument of the company, Raie 
having signed it without authority and 
that the company was not bound there- 
by. The company so advised Raie and 
it declined to take the premium for the 
bond. 

“Thereafter, suit was brought against 
the Federal Realty Corporation and the 
National Surety which was tried last 
week. The court held that the bond 
was signed by Raie without authority 
and that the National Surety was not 
bound. At the close of the trial, in de- 
ciding in favor of the National Surety 
Company, the court handed down a very 
interesting opinion as follows: 

“This cause came on to be tried by 

stipulation of counsel before the court 
without a jury and the court, having 
heard the evidence and argument of 
counsel, finds as follows: 
_ 1. That the cause of action sued upon is an 
instrument under seal, and that the action 
sounds in covenant and not in special as- 
sumpsit. 


2. The rule of the common law which re- 


quires the authority of the agent to be under 
seal in order to bind the principal in an instru- 
ment under seal obtains in this state, and was 
in force at the time of the execution and de- 
livery of the instrument sued upon, and that 
such rule of the common law was neither abro- 
gated or modified by the Act of 1885, being 


(Continued on Page 40) 





Sees Trend Away From 
Compulsory Auto Laws 


L. L. HALL’S LONG ISLAND TALK 





National Bureau Official Presents High- 
spots of New A. A. A. Act in 
New York State 





L. L. Hall, secretary-treasurer, Na- 
tional Bureau of Casualty & Surety Un- 
derwriters, held the interest of the Long 
Island Insurance Day gathering at Say- 
ville, L. IL, this week with a review of 
the compulsory automobile experience in 
Massachusetts and the growing trend 
toward financial responsibility laws. 

Mr. Hall declared that the weight of 
opinion of those who have had direct 
contact with the Bay State act is that 
it is not a real solution for the situa- 
tion. He pointed out that it does not 
protect a person injured in Massachu- 
setts by a car from outside of the state 
and not registered in Massachusetts; it 
does not protect a person injured upon 
private ways in the state; it can have 
no extra-territorial effect, and lastly, 
Massachusetts motorists crossing the 
state line have no protection except as 
they take out additional insurance to 
provide for additional coverage. 

As further evidence that the law has 
not worked satisfactorily, Mr. Hall em- 
phasized that in spite of its having been 
in effect now for several years, no other 
states have since adopted such legisla- 


tion. In fact, legislative commissions 
in California, Oregon, Maryland and 
other states after studying the Bay 


State law for two years have reported 
to their respective state governments 
within the past six months that the pro- 
visions and operation of the law are such 
that they advise against its adoption in 
their states. 
Financial Responsibility Laws 

Mr. Hall said that twelve states have 
approached a satisfactory cure for their 
automobile problems by the enactment 
of financial responsibility laws, these 
states being Maine, New Hampshire, 
Vermont, Connecticut, Rhode Island, 
New York, New Jersey, Wisconsin, 
Towa, Minnesota, North Dakota and 
California. Six of these laws were 
adopted this year and while they are all 
different in detail the tendency is to- 
ward unification with the so-called 
A. A. A. bill as the model. 

He pointed out that in New Hamp- 











shire, one of the first states to ado)t 
this type of measure, it was modeled a'- 
ter the Stone plan. The important poiit 
about this law, he said, is that it re- 
quires filing of security if the prelin- 
inary hearing indicates negligence on 
the part of the defendant without con- 
tributory negligence on the part of the 
plaintiff even though no final judgment 
has at that time been entered but it 
makes no direct provision for future ac- 
cidents. : 

The so-called Pennsylvania plan pro- 
vides that whenever a final judgment for 
injury to or death of a person or dam- 
age to property remains unsatisfied for 
sixty days, the judgment may be certi- 
fied to the commissioner of motor ve- 
hicles, who thereupon suspends all driy- 
ing licenses and registrations of the 
judgment debtor until the judgment is 
satisfied. 

The Connecticut law, as_ recently 
amended, goes beyond both of these in 
some respects. It empowers the commis- 
sioner of motor vehicles to require proof 
of financial responsibility in the case of 
any person who has been involved in an 
accident causing injury or death to any 
person or damage to property or who 
is convicted of or avoids prosecution 
for important traffic regulations. 

New York State Law 


_ Coming to the New York law, fash- 
ioned after a bill prepared by a commit- 
tee of the American Automobile Asso- 
ciation and becoming effective Septem- 
ber 1, Mr. Hall said that it combined 
the features of the New Hampshire aid 
Connecticut laws and the Pennsylvania 
plan together with some new features. 
Among its high spots the speaker men- 
tioned the following: 

It provides for suspension of operati:g 

license and all motor vehicle registr.- 
tions of any person who has been co:- 
victed of, pleaded guilty to, or forfe:'- 
ed bail given for violation of any of tc 
provisions of the motor vehicle law re- 
lating to: 
_ G1), Reckless driving or speeding resultiig 
in injury to persons or property; (2) Unrii- 
censed operating; (3) Driving while intoxic ‘t- 
ed; (4) Going away without stopping after 1 
accident; (5) ny offense committed in a y 
other state which, if committed in this sta‘e, 
would be a violation of the penal provisic\s 
of the New York Motor Vehicle Law. 


The suspension remains effective un i! 
the person furnishes proof of his fina.:- 
cial responsibility for damages. It a! o 
provides that if the motorist fails to sa‘- 
isfy a judgment within fifteen days, ic 

(Continued on Page 37) 
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Bureau Calls Auto 
Meeting for July 25 


THREE ITEMS ON THE AGENDA 





They Are Auto Collision Rates; Plan 
For Rating Fleets in N. Y.; and 
Deductible P. L. Coverage 





A meeting to discuss three important 
automobile insurance matters has been 
called by the National Bureau of Cas- 
ualty & Surety Underwriters for Thurs- 
day, July 25. The first has to do with 
automobile collision insurance in con- 
nection with certain rate revisions sub- 
mitted to the National Bureau by the 
National Automobile Underwriters’ Con- 
ference for application in eastern Con- 
ference territory. All available experi- 
ence of the Bureau comnanies has been 
tabulated with the thought in mind that 
it be consolidated with the experience of 
the fire companies to see if the com- 
bined experience will justify the recom- 
mendations submitted. 

The second item on the agenda is the 
plan for rating and stamping automobile 
fleets in New York state, the details of 
which have already been sent to the 


companies. Three companies have 
asked that the matter come before this 
meeting. 


The final matter to be considered is 
deductible public liability coverage on 
automobile fleets of five or more cars of 
any type. It is the opinion of the gov- 
erning committee of the Bureau’s auto- 
mobile department that the way should 
be clear for the Bureau staff to approve 
and file rates for such coverage where 
necessary. This item is placed on the 
agenda for consideration. 





RESIGNS FROM RATING BODY 





California State Fund Says Inspection 
Rating Bureau Is Dominated By 
Stock Companies 


The California State Compensation In- 
surance Fund has given notice of its 
withdrawal from the California Insnec- 
tion Rating Bureau, declaring that it is 
dominated and controlled by the stock 
companies. The dissatisfaction over the 
way the affairs of the bureau are be- 
ing handled is expressed in a letter writ- 
ten by Frank J. Creede, manager of the 
Fund, who says that it is contrarv to 
the fundamental principles of the Cali- 
fornia bureau for it to decide questions 
of imnortance by the simple exnedient 
of calling a general bureau meeting. 

Mr. Creede points out that when the 
bureau was first organized an attempt 
was made to maintain an equal balance 
between stock and non-stock carriers, 
but even at that time the non-stock 
‘ompanies were not allowed to choose 
heir own committee members. Instead 
‘hey were chosen by vote of the maior- 
ty which meant by the stock carriers 
‘n view of their large numerical major- 
ty, he said. 





<ING CALLED TO HOME OFFICE 





New Sup’t of Agencies of Federal Sure- 
ty Was Formerly in Charge of Its 
Michigan Department 


Robert S. King, for the past five years 
esident manager of the Federal Surety’s 
Michigan department at Detroit, has 
been called to the home office to fill 
he position of superintendent of agents. 
3efore joining the company Mr. King 
vas connected with the American Sure- 
y and the National Surety. 

Since the resignation of Oakley H. 
Seyer in 1924 there has been no one hav- 
ng the title, “superintendent of agents,” 
it the home office. The work, however, 
1as been handled by W. H. Stuart, assis- 
ant general manager. The expansion 
rogram of the company has made it 
ecessary for Mr. Stuart to give all of 
his time to executive matters. Mr. King 
will take over the agency matters here- 
‘ofore handled by Mr. Stuart. 


TO DISCUSS A. A. A. LAW 


Executives Meet Today With Harnett; 
Special Committee Working on 
Draft of New Policy x 
Casualty insurance executives and 
other interests are meeting today with 
Charles A. Harnett, New York state 
motor commissioner, in the meeting 
room of the National Bureau of Cas- 
ualty & Surety Underwriters to discuss 
the provisions and methods of operation 
of the new _ safety-responsibilitv law 
which becomes effective September 1. 
It is understood that a special commit- 
tee has been at work on the draft of 
an automobile liability policy form 
which will take in all the requirements 
of the new law. 








ARRANGE FOR WHITE SULPHUR 

There will be special cars from New 
York, Boston, Chicago, St. Louis and 
Baltimore to the conventions of the In- 
ternational Association of Casualty & 
Surety Underwriters and the National 
Association of Casualty & Surety 
Agents at White Sulphur Springs, W. 
Va., in October. Members of either or- 
ganization are entitled to reduced fare 
certificates which will allow them to 


purchase round trip tickets for one and 
a half times the one-way fare. 





EXCESS 


INSURANCE COMPANY OF AMERICA 


Through its reinsurance affiliations the 
Excess Insyrance Company of America | 
can supply LICENSED REINSUR- 
ANCE for Maximum Capacity 
Requirements for all Cas- 
ualty and Surety Lines 











PROGRESS OF NEW COMPANY 





Standard Surety & Casualty Now in 29 
States With 35 Major Appointments; 
Has 81 Local Agents 


The Standard Surety & Casualty has 
made substantial progress in its first six 
months of business under the leader- 
ship of Frank G. Morris, president. It 
has made thirty-five major appointments 
and established complete claim depart- 
ments in connection with them. The 
company is now licensed in twenty-nine 
states with eighty-one local agencies. Its 
home office is fully organized. Associ- 
ated with President Morris are John R. 
English, vice-president; Charles’ E. 
Heath, vice-president and secretary, and 
Stanley Maynard, manager of agencies. 
The company’s finances are substantial. 





WANTS MASS. STATE FUND 
The American Federation of Labor is 
campaigning for a compensation state 
fund in Massachusetts and its legisla- 
tive agent in that state has filed with 
the state secretary preliminary papers 
toward this end. 





L. L. Hall’s Talk 


(Continued from Page 36) 
loses rights as owner and operator until 
he satisfies the judgment and until he 
furnishes evidence of financial responsi- 
bility for future accidents. 

Mr. Hall pointed out in closing that 
the act left undisturbed the existing 
laws concerning liability on the basis of 
negligence. He said the fact that proof 
of financial security has been furnished 
did not in any way affect any action at 
law which might be brought to recover 
damages. 

His suggestion to the Long Island 
agents was that they study the law in 
detail and familiarize themselves with 
the entire subject of legislation relating 
to this problem. 





W. HERBERT BRAUN DEAD 

W. Herbert Braun, special agent of 
the National Surety, home office, New 
York City, was killed while going to a 
convention in Montreal a few days ago. 
He was riding to that city in an auto- 
mobile and the car ran off an embank- 
ment. 





John H. Thom, vice-president, Stand- 
ard Accident, was in New York this 
week on his honeymoon. 
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Human Interest Slant on Work 


Done Annually by National Bureau 


By R. M. HOFER, Managing Editor 
The Manufacturer and Industrial News Bureau 


In view of the constructive reorganiza- 
tion program enacted this spring by the 
National Bureau of Casualty & Surety 
Underwriters, the following description 
of its rate-making activities, written by 
the managing editor of an industrial 
magazine, should be refreshing to cas- 
ualty executives and agents. Mr. Hofer 
has a fresh slant on the National Bureau’s 
problems, dwelling not so much on the 
dry statistics that pour into the Bureau 
but on the human interest details of its 
management. Praise is also extended by 
the author to the work of the National 
Board of Fire Underwriters and, in fact, 
he says that anyone going through either 
organization is struck by one outstanding 
feature—they either attract honest men or 
the training which results from their op- 
eration develops men and women of high 
ideals. His article, as it appeared in a 
recent issue of “The Manufacturer and 
Industrial News Bureau,” follows in part: 

When considering the making of any 
kind of insurance rate by the mere pass- 
age of a law without recourse to sta- 
tistics, it is interesting to check such a 
method against work done by such or- 
ganizations as the National Board of 
Fire Underwriters or the National Bu- 
reau of Casualty & Surety Underwriters 
in their endeavors to ascertain loss av- 
erages which will permit making fair and 
equitable insurance rates for stock in- 
surance companies. 

When one sees the hundreds of thou- 
sands of reports of fires and accidents 
from forty-eight states that pour through 
these organizations and their classifica- 
tion and tabulation over a long period 
of years to be used as averages for 
arriving at rate bases, one wonders how 
anybody can propose by a mere guess- 
work law to establish a scientific or 
equitable insurance rate. 

It is the endeavor of stock insurance 
companies to write as cheaply as it can 
be done with safety. To the insured 

.this is essential even if the rate is a 
few cents higher. Without collective ex- 
perience from losses suffered by, many 
companies and gathered over a long pe- 
riod of years, no insurance rate can be 
arrived at which is fair to both the 
company and the customer, and insol- 
vency of the insurance company 1s al- 
ways a possibility. No one company has 
enough business to get a fair average 
of the great variety of losses covered. 

Stock casualty companies pool their 
experiences through the National Bu- 
reau just as stock fire insurance com- 
panies pool their experiences through 
the National Board, in order to arrive 
at fair averages. Rates based on the 
experience of one company might as eas- 
ily be too high as too low for the spread 
would not be wide enough. 

If it were not for rates established 
in the foregoing manner by a central 
organization, competition in the insur- 
ance business would be impossible for 
a new company would have no method 
of arriving at a rate basis, as it would 


have no past experience. 
Fifty New Companies in Five Years 
For example, during the past five 


years, with the National Bureau of Cas- 
ualty & Surety Underwriters in exist- 
ence, fifty new companies have been able 
to organize and write all lines of casu- 
alty insurance. 

The National Bureau serves as an ed- 
ucational institution in clarifying cover- 
ages and classifying risks properly. It 
has developed statistical plans for 
every line of casualty insurance dealt 
with by the Bureau and they are avail- 
able to anyone. It has standardized and 
stabilized casualty insurance which is 
highly essential to meet rapidly chang- 


ing conditions experienced in our pres- 
ent industrial and social life. 

It has put the figures of the different 
companies on a comparable basis. This 
is an achievement of a very high order. 
It has taken fifteen years to standard- 
ize statistical procedure of the members 
of the Bureau alone. Where would a 
lone company be today without this rec- 
ord of past experience to go by? 

The Bureau digests all laws and stat- 
utes enacted by the various legislatures 
on the various branches of insurance 
which it covers. 


Making the Rates 

To illustrate more specifically the ad- 
vantages to be derived by the insur- 
ance companies through handling their 
experiences on a collective basis as is 
done by the National Bureau, take the 
case of automobiles: cars are classified 
as to locality where the insurance is 
placed and as to the type of car—wheth- 
er it is used for commercial purposes 
or pleasure. All the companies report 
on the number of cars covered through- 
out the country, premiums received, los- 
ses incurred and number of claims. 
_The result of such nation-wide clas- 
sification of all risks means that it has 
been plainly ascertained that a small car 
causes less damage than a heavy car 
in each accident and also that country 
cars cause fewer accidents than city 
cars. This permits a reliable basis for 
rate making and is merely a sample of 
how hundreds of rates are arrived at 
after securing absolutely authentic in- 
formation. 

The member companies of the Nation- 
al Bureau bind themselves to observe its 
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rules but the Bureau itself does not make 
rates—they are established by properly 
appointed committees of the companies 
which use the statistical data prepared 
by the Bureau as the basis of their final 
rate conclusions. 

Not All Dry Statistics 

Along with the dry statistics that pour 
into the National Bureau come _inter- 
esting incidents which give an insight 
into many phases of human nature. The 
head of the claim department said that it 
is a common practice for persons who 
are otherwise law-abiding citizens to try 
to “stick” an insurance company for ex- 
cessive claims in trivial accidents either 
to person or property. He says that too 
often the moving spirit behind fraudu- 
lent claims is a doctor and a lawyer— 
first the doctor testifies to an exagger- 
ated condition and then the lawyer 
paints a lurid picture. 

However, the percentage of unethical 
doctors and lawyers is very small but 
they are active and dangerous. They 
bring actions for cases that never hap- 
pen. For instance, they will take the 
license number of an automobile and 
bring a suit against the owner saying 
the fender of his car brushed a man 
standing at the curbing, thereby knock- 
ing him down with resulting injury. All 
the owner of the car can do is to say 
he didn’t hit the man. But they will 
produce a crippled man and witnesses 
who are accomplices to disprove the 
driver’s statement. There are enough 
of these cases in the larger centers to 
keep the insurance companies busy fight- 
ing them. 

When there are traveling crooks or 
gangs going over the country, reports 
filter into the National Bureau and it 
eventually is able to check up on them 
and notify companies direct. As soon 
as one questionable person is located by 
the Bureau his game is spoiled in all 
states. 

In the burglary department when any 
insured person has three losses, all com- 
panies are automatically notified. Such 
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losses alone do not indicate crookednes: 
but the companies are put on guard t 
investigate. The head of the claim de 
partment says that the main thing fo: 
casualty insurance companies to do i 
to investigate and pay an honest clain 
ant cheerfully and to spend money t 
fight the crook. Adjustors should nc 
be hard-boiled but should have a judici: 
mind and courage enough to act on th: 
facts. 


Crime Prevention 


The biggest aim of the claim dk 
partment is not so much to detect crim 
as to prevent crime by building up a: 
accurate system of records, by keepin 
its own organization clean and seein 
that others are honest as well as its ow: 
adjustors, also to co-operate with publi 
agencies to find what is wrong in cer 
tain localities where abnormal claim 
originate. 

As an example, take a middle wester: 
city which had the third highest casu- 
alty rates in the country due to ambu 
lance chasing lawyers, complacent juries 
and verdicts which recompensed “six” 
persons claiming injury when someon 
tapped the back of a car. In this cit) 
the people organized an investigating 
committee which cleaned up the situa 
tion by showing what was taking plac« 
with the result that a rate reduction 
followed. All the people in this tow: 
were paying high insurance rates fo: 
the crookedness of a few and when this 
was shown the people were interested i: 
cleaning up the situation. The bar shoul! 
and is interesting itself in crime pre 
vention and detection. 


High Ideals Developed 


Anyone going through an organization 
like the National Board or National Bu 
reau is struck with one outstanding fea 
ture—they either attract honest men or 
the training which results from their 
operation develops men and women of 
high ideals. They deal with facts which 
must be interpreted correctly. First of 
all, they strive for conditions which wil! 
insure solvency for stock insurance com- 
panies. Second, they seek to develop 
rates which will be just to the publi 
because exorbitant rates invite unwhole- 





some competition and limit the field of 


business. 


In addition to gathering facts and sta- 
tistics relating to casualty insurance, the 
National Bureau is carrying on exten- 
sive work in the interest of accident 


prevention. 
of different ways: through the se*ools 


This is done in a number 


in the factories and with the compa- 


nies direct. 
states and in companies in the same lin: 
of business. It has been found that rel- 
atively small groups of workmen habitu 
ally have the most accidents. 

Take in one large company in Ne\ 


Accidents vary greatly in 


England, there were 416 high acciden! 


men employed on street cars. A mov 
ment was started to study why thes 
men had most of the accidents and b 
the end of a year over 300 of the me 


had been taken out of the high accident 


class by improving their actions. This 


is constructive work which helps th 
men, the company and the public. 


The “Save a Life” campaign sponsore'! 


by the National Bureau, is a preventz 
tive measure to make highways saf« 
than they are today. It has alread 
been adopted and operated in seven eas 
ern states with great success. It is e: 
timated by the Philadelphia Rapid Tra: 


sit Co. that such a safety drive reduce | 


accidents in April, 1927, 26.9%. 

Safety education in the schools h: 
been encouraged to a great extent | 
the National Bureau. It is trite to sa 
that the men of tomorrow are the chi 
dren of today but too many organiz: 
tions and industries overlook this sin 
ple fact. 


If the child can be trainc’ 
to ways of carefulness it means th>t 


when he or she take their place in li‘* 


they will automatically be careful. Th 


good results which follow from such 


training and education and the lives ai 
property which are thereby saved 
years to come cannot be estimated. 
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Clients of Defunct Co. 
Must Pay Assessments 


FEDERAL AUTO, INDIANAPOLIS 





Drastic Court Order Demanding Four- 
Year Payment Illustrates That Cheap 
Insurance is Not Good Insurance 





Circuit Judge Moses N. Sale of St. 
Louis, Mo., on July 12 ruled that the 
18,000 Missourians who held policies in 
the defunct Federal Automobile Insur- 
ance Association of Indianapolis, a cut- 
rate reciprocal insurance organization, 
must pay extra assessments for the 
years 1924, 1925, 1926 and 1927 equal to 
the annual yearly premiums for each of 
those years. 

In so doing the court has once more 
brought home to insurance buyers force- 
ably that cheap insurance is not good 
insurance and that good insurance is not 
cheap. It is considered the most dras- 
tic court order affecting an insurance or- 
ganization ever issued in Missouri and 
was made at the request of Rodowe H. 
Abeken, Missouri receiver for the de- 
funct company. He acted under the 
original receivership proceedings now 
pending in the Circuit Court at Indian- 
apolis, Ind. In the latter tribunal a sim- 
ilar order was issued against the 100,000 
policyholders of the company. 

Must Pay $250,000; Maybe More 

It is estimated that the Missourians 
will be forced to pay at least $250,000 
as their share of the $1,200,000 deficit of 
the Federal Automobile and that the 
court costs alone will add another $100,- 
000 to the bill the cut-rate insurance 
buyers must pay. However, should the 
assessments for the years 1924, 1925, 
1926 and 1927 prove insufficient to make 
up the company’s losses and the cost of 
the receivership and liquidation of the 
concern it is expected that policyholders 
will be called upon for further assess- 
ments. ; 

In issuing his order Judge Sale put in 
a reservation to the effect that policy- 
holders would be permitted, if they so 
lesired, to prevent any legal defense 
they may in objecting to the assess- 
ments. This, however, is _but a thin 
straw since the receiver pointed out to 
the court that under the contracts 
whereby the insurance policies were is- 
sued the subscribers bound themselves 
to contribute to the assessments debts. 

While Receiver Abeken has not pub- 
licly outlined his plans for collecting the 
$250,000 or more from the Missouri pol- 
icyholders of the Federal Automobile In- 
surance Association, it is certain that 
ie will overlook no move to assure full 
payment by the Missourians financially 
ible to come across with the assessment 
‘equired of them. Abeken is an attor- 
1ey and a member of a law office that 
s noted for its legal efficiency, and it is 
rrobable that if the necessity arises in- 
lividual attachments will be filed with 
he Recorder of Deeds against the prop- 
‘rty holdings of the policyholders in the 
lefunct Indiana reciprocal. 





GERMAN AIR MISHAPS FEW 


The German department of traffic has 

yublished official aviation accident sta- 
istics for its air traffic, covering the 
yvears 1926, 1927 and 1928, which shows 
hat during these years forty-five ac- 
‘idents occurred. Seventeen passengers 
ind fourteen pilots and employes were 
<illed. The causes were as follows: two 
xy faults of pilot, three through materi- 
il or construction, nineteen through mo- 
or trouble, seventeen through weather, 
ind four by other causes. During this 
eriod hundreds of thousands of passen- 
fers were carried and several million 
ons of mail and freight. 








Recent Casualty Court Decisions 














‘Herman Sagman vs. Fidelity & De- 
posit—An interesting question of law 
involving interpretation and construction 
of the provisions of a policy of bur- 
glary insurance presents itself in the 
case of Herman Sagman, _ plaintiff, 
against Fidelity & Deposit, defendant. 

The policy provides that the assured 
and the members of his household must 





submit “to examination and interroga-- 


tion by any representative of the .m- 
pany under oath if required.” 

The insurance company required the 
attendance of the assured and his wife 
for examination which proceeded until 
the assured refused to answer some of 
the questions and was thereupon notified 
by the attorney for the insurance com- 
pany that the policy was void due to 
his failure to answer the questions and 
proceed with the examination, and that 
no claim could be made thereunder. 

The assured then obtained counsel, 
who appeared with the assured at the 
office of the company for the purpose of 
continuing the examination. The in- 
surance company however, contended 
that the policy was rendered null and 
void and it was relieved of all liability, 
upon the assured refusing to answer the 
questions and proceeding with the ex- 
amination. The company refused to 
open the examination or continue there- 
with either at that time or at any other 
time. 

Alex Davis of Goldstein & Goldstein, 
attorneys, representing the plaintiff, 
claimed that the position taken by the 
insurance company was novel and with- 
out precedent and applied to the court 
for an order directing the insurance 
company to point out how it was preju- 
diced by the refusal of the assured to 
answer the questions or proceed with 
the examination, after efforts had been 
made by the assured’s counsel to con- 
tinue the same. 

The insurance company, represented 
by Thomas E. White, its attorney, 
strongly opposed the application, claim. 
ing that it should not in advance of the 
fs be —— to set forth this evi- 

ence. owever, the city court, Justice 
Joseph W. Keller, presiding, pe an 
order directing the insurance company 
to point out to the assured in advance 
of the trial how it was prejudiced. 

e€ insurance company ; itte 
the court “that the yee gp 
claim that it w 


to 
es a oe does not 
- rejudicec il- 
ure of plaintiff ‘i aula to poset 
examination” but contends “that by rea- 
son of the failure to submit to a com- 
plete examination, that then as a mat- 
ter of law the terms and conditions of 
the policy were breached by the plaintiff 
— the said policy became null and 


As the law reports fail to disclose a 


similar defense relating to an attempt to 
complete or continue an examination 
under the policy conditions, the ques- 
tion of law raised in this action is a 
novel one. 

Seymour Dress Co., Inc. vs. Indepen- 
dence Indemnity—The Supreme Court 
of the state of New York has rendered 
a decision which is of great importance 
and will materially affect actions brought 
under fidelity bonds. In the case of 
Seymour Dress Co. Inc., _ plaintiff, 
against the Independence Indemnity, de- 
fendant, the fidelity bond before the su- 
preme court and upon which the action 
was brought, insures the plaintiff against 
“pecuniary loss of money, funds or other 
personal property” as the plaintiff should 
sustain “by any act or acts of fraud or 
dishonesty (including forgery, theft, em- 
bezzlement, wrongful extraction or mus- 
application) directly or through con- 
nivance with others” on the part of cer- 
tain employes, while in the service of 
the plaintiff, and upon discovery of a 
loss that immediate notice must be 
given to the insurance company. ‘ 

A loss occurred under the bond in 
that one of the employes of the plaintiff 
to whom property of the plaintiff had 
been intrusted disposed of the same for 
his own use and benefit and failed to 
account therefor to the plaintiff. 

The insurance company in its answer 
and as a separate and special defense 
alleged that the plaintiff failed to give 
immediate notice upon discovery of the 
loss and claimed that by reason of this 
defense, it should not be held liable 
under the bond. I 

Justice Louis A. Valente in the Su- 
preme Court has rendered a decision 
directing the insurance company to am- 
plify its defense by alleging as part of 
its defense, the date when it claims “the 
plaintiff discovered any loss.” 

The insurance company represented 
by Dowling & Alexander, its attorneys, 
strongly opposed the granting of the 
order of Justice Valente, claiming that 
it is not for the defendant to allege 
when the loss was discovered, but that 
this evidence must come directly from 
the plaintiff. The insurance company 
also admitted to the court that it is un- 
able to amplify its defense as to when 
the loss. was discovered by the plaintiff. 
However, Alex Davis of Goldstein & 
Goldstein, attorneys for the plaintiff, 
contended that this defense was a se- 
rious one and if proven would defeat 
the entire action. The court thereupon 
rendered its decision, directing by order 
of the court, that the insurance com- 
pany amplify its defense if it desired to 
take advantage thereof upon the trial. 
Although the defendant frankly admit- 
ted that it was unable to do so, the court 
nevertheless decided adversely to it. 








W e e . 
A N T E D ¢ Insurance accountant with thorough practical ex- 


perience in New York or Massachusetts casualty insurance company. Age 
Write full particulars as to age, experience and salary. 
Position open with large insurance company in middle western 


about thirty. 


affords exceptional opportunity. 


Box 1121 
The Eastern Underwriter, 110 Fulton Street, New York 


state 
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MASSACHUSETTS BONDING AND INSURANCE COMPANY 


Surplus to Policyholders Dec. 31, 1928. 


$10,546,801.00 


Transacts Business throughout the United States writing 
Fidelity and Surety Bonds, Liability, Property Damage, 
Automobile, Personal Accident, Health, Burglary, Rob- 

bery and Plate Glass Insurance. 


Home Office: BOSTON 




















Reciprocal Changes 
To Stock Companies 


FEDERAL INDEMNITY, READING 





A Fire and Casualty Company to Carry 
On Business of Old Carrier; To 
Branch Out Extensively 





The Federal Indemnity Exchange, op- 
erating in Pennsylvania since 1920 as a 
reciprocal insurance exchange with home 
offices in ‘Reading, has recently been ab- 
sorbed by two stock company organi- 
zations and has gone out of corporate 
business. The new companies are known 
as the Federal Casualty and the Federal 
Fire. They have assets of more than 
$500,000 and capital of $200,000. 

An extension of business outside of 
Pennsylvania is planned for the near 
future and under the reorganization plan 
the Federal companies will open offices 
in numerous States. 

John D. Ejisenbrown, prominent in 
Reading civic affairs, and chief poten- 
tate of the Reading Shriners, is presi- 
dent of both companies, having also been 
at the head of the former Federal In- 
demnity Exchange. Associated with 
him are Frank P. Johnson, vice-presi- 
dent and general manager; Walter Kra- 
mer, secretary, and Joseph G. Forney, 
treasurer. 

Automobile insurance has been the 
chief line written by the Federal In- 
demnity Exchange but it is understood 
that the new companies will branch out 
into other lines. 





BUFFALO PROPOSAL 


Proposal that the city of Buffalo go 
into the insurance business on a large 
scale is being made by Frank C. Per- 
kins, presiding officer of the council of 
the up-state city. The commissioner 
would create a municipal insurance fund, 
covering not only fire and automobile 
liability policies now held by the city, 
but also to safeguard it against losses on 
bank deposits. According to Mr. Per- 
kins the city has paid $771,153 for in- 
surance of these three forms in the last 
ten years while the school department 
has paid out an additional $413,028. He 
has submitted his request in the form of 
a demand that the council appoint a 
committee to look into his plan and re- 
port back an an early date. 





CORRECTS WRONG IMPRESSION 

Leonard L. Saunders, secretary of the 
Insurance Federation of the State of 
New York, has called attention to er- 
roneous statements to the effect that the 
American Automobile Association at its 
recent convention urged universal enact- 
ment of compulsory liability insurance 
laws. 

This error, says Mr. Saunders, was 
probably due to confusing safety respon- 
sibility laws with compulsory insurance 
laws in summarizing resolutions. The 
convention was enthusiastic over the re- 
ception given the A. A. A. safety re- 
sponsibility bill, nine states having en- 
acted the bill literally or in a somewhat 
modified form. 





SAVE-A-LIFE DRIVE CONTINUED 

Missouri’s save-a-life campaign which 
was to have closed on June 30 was ex- 
tended to July 15 by Governor Henry 
S. Caulfield because of “the greatly in- 
creased interest shown by owners of mo- 
tor vehicles in the state.” 

The important feature of the cam- 
paign was that it brought home to mo- 
torists of the state that two things are 
essential to safe operation of automo- 
biles. First, care in driving and courte- 
ous consideration of the rights of others 
on the streets and highways; second, 
motor cars out of adjustment with de- 
fective brakes, lights, steering or sig- 
naling devices are unsafe to drive. 
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MOVES OVER TO NEWARK 





Metropolitan Casualty Home Offices 
Now Occupy 2% Floors in Fireman’s 
Building at 10 Park Place 
July 13 was’ moving day for the Met- 
ropolitan Casualty, one of the Fireman’s 
of Newark companies, and the under- 
taking was accomplished with a smooth- 
ness that was pleasing to the company’s 
officials. The home office of the Met- 
ropolitan is now located: in the Fire- 
man’s building at 10 Park place, New- 
ark, occupying two and one-half floors. 
Its previous location had been for years 

at 55 Fifth avenue, New York. 

Coming into the Fireman’s of New- 
ark fleet two years ago, it was a fore- 
gone conclusion that as soon as ample 
space was provided in the Fireman’s 
Newark building the casualty company’s 
home office would be moved over. The 
resu]t of the move is a centralization of 
activities under one roof which will make 
for more efficiency of operation. 

Employes of the company left their 
desks* last Friday night at the 55 Fifth 
avenue offices and on Monday morning 
reported to Newark. President J. Sco- 
field Rowe says that everything was in 
order for active business at that time 
and everybody was happy in the new 
home ofices. 


BALTIMORE CLUB ELECTS 


The board of governors of the Casual- 
ty & Surety Club of Baltimore have 
elected the following officers for the 
ensuing year: O’Donnell Lee, Maryland 
Casualty, president; John DD. Mahon, 
New Amsterdam Casualty, vice-presi- 
dent; F. H. Strickland, New Amsterdam 
Casualty, treasurer, and W. E. Moore, 
United States F. & G., secretary. 


BROOKLYN BOROUGH AGENT 

The Cavanagh Agency, Inc., of Brook- 
lyn, has been appointed borough agent 
of the Constitution Indemnity for all 
lines. 


12,000 AUTO DEATHS SO FAR 





Statistics Compiled by Travelers Show 
Practically Same Toll as First 
Half of Last Year 


During the first half of this year more 
than 12,000 persons have been killed in 
automobile accidents in this country, 
which is practically the same toll as was 
exacted by motor vehicles during the 
first six months of last year. This total 
is indicated by figures received by the 
Travelers from state directors of vital 
statistics and motor vehicle commission- 
ers, 

The history of annual motor vehicle 
accident tolls shows that more persons 
have been killed the second half, of the 
year than the first half, due to the in- 
creased use of automobiles during the 
summer and fall months. 

Reports for the first six months indi- 
cate a trend in fatalities, which if con- 
tinued would result in approximately the 
same number of deaths this year as last, 
when 27,500 lives were taken in automo- 
bile accidents. 

The tabulation indicates that New 
York state led with 754 deaths; Pennsyl- 
vania had 727; California reported 674, 
and New Jersey 419. New Mexico fa- 
talities from automobile accidents for the 
five month period were only nine, the 
smallest number in the country. 





NOW ENTERED IN 26 STATES 


The Consolidated Indemnity & Insur- 
ance Co. has received its license to do 
business in New Hampshire. This makes 
twenty-five states in which the company 
is entered. 

The latest state to be entered by the 
Consolidated is Alabama, bringing its to- 
tal up to twenty-six. 





ADMITTED TO OKLAHOMA 
The Standard Surety & Casualty has 
been admitted to Oklahoma to write all 
casualty and surety lines. This makes 
the twenty-ninth state in which the 
company has been licensed. 


ASHLEY 25 YEARS WITH AETNA 





Secretary of Burglary Department Hon- 
ored By Associates On Anniversary 
With Company 


Gilbert E. Ashley, secretary of the 
burglary department of the Aetna Cas- 
ualty & Surety, celebrated his twenty- 
fifth anniversary with the company last 
week. 

Before entering insurance Mr. Ashley 
was noted as a baseball and basketball 
star. After finishing a business course 
in Hartford he entered the employ of 
the Aetna as a stenographer July, 1904. 
Seven years later he was appointed un- 
derwriter of the burglary department, 
and in 1918 was made assistant secre- 
tary. Some time later he was advanced 
to the position of secretary, the posi- 
tion he now holds. 

Upon entering his office on the anni- 
versary Mr. Ashley found a large bou- 
quet of roses, the gift of the office as- 
sociates. He was also given a traveling 
kit containing a gold engraved safety 
razor and accessories from the burglary 
department, and an attractive fountain 
pen desk set from associates in the 
Aetna Life and affiliated companies. 





FIREWORKS INSURANCE 

A special liability policy was issued 
by the Rome, Italy, general agency of 
the Agricola Insurance Company of 
Bologna, Italy, covering the civil liabil- 
ity of the promoters of a fireworks dis- 
play at Rome on occasion of the old 
Roman “Girandola” festival. 

According to L’Assicurazione, the 
committee was insured against any lia- 
bility arising out of the shooting off 
of the fireworks and out of falling down 
of burning pieces. The liability of the 
insurance company was limited to 150,- 
000 Italian lire per accident, 50,000 lire 
per person and 10,000 lire for property 
damage. 

It was good business for the company 
as there was no accidents or fatalities. 


National Surety Wins 


_ (Continued from Page 36) 
Section 6307 Compiled General Laws of Florida, 
1927. 

3. That the burden is upon plaintiffs to 
prove every material averment of the declara- 
tion by a preponderance of the evidence, in- 
cluding the authority of the agent to excute 
and = the bond in question, and that plain- 
tiffs have failed to show such authority. 

4. That it does not appear from the evi 
dence that the agent, Raie, had special author- 
ity to execute and deliver the bond in question, 
nor is there authority of the agent to execute 
such bond embraced in any classification set 
forth in the printed instructions given by the 
defendant to the agent, Raie, showing his au- 
thority to execute bonds for the defendant. 
5. If it be contended that the agent, Raie, 
had apparent authority to execute the bond in 
question by reason of his general agency s 
as to bind the defendant in the interest of 
an innocent third party, the court finds, never- 
theless, that the circumstances surrounding the 
negotiations for the bond as well as the ex 
2cution and delivery of the bond was such as 
would put plaintiffs and those acting for the 
plaintiffs upon inquiry as to the nature an 
extent of the agent’s authority. 

6. That it appears from the evidence that 
defendants were not notified by the agent that 
such bond had been applied for until after 
the execution and delivery of the bond to 
plaintiffs or their agent, and that upon such 
notification, defendant, National Surety, prompt- 
ly declined the risk, 

7. That the defendant, National Surety Com- 
pany, was not informed of the actual execu- 
tion and delivery of the bond until more than 
two months had expired, and upon the receipt 
of such information, that said defendant 
promptly denied liability, and before an action 
was brought, notified the plaintiffs to that 
effect. 

_ % For these and for other reasons appearing 
in the record, the Court finds for the Defendant, 
National Surety Company. 

“This case presented the question of 
whether or not in the State of Florida 
a general agent of a surety company, 
signing as attorney-in-fact and in vio- 
lation of instructions and without the 
knowledge and consent of thé company, 
can exceed the authority vested in him 
by the power of attorney and bind the 
company upon the theory that his ap- 
pointment as general agent gives him 
greater and more comprehensive author- 
ity to bind the company than that which 
is contained in the power of attorney. 
The court’s finding establishes, as the 


law of that state, that it does not.” 
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Creditors of Ohio Co. 
To Be Paid In Full 


GREAT AMERICAN MUTUAL IND. 





Extensive Liquidation of This Carrier 
Handled Creditably by Superintend- 
ent C. S. Younger 





Policyhclders and creditors of the 
Great American Mutual Indemnity 
Company of Mansfield, O., which was 
taken over by the then State Superin- 
tendent of Insurance Harry L: Conn in 
March, 1926, will be paid one hundred 
cents on the dollar, according to Su- 
perintendent of Insurance C. S. Younger. 
In addition there will be sufficient, in the 
opinion of Judge Younger, to pay the 
claim of $136,000 which the Great Amer- 
ican Management Co. of Mansfield ad- 
vanced to provide the necessary reserves 
to permit the company to operate. 

Judge Younger has just obtained from 
the Franklin County Court of Appeals 
an order for the payment of the final 
50% dividend on the claims against the 
company, amounting to approximately 
$144,000. All preferred claims and an 
initial dividend of 50% were paid last 
fall. 

In making the announcement, Judge 
Younger pointed out that all preferred 
claims, all loss claims and unearned pre- 
mium will be paid in full. 

Only 3 Claims Yet to Be Determined 

The Great American Mutual Indem- 
nity, which was one of the largest in the 
state, having policyholders in virtually 
every county in Ohio, was engaged in a 
general casualty business. Former State 
Senator Henry R. Endly of Mansfield 
was the secretary and general manager. 

At the time the company was taken 
over by the department of insurance, 
about 160 claims in suit were pending 
against it. The litigation on the part 
of the state was handled by the attor- 
ney gencral’s department, Judge Young- 
er, who was then special counsel in 
charge of insurance matters, being the 
directing counsel. Through the efforts 
of Judge Younger, who called to his as- 
sistance local attorneys throughout the 
state, every claim has been adjudicated 
or determined except three, and these 
are pending in the local courts. 

At one point in the progress of the 
case, a legal controversy arose in Rich- 
land County, as to the disposition of the 
Great American’s home office property 
in Mansfield. The management com- 
pany sought to take it over, but it final- 
ly was sold by order of the court to the 
Y. M. C. A., which is now erecting a 
new building on the site. 

This case in liquidation was one of the 
most important ever handled by the 
Ohio department of insurance and be- 
cause of its ramifications into several 
other states, has attracted wide atten- 
tion. That every claim against the com- 
pany should be paid in full and the 
management company, which had ad- 
vanced funds for the initial operation, 
should be reimbursed is regarded in 
business and insurance circles as an un- 
usual achievement. 





FORMING HIS OWN COMPANY 


Andre Citroen, French Automobile 
Manufacturer, Going Into Insurance 
Field Despite Objections 
Andre Citroen, well known French in- 
dustrialist and one of the leading automo- 
bile manufacturers in Europe, is plan- 
ning to form his own insurance com- 
pany. According to “L’Agent d’ Assur- 
ances,” the French Casualty Companies’ 
Syndicate is said to have offered him 
a large amount if he would not proceed 
with the foundation of the new com- 
pany, which is going to have a capital 

of 20,000,000 French francs. 








ENTERS PENNSYLVANIA 
The Consolidated Indemnity & Insur- 
ance Co. has received its license to do 
business in Pennsylvania. 























Questions and Answers 


IN SURETYSHIP 


No. 7. LICENSE & PERMIT AND MISCELLANEOUS 
BONDS 
Conducted by George E. Hayes, Vice-President, Union Indemnity 

















|! 

1. How do you determine the liability 
under a license or permit bond? 

Why are the ordinary permit bonds 
considered good business ? 

What are some _ special permit 
bonds that are considered hazardous, and 
why? 

4. Name several important features 

essential to proper consideration of a 
franchise bond. 
5. What would be your attitude to- 
ward underwriting bonds coming under 
the federal prohibition law? Give rea- 
sons. 

6. Why are the so-called custom house 
bonds written with such freedom as is 
the practice? 

7. Name two forms of custom house 
bonds which have acute liability. 

8. How would you underwrite an ap- 
plication for a lost security bond cover- 
ing ten shares of American Telephone & 
Telegraph stock when the applicant was 
a widow and owned no property nor was 
possessed of any other assets? 

9. What is a “patent infringement 
bond” ? 

10. What would be your understand- 
ing of a freight charge bond? 

Answers 

1. Liability of the surety on a license 
or permit bond can be determined only 
by reference to the law or ordinance by 
virtue of which the license or permit is 
granted, and by further reference to the 
conditions of the license or permit itself. 
(In some instances the permit carries a 
specific interpretation of the language in 
the general law or ordinance.) 

2. Ordinarily the average license bond 
is free of loss and is considered good 
business because the performance under 
the license is generally under govern- 
ment supervision and again the acts of 
observance are in most cases trivial in 
proportion to the benefits derived from 
them. 

3. The following permit bonds may 
be considered hazardous: Explosive per- 
mit bonds—carry liability for damage to 
persons and: property. License and per- 
mit bonds under the federal prohibition 
act, and other internal revenue bonds 
permitting, for instance, sale of narcotics. 
These undertakings carry liability for 


payment of taxes and penalties, and 
might be construed as penal forfeitures. 

4. Term, is the applicant properly 
equipped to comply with terms of fran- 
chise; are the provisions of the fran- 
chise equitable? 

5. Very careful investigation of prin- 
cipal, particularly as to history; full col- 
lateral would probably be the only safe 
way to handle the bond. The best rea- 
son for this attitude is the experience 


which companies have had with these 
bonds. 
6. Because of the good experience 


which the companies have had and also 
that most of these bonds are used by 
principals of good moral and financial 
standing. 

7. Collectors’ indemnity to produce 
endorsed bill. of lading. Bond for tem- 
porary importations of theatrical troupes 
of equipment. 

8. If the “fidelity features” were sat- 
isfactory, and the reasons of the loss or 
disappearance of the security were also 
satisfactory, this bond could be under- 
written on the basis of the surety com- 
pany holding the new certificate for a 
period of not less than six months and 
up to eighteen months; this period of 
time would depend upon the length of 
time which had transpired from the loss 
or disappearance of the security to the 
time application was made for the new. 
Should the principal desire to use the 
security in question for the purpose of 
their investment, it would be necessary 
that the surety control the investment 
for the period of time mentioned. 

9. A patent infringement bond op- 
erates to indemnify the owner of an im- 
provement wherein a patented process is 
employed in construction; or a purchas- 
er of an article manufactured by a pat- 
ented process or with patented materials, 
where there arises a question as to the 
legality of its use; against loss and dam- 
age on account of any litigation based 
on alleged infringements. 

10. Freight charge bonds are guaran- 
tees of payment to railroad companies 
and steamship lines for goods delivered. 
These risks must be considered as the 
financial condition of the applicants and 
the ability to meet current obligations. 








AN INFORMAL GOLF MATCH 





D. & C. Club Round Table Grouv Meet 
on Rye, N. Y., Links; Garrett and 
Lau First Prize Winners 


That informal Round Table group of 
executives who meet daily at the Drug 
& Chemical Club, New York City, for 
luncheon had their annual golf tourna- 
ment last week at the Rye Country Club, 
Rye, N. Y. It was a_ big success. 
The facilities of this club were extended 
by Welles L. Allen of the Standard Ac- 
cident, and about fourteen men partici- 
pated in the morning and afternoon golf 
tournaments. 

James R. Garrett, Eastern department 
manager, National Casualty, was the vic- 
tor in the preliminary 9-hole round in 
the morning which was for the purpose 
of fixing handicaps, winning an antique 
contributed by Mr. Allen. 

In the afternoon the 18-hole handicap 
medal play developed some lively com- 
petition, the first prize being won by 
William P. Lau of the Drug & Chemical 
Club.. He was presented with a silver 
shaker, contributed by Jacob C. Am- 
mermuller, insurance broker. The sec- 
ond prize of a fountain pen, contributed 
by the Svea and Hudson, went to Wil- 
liam R. Mearns, International Reinsur- 
ance Corp; Bert C. Scudder, broker, was 
third, receiving a silver flask, presented 


by Alfred M. Best. Fourth in standing 
was Alfred Pitts, who was _ presented 
with an onyx ash tray, contributed by 
Mr. Garrett. There was a tie for the 
fifth prize and the cigarette container, 
the gift of W. W. Blake-Lobb of Neale- 
Phypers Co., went to Mr. Allen and 
the imported fruit juices, presented by 
William B. Snowden, Pacific Mutual 
Life, to Mr. Blake-Lobb. 

Following the golf tournament Messrs. 
Scudder and Blake-Lobb participated in 
a swimming contest, the latter winning 
the “staying under water” stunt by re- 
maining under until bubbles indicated he 
was the victor. Mr. Scudder was suc- 
cessful in the high diving, the distance 
being thirty-five feet. The annual din- 
ner of the Round Table group in the 
evening closed the day’s program. 


JUNE VIRGINIA FATALITIES 

Among the 2,925 accidents in Virginia 
industries reported to the industrial com- 
mission of that state during June there 
were twelve fatalities. Temporary total 
disability occurred in 2,873 of these 
cases. Forty cases resulted in the loss 
of a limb. The commission approved 
697 agreements for compensation be- 
tween injured persons and employers, 
rendered sixty-five decisions in seventy- 
two cases heard during the month and 
conducted twenty-nine medical examnia- 
tions. 





25% CUT IN RATES FOR FURS 





Made Effective July 8 By Nat’! Bureau; 
Also Better Rate For Buildings 
Equipped With Iron Protection 
A 25% reduction in burglary rates cov- 
ering pelts, furs and fur garments was 
made effective on July 8 by the Na- 
tional Bureau of Casualty & Surety Un- 
derwriters. This insurance protects 
against loss by burglary from within 
stores, factories, etc., and inasmuch as 
losses on this class of merchandise have 
decreased considerably the Bureau felt 
that a cut in the rates was justified. 
Another reduction also effective this 
week was on buildings which are pro- 
tected from burglars by means of iron 
bars, doors, gates and shutters. Build- 
ings so protected have suffered few loss- 
es and because of this the present dis- 
count of 20% was increased to 30% 
where the standard iron protection is 
installed in accordance with the stand- 

ards of the National Bureau. 

It is felt that these changes will mean 
a substantial saving to merchants 
throughout the country, especially in 
New York City. 


V. A. MacDONALD TRANSFERRED 
Victor A. MacDonald, who since Sep- 
tember, 1928, has been assistant to Hugh 
Millard, superintendent, fidelity and 
surety department, Chicago branch of- 
fice, Century Indemnity, has been trans- 
ferred to the agency department and 
assigned to the development of Michi- 
gan and northern Indiana, with head- 
quarters at the Chicago branch office. 





ROCHESTER OUTING 

_ Rochester, N. Y., employes of all the 
fire and casualty underwriting companies 
in the city, numbering more than 500, 
attended an outing and field day at 
Manitou Beach, near there. Dinner was 
served in the Odenbach Hotel, followed 
by dancing. W. Staunton Moylan was 
general chairman of the day. 
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Rating Of Airports 
For Public Liability 


AS SEEN BY U. S. CASUALTY 





Agents Required to Submit Sketch of 
Field Layout; All Risks Are 
Individually Rated 





The United States Casualty has lately 
had several inquiries regarding the rat- 
ing and insurance of airports for public 
liability and answering its field represen- 
tatives through the medium of the latest 
“Uscasco Bulletin,” the company has the 
following to say: 

“Such risks are individually rated 
upon submission of full details, and, if 
possible, a sketch or field plan showing 
the layout and the total area included 
in the airport. 

“It is obviously a matter of first im- 
portance to determine whether the as- 
sured or anyone in his service operates 
any aircraft because where such persons 
operate aircraft, insurance against acci- 
dents caused by their taking off or land- 
ing should be obtained under a policy or 
policies other than that written to cover 
the airport, since accidents arising there- 
from constitute in such cases a part of 
the flying hazard. 

“Where, however, the assured does not 
operate aircraft and does not have any- 
one in his service who operates aircraft 
that may take off or land at the airport 
in question, the public liability policy is- 
sued to cover the airport should without 
question cover the liability of the owner 
or operator of the airport incident to the 
take off or landing of aeroplanes at the 
insured airport. But as in teams in- 
surance and in automobile insurance, if 
the company issuing the policy to cover 
the public liability on the airport also 
covers the flying hazard of the assured 
and those in his service, the public liabil- 
ity policy (owners’, landlords’ and ten- 
ants’ form) should not exclude the lia- 
bility incident to the take off or landing 
of planes operated by the assured or 
anyone in his service. 

“Infermation should be furnished in 
submitting any airport risk respecting the 
number, size and location of hangars, 
whether they are owned and operated by 
the assured, in much the same manner 
as a public garage is operated for the 
storage of automobiles; whether the 
planes stored in the hangar are owned 
and operated by commercial concerns, 
private individuals, or both; the num- 
ber of planes using the airport during a 
stated period of time; as well as the ex- 
tent to which members of the public 
visit the airport regularly or on special 
occasions, and the measures adopted and 
enforced for safeguarding such visitation 
upon the part of the public from the 
hazards involved in take off and land- 
ing.” 





STANDARD SURETY & CASUALTY 

The G. H. Steelman agency of Atlantic 
City has been appointed general agents 
of the Standard Surety & Casualty for 
surety lines. G. H. Steelman, head of 
the organization, is active in local civic 
affairs, having been president of the At- 
lantic City board of trade. 

The Standard Surety & Casualty has 
also appointed as regional casualty and 
district surety agents the following: 
Clark Investment Co., Indianapolis; Rey- 
nolds Insurance Agency, Martinsville, 
Ind., and C. E. Cromwell, Frankfort, Ind. 
And as regional casualty agent the com- 
pany has named Edward J. Walsh of 
Carteret, N. J. 


OPENS SEATTLE BRANCH 


The Metropolitan Casualty has opened 
a branch office in Seattle to supervise all 
business written in the State of Wash- 
ington. At the same time the company 
will terminate as of August 5 its general 
agency with Hansen & Rowland, who 
have represented its interests in that ter- 
ritory. The new branch is located in the 
Alaska building, Seattle. 


TRAVELERS CASUALTY CHANGES 





McKay Leaves Rochester For Home Of- 
fice; Webb Goes to Omaha, Parker to 
Denver and Voth to Des Moines 

Harold A. McKay, who has been con- 
nected with the Travelers for the last 
ten years and has been manager, casual- 
ty lines, at Rochester, N. Y., since 1928, 
will become an agency assistant at the 
home office of the company on Septem- 
ber 1. After going through the home 
office training school, Mr. McKay served 
the company as a counterman at Syra- 
cuse, N. Y., and Minneapolis, Minn., for 
four years, when he was appointed as- 
sistant manager at Minneapolis. In 1925 
he was named manager, casualty lines, at 
St. Paul, and in 1927 he was transferred 
in the same position to Montreal, where 
he remained until his appointment at 
Rochester. 

Kenneth R. Webb has been appointed 
manager, casualty lines, of the company’s 
branch at Omaha, Neb. In taking up 
his duties in that city, Mr. Webb re- 
turns to the territory where he first be- 
gan his service with the Travelers. Mr. 
Webb was manager, casualty lines, at 
Denver, Colo., before his appointment at 
Omaha. 

Dean M. Parker, assistant manager, 
casualty lines, at Oakland, Cal., has been 
named manager at Denver, succeeding 
Mr. Webb. Mr. Parker came with the 
Travelers in January, 1920, and in addi- 
tion to his service at Oakland, he has 
been connected with the company at Los 
Angeles and San Francisco. 

George A. Voth, who was manager, 
casualty lines, at Omaha, Neb.. prior to 
the appointment of Mr. Webb to that 
position, has been made manager at Des 
Moines, Iowa. Mr. Voth has been with 
the company since 1924, first serving as 
a field assistant at Oklahoma City, 
where he was named assistant manager, 
casualty lines, in February, 1928. He 
remained in that capacity until his selec- 
tion as manager at Omaha in December, 
last year. 





TWO WITH AETNA 25 YEARS 





C. E. Sprague and Burritt A. Hunt, 
Assistant Secretaries, Celebrate 
Anniversaries 


Two assistant secretaries of the acci- 


dent and liability department of the 
Aetna Life & Affiliated Companies, 
Charles E. Sprague and Burritt A. 


Hunt, celebrated their twenty-fifth an- 
niversaries with the organization last 
week. 

Joining the company as payroll audi- 
tor, Mr. Sprague was placed in charge 
of the payroll audit division in 1911. Five 
years later he was made auditor of the 
payroll and accounts. In 1926 Mr. 
Sprague was appointed assistant secre- 
tary of the accident and liability de- 
partment. 

Mr. Hunt, who came to Hartford 
from Albion, N. Y., was connected with 
the Hartford branch of Swift & Co., be- 
fore he became associated with the 
Aetna in the statistical division of the 
accident and liability department. In 
1909 he was placed in charge of the 
statistical department and in 1915 made 
actuary of the Aetna Life and the Aetna 
Casualty & Surety. He was promoted 
to his present position as assistant sec- 
retary of the accident and liability de- 
partment of the Aetna Life and the 
Aetna Casualty & Surety in February, 
1922. 





WITH CENTURY INDEMNITY 
J. J. Fleming, for the past eight years 


Louisville claim manager of the United 
States Casualty and casualty manager 
of the Chapman Insurance Agency, has 
resigned as of August 1 to join the 
Century Indemnity as field manager for 
Kentucky and Tennessee. Mr. Fleming 
is secretary-treasurer of the Casualty 
& Surety Association of Louisville and 
a former president of the Louisville 
Claim Men’s Association. He started in 
the business in 1916 with the Standard 
Accident. 


Says Big Bill 


(Continued from Page 17) 


mitted to charge the public exorbitant 
rates, and there are no ticket specula- 
tors outside of the theatres asking in- 
sane prices. ; 

oe 


The Ethics of Interviewing in London 


I crashed the gate and saw a great 
many Britishers without using letters of 
introduction or telephone appointments. 
I am told by Arthur W. Kiddy, financial 
editor of the London “Morning Post,” 
editor of a bankers’ magazine, and in 
other respects one of the best of the 
financial newspaper men in London, that 
it is the customary thing to receive peo- 
ple by appointment. 

“T know you Americans rush in on 
people unannounced, and they see you,” 
he said; “but it is largely because they 
are good-natured and don’t want to hurt 
your feelings.” 

I told Kiddy that while bank presi- 
dents and a few others used the appoint- 
ment and calendar system, it was de- 
cidedly unsatisfactory in the U. S. A. 
because so many people treated their ap- 
pointments so lightly, or even forgot 
them, or were rude enough to ignore 
them, or arrived late. 

I told Kiddy about the unfortunate 
plight of the officers of a big insurance 
company near New York where their 
offices were scattered about various parts 
of the city, and after visitors made ap- 
pointments over the telephone they ar- 
rived sometimes as much as an_ hour 
late through inability to find the partic- 
ular office. 

“That may be,” he said, “but over here 
the business hours are allocated, and if 
one is encroached upon it throws the 
schedule out of gear.” 

Kiddy and other Englishmen 
nounce “schedule”? SHEDULE. 

I asked him what was his procedure 
if big news broke. He declared that if 
he had to see a man of the stamp of 
Reginald McKenna or Sir Alfred Lewis 
he would telephone for an appointment; 
that in the case of many people his as- 
sistants would telephone; but after 3 
o'clock in the afternoon it would be all 
right to see people without appointments 
as the main work of the day was fin- 
ished then. 

Mr. Kiddy calls J. P. Morgan “Jack” 
Morgan, and has interviewed him upon 
several occasions. 

“We see and talk to many people with- 
out printing what they tell us, just as 
you American newspaper men do,” he 
said. “Later, this information may serve 
as a very valuable background in build- 
ing an article.” 

Mr. Kiddy, by the way, is the man re- 
sponsible for British banks becoming ad- 
vertisers in newspapers. He got a con- 
tract from one bank and others were 
compelled to follow. 

eee 
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The London newspapers have tremen- 
dous circulations. One of the reasons 
for this is that it is possible to go from 
one end of England to the other in a 
few hours. 

Conservative Englishmen read the 
“Times” or “The Morning Telegraph” 
or “The Morning Post,” the latter be- 
ing the most conservative. “The Mail” 


Aircraft Coverage Growing In 
The Motion Picture Industry 
S. L. Rickles, aircraft manager of 
Stebbins, Leterman & Gates, Inc., New 
York City brokers, sees a growing de- 


mand for aviation coverage in the mo- 
tion picture industry. For example, one 
producer has insured for the past two 
years two of the Goodyear air balloons 
which he is using in the making of a 
picture. Warner Brothers, another cli- 
ent of Stebbins, Leterman & Gates, has 
had insurance on three planes daily for 
six consecutive days which are being pi- 
loted by well known stunt aviators. This 
insurance covers every conceivable kind 
of hazard. 





and “The Express” are copied afte: 
American models, and have tremendous 
circulations and great headlines. Ther: 
are many illustrated newspapers. 

An entirely different class of papers 
make a weekly appearance on Sunday 
There is nothing in America as sensa- 
tional as some of the London Sunday 
papers. Many of them offer coupon in- 
surance to readers. 

The principal difference in the best o: 
the New York and London newspapers i 
in literary style. The New York paper: 
in their special articles cannot compar< 
with the “Times” or “Post” in the lit- 
erary or scholarly ‘flavor of such special! 
articles. Many of the special article: 
are written by scientists or explorers o: 
college professors or members of Parlia 
ment or statesmen or former statesmen 

The British people have a high regard 
for their public men, and one sees ni 
such sneering at members of Parliamen: 
as we note in America when the names 
of certain Senators and Congressmen ar 
mentioned. In the clubs, politics and 
sports have the call on conversation and 
horse racing is regarded as a dignified 
sport. In all the time I spent in Lon- 
don—about a fortnight—I did not hea: 
anyone talk of stocks or bonds or money 


Calling a Halt on Banking Mergers 
in Britain 

It is the general belief in England that 
while mergers and combinations are wel! 
on their way there, so far as the banks 
are concerned a halt has been called. At 
the present time there are five gigantic 
banks—the Lloyd’s, Midland, National 
Provincial, Westminster and Barclay’s. 
They judge the size of these banks by 
their deposits, and each bank has clos 
to or in excess of £300,000,000 of deposits 

One of the insurance men told me that 
if the banks continued merging it would 
be tempting for politicians to nationalize 
them. In other words, the bankers ari 
growing a little frightened, as the big 
combines would make nationalization 
easy. 

The competition of the five banks is 
strenuous. You will find each of the 
big five in all the cities and towns of 
any size, and even in villages you will 
find sometimes four of them. They get 
the choice locations, and their rents fig- 
ure up very high when one considers the 
limitation of the banking business in 
some of the towns. 

The only one of the principal bankers 
I saw was Sir Alfred Lewis, chief gen- 
eral manager of the National Provincia! 
Bank. He is a brother of Hugh Lewis. 
a director of the L. & L. & G. and of 
the Royal, and the brothers are warm 
friends. Sir Alfred was knighted sev 
eral years ago. His whole early trainin; 
was in the banking business. In fact 
he reached the National Provincia! 
through that bank taking over anothe 
bank which was directed by Alfre: 
Lewis. 

The National Provincial was estab 
lished in 1833 and opened its first branc!: 
in 1834 in Gloucester. Now it has 2,20) 
branches. Its policy of amalgamatio: 
was really adopted on a large scale i: 
1918, in which year it took over th 
Union of London and Smiths Bank an‘ 
the Bradford District Bank. The Unio 
Bank had deposits of £63,000,000 and th 
District Bank, £9,000,000. Sir Arthu 
Balfour is one of the directors of th 
National Provincial; so is the Marque: 
of Reading and thirty other celebritic- 





NEW ILLINOIS COMPANIES 


Five more assessment accident an 
health associations have been licensed i 
Illinois within the past few weeks. The 
are the United Beavers Casualty of P« 
oria; Association of Imperial Accide1 
Assurance Co., of Chicago; George Rog 
ers Clark Casualty of Lawrenceville, III 
the Plymouth Casualty of Springfiel: 
and the Association of Teachers’ Cas 
ualty of Chicago. 
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